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The Importance of the Right Inventory 


developed in the past few months. [If all busi- 

nesses were forced to inventory at cost there is 
no question that the turn of the year would find fail- 
ures by the thousands. Such a business calamity 
would paralyze industry, for if the average business is 
finding it difficult to meet the final payment of the 
taxes of 1919 what can be said of the inflation of costs 
in early 1920 which would necessitaté large but unsafe 
returns with inventory figured on cost prices. 

There is no one other problem of immediate signifi- 
cance to business that looms larger than this one of 
inventory. The Treasury Department now gives mer- 
chants who have heretofore taken their inventories at 
cost—provided they file request and obtain permission 
from the Commissioner, which they can obtain by 
filing a request—the right to take their inventory for 
the year 1920, for taxable purposes, at market. 

The real substance of the ruling is given in Memo- 
randum No. 38, issued by the Committee on Appeals 
and Review of the United States Treasury Depart- 
ment, as follows: 

**The Committee therefore recommends 
that Memorandum Nod. 38 be modified to 
the extent that where it can be shown that 
market at the close of 1918 and 1919 was 
above cost the taxpayer may now elect to 
take his inventory upon a cost or market 
basis, whichever is lower, provided that 
such practice is consistently adhered to in 
the future, but that the memorandum in 
question stand so far as it applies to those 
cases where there was an opportunity to 
take inventories at a figure lower than cost 
because market was lower than cost at the 
close of 1918 or: 1919, and consequently 


; NEW significance to the taking of inventory has 


there was a real election to continuc upon 
acost basis. (Ruling 13-20-804, modified.)”’ 

The main point to be noted is that, if you now elect 
to take your inventory at replacement value, then you 
must continue to take your inventory on that basis no 
matter what course the market may take in the 
future. 

Needless to say, and despite this Treasury reserva- 
tion, the vast majority of taxpayers, seeing in this 
ruling an opportunity materially to reduce their 1920 
taxes, will decide to make the change. In order to get 
the desired permission from the Treasury Department 
it is necessary for the taxpayer to submit to the office 
of the Commissioner of Internal Revenue at Washing- 
ton, D. C., a statement under oath (signed by a re- 
sponsible officer of the corporation in case the applica- 
tion is made by a corporation), setting forth the fol- 
lowing information: 

1. The method employed in valuing inventories 
for the years 1917, 1918 and 1919. 

2. Ifsuch inventories were reported as having been 
valued at cost, what difference, if any, there was be- 
tween the cost value and the market value when the 
inventories were taken. 

3. Whether it is the intention, provided permission 
is granted, to employ the basis of cost or market, 
whichever is lower, in calculating net income in future 
years. 





Utmost in Frankness 


OR two weeks now the “Recorder’’ has emphasized 
the fact that a rock-bottom basis is “in the mak- 
ing.”” The leather man both by his purchases of raw 
stock and his over-the-counter leather sales has shown 
that any such thing as artificially sustaining prices 
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was impossible—it’s real, honest-to-fact bottom for 
him now. Losses he has taken but he has taken them 
all in 1920. Therefore if you study in the utterance of 
H. Frederick Lesh and in the table of comparative 
prices compiled by the “Recorder” you will see just 
what bottom looks like. 

Do you know that one of the most valuable things 
you can do is to express yourself on paper? The “Re- 
corder” got a bundle of letters on an editorial of recent 
running—and the hot messages in some cases have 
been followed up with “‘to tell you the truth now that 
a few weeks have proven your case we are rather in- 
clined your way.” 

Well, speaking about these letters. We read off a 
sheaf of them to a little group of shoe manufacturers 
(not mentioning names on the letters) and would you 
be interested to know, in this morning’s mail comes a 
letter stating “‘it was only yesterday that we made up 
our mind that, while prices apparently will not sell 
shoes today, we were going to mark our shoes at abso- 
lute replacement prices, and then if the merchants 
would not buy them, we should have done everything 
we could to re-establish business.” 

Carrying on the work, because one merchant friend 
wrote, “I don’t see as the manufacturer is taking your 
tip ofreplacement,’’ we went right to the cost account- 
ing rooms of some of the representative factories of 
the country. 

You will see on twin pages in this issue, facing, actual 
factory cost pricesof a man’s anda woman’s boot, and 
frankly the manufacturer who so figures his boots hits 
bottom if not sub-bottom. If ever there was a real 
face to face line-up of figures on replacement these 
stand the test. 

There is one point in these figures—liquidation in 
labor—not yet apparent and problematic in part. If 
a dollar will soon buy more, then fewer dollars will do 

- the work in the pay envelope of the future. Reminds 
us of the expert we visited “to help reduce weight” 
and he pointed out that skin that stretches rarely 
shrinks. The pay envelope has stretched but you can 
bet your life there is going to be opposition to its 
shrinking. 

Now what else did the mail bring in, on this event- 
ful morning of NORMALCY. A letter from a shoe 
merchant stating “it looks to us that along about 
February 10 to March 1, a lot of us merchants are 
going to be badly disappointed in that we will likely 
not be able to get the wanted goods, for if we under- 
stand it, the entire shoe business is sixty days or more 
behind schedule, and for us fellows to get an idea that 
people will not wear shoes next season is plumb fool- 
ishness. For our part we would rather take a good 
big bump now, and then start anew, than to go ahead 
next year with every thirty days finding us lopping off 
another inch of the dog’s tail.” 

If the above extracts from letters, and actions there- 
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on, have not made an impression, just pack your grip 
and come to “Recorder” headquarters for an actual 
handling of the evidence that 1921 is not going to be 
the mess and muddle that 1919 was if a level of prices 
and a level table with the cards upon it can do the 
trick. Think it over. 





Big Operators Now Buying 


NE of the most interesting news developmenis 
of the week is the report from St. Louis, pub- 
lished in full elsewhere in this issue, to the effect that 
big retail merchants of the country have sent their 
buyers into that market with full authority to pur. 
chase shoes for Spring. Our St. Louis correspondent 
says that buyers have come from as far west as San 
Francisco, south to Galveston, southeast to Bir- 
mingham, northwest into lowa and northeast to 
Chicago and Cleveland. These super-merchandisers 
of footwear, we are informed, slipped into the market 
quietly, some of them even accompanied by their 
merchandise men who confirmed the orders as they 
were placed by the buyers. Semi-novelties were 
bought; and also early novelties for the pre-Easter 
season. And what follows is most significant. Al- 
though many of these buyers confessed that although 
they had considerable stocks on their shelves, never- 
theless they were convinced of the necessity for put- 
ting in new goods to add to the general salability of 
their stocks as well as to aid in the process of aver- 
aging prices down to a current condition basis. 





Merchandising Per Capita 


IFTY thousand shoe stores, and 100,000,000 

people in the country. That was the reckoning 

before the war. It meant one store to each 2,000 
persons. 

Some recent figures indicate a population of 105,- 
000,000 people. That’s a five per cent increase. It 
should mean an increase of five per cent in the num- 
ber of retail shoe stores, or 2,500 stores. 

Stores serve the people. That is why they increase. 
Some recent figures show a total of nearly 750,000 
retail stores in the country, or one store to each 131 
persons. Evidently, people are dependent on the 
stores for their daily bread, clothing and _ foot- 
wear. 

One shoe store to each 2,000 persons look possible. 
The average person buys three pairs of shoes a year. 
That’s 6,000 pairs; and at $5.00 a pair, that’s a busi- 
ness of $30,000 a year. And at a net profit of 10 per 
cent, that’s a profit of $3,000 a year, for the average 
store. 

Apparently, a live town of 2,000 persons should 


be able to support a shoe store. 
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The Milwaukee Convention 


Will Set the Pace for Future 
Generations to 
Follow 


“ LL work and no play, makes Jack a 
dull boy.””’ The merchant who spends 


four days at the N.S. R. A. annual 
convention and devotes his time and atten- 
tion to seeing and learning and absorbing 
all the wonderful ideas and helps that will be 
open to him, will have a busy and strenuous time. He 
will become weary in mind and body and will be in 
need at the close of each busy day of some diversion, 
recreation and entertainment. 

Many merchants have already signified their inten- 
tion of going to the convention with the idea of buying 
shoes. This means visiting booth after booth, inspect- 
ing samples, getting a line on what is new and appro- 
priate for the forthcoming season in colors, styles and 
patterns, in comparing line with line’ to obtain the 


best of workmanship and materials at a given price. 
It means that the end of the busy day will need some 
diversion, “‘a little fun now and then is enjoyed by the 
best of men.” 


Much Entertainment 


The Milwaukee Committee early realized the im- 
portance of the entertainment features of the big meet- 
ing. They cast about for a man to shoulder the bur- 
den. They hired Barney Coen, that prince of enter- 
tainers, to take charge of this part of the convention 
arrangement, and gave him free rein in providing 
talent for his program. He is furnishing the enter- 
tainment. He has bought entertainment by the 
wholesale, searched the country over, secured the best 
talent securable and has lined up three hundred and 
forty-two entertainers, every one an artist in his par- 
ticular line. 

Tastes vary in entertainment asin dress. To satisfy 
the taste of each of the seven thousand or more men 
and women.who will attend this, the greatest trade 
convention. ever held in the world, is a Herculean task 
but not beyond the possibility of accomplishment. 


Musical Features 


The lover of music will find a rare treat awaiting 
him at the big convention. Besides an array of world 
famed vocalists, harpists, violinists, etc., seven bands 
and orchestras will be continuously on the job. Each 
session of the convention proper will be opened with 
music of an inspirational nature. 





Providing satisfactory and suitable culinary 
facilities has always been a question with every 
large gathering of this sort. This problem has 
been solved so far as the Milwaukee conven- 
tion is concerned. One of the large halls 
in the building will be fitted up as a first 
class restaurant. It will have a seating capacity 
of about 1,500. This will be known as ‘‘Palm Beach.”’ : 
While the diners are enjoying their food, high class 
vaudeville artists will provide entertainment on the 
deck of a big steamer located at one end of the hall. 
Two hundred girls will serve the food and you will 
meet the surprise of your life when you behold their 
costume. 

In another part of the building will be a Japanese 
Garden, decorated in true oriental style. Here will be 
a delightful place for the ladies to invite their friends 
to tea. An orchestra clad in oriental costumes will 
furnish music. 

Athletic Night 

One evening will be known as athletic night. On 
this, night there will be boxing bouts, wrestling 
matches and other athletic stunts. There will be no 
prize fights but contests of skill and endurance. Some 
of the best known exhibition boxers and wrestlers in 
the country will participate in these contests. 

Mrs. Joseph Schumacher, who is at the head of the 
women’s committee, is providing a series of special 
entertainments for the visiting ladies. Year after year 
the attendance of the ladies at the N. 5. R. A. conven- 
tions has constantly increased. It is expected that 
approximately 500 women will attend. The Milwau- 
kee Auditorium is especially well equipped in having 
a very large and luxurious ladies’ parlor besides nu- 
merous reception rooms, cloak rooms, etc. 


Nation’s Leaders to Address 
Merchants 
Vice-President Coolidge and Senator Lodge Will 
Speak at December 8 Meeting 
Boston, December 1—This month’s meeting of the 
Massachusetts Retail Shoe Merchants’ Association 
will be a most important one. The time is next 
Wednesday evening, December 8, the place—the 
Boston Shoe Trades’ Club. Vice-President Coolidge 
and Senator Lodge are to be the principal speakers. 
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Chart of Spring Styles in Women’s 


Fashion Footwear 


MATERIALS 


Bright kid 
Dull kid 
| Brown kid 
Oxfords {Dark brown Russia 
White buck 
White fabric 


(Russia 
Brogue } Plain 
Oxfords jor 

| Boarded 


{Russia 

| White buck 

| Black and white 

{ Brown and white 
| White fabric 
With black or 
Brown trim 


Sport 
Oxfords 


Bright kid 
Dull kid 
Brown kid 
Black suede 
4 Brown suede 
| Gray suede 
Black satin 
Brown satin 
White fabric 


Strap 
Effects 





Bright kid 
Dull kid 
Princess | Brown kid 
or Tongue ; Black suede 
Pumps Brown suede 
Gray kid 
Patent 


Bright kid 
Opera Dull kid 
Pumps Black suede 
Colonials {Brown suede 
with small | Gray suede 
Tongue __| Patent 
| White fabric 


HEELS 


12-8 

to 

14-8 
Military 


Medium brown Russia and 


Cuban 


11-8 and 
12-8 
Broad and 
flat 


10-8 to 
12-8 
Broad and 
fllat 


16-8 to 

18-8 Louis 
A few with 
14-8 Baby 
Louis 

A few with 
Spanish or 
Cuban-Louis 


16-8 to 
18-8 Louis 


16-8 to 
18-8 Louis 
A few with 
14-8 Baby 
Louis 


VAMPS 


3-5/8 to 
3-3/4 

on 

4B. 

Plain or 
with slight 
Perforation 


3-5/8 
and 3-3/4 
perforated 


3-5/8 
3-3/4 
Ball strap 


3-1/2 to 
3-3/4 

Plain or with 
very slight 
perforation 


TIPS 


Straight 

tip or 
imitation 
wing and 
imitation 
wing with 
small 
perforations 


Wing with 
heavy 
perforation 


Plain or 
tipped 
according to 
ball strap 
used 


Medium 
Narrow 


Plain toes 
generally; 
few with 


~ very delicate 


perforation 
imitation tip. 


Medium 
Narrow 
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Refinement Marks 


Bizarre Patterns Are 





Conspicuous by Their 
Absence---Colors Are 
Happily Combined 








New Spring Styles 


Straps, Colonials and 
Pumps toCompete with 
Cuban Heeled Oxfords; 
Beading Used 





Freely 











Chicago, December 1. 
“HE chart on the opposite page covers the Spring 
‘| style situation in a general way as reflected 
in the sample lines of women’s high-grade 
footwear from the Mid-western manufacturing 
centers. 

There is a more or less sharply drawn line of de- 
markation between lighter and heavier effects. Ox- 
fords will continue to be salable, but practically all 
of them are being shown with Cuban and military 
heels, while the strap effects, pumps and colonials 
generally carry full Louis heels. There is a decided 
tendency toward quietness and refinement and a de- 
cided absence of loudness and bizarre patterns. 

While, speaking generally, one single material is 
used throughout the shoe, yet in many instances 
beautiful combinations of materials are in evidence. 
Suede and satin, for instance, are frequently com- 
bined in strap and pump effects. Usually the vamps 
are made of suede and the quarter of satin of the same 
shade. Covered heels usually are used that match 
the quarter. 

Gray and Black Patent 


In some instances contrasting or harmonizing 
shades are used in these combinations. A frequent 
combination is brown kid and brown suede or brown 
kid and brown satin. A very pleasing idea in combi- 
nations of materials and shades is a gray suede instep 
strap effect with a black patent collar and strap. 
Both the collar end the strap have small perforations. 
This same pattern is frequently used in satins in 
combination with suede. 

Many factories are still showing anklets, but in 
most instances the ankle strap has been considerably 
lightened and made narrower. Some manufacturers 
have discontinued this number and have substituted 
a pattern very similar to the-old Baby Doll idea, but 
are making the shoe with the narrower toe and Louis 
heel. 

Beading on both straps and vamp are frequently 
seen. Some very beautiful designs are being used 
for this purpose. 


Cuban Heel Straps 


The present demand for boots and oxfords with 
military and Cuban heels has led many merchants 


and manufacturers to believe that there will be a 
demand for strap effects with the same kind of heels. 

Strap ideas lend themselves much more readily 
to Louis heels than to Cuban heels, because they carry 
with them the thought of airiness and lightness, while 
Cuban heels and military heels carry more of the idea 
of heaviness and durability. 

Several manufacturers are showing one-strap and 
two-strap effects with military heels—some of them 
even being made of Russia calf with welted soles and 
expressly designed for street wear. 

On the whole, however, strap effects and pumps are 
generally being shown with Louis heels, while oxfords 
are in nearly every instance shown only in military 
and Cuban heels. 


Opera Pumps for Evening 


Opera pumps will continue to hold the prestige 
gained as the correct type for strictly formal evening 
affairs. Gold and silver cloth, satins and suedes will 
be the most used materials, although patents ap- 
parently will be more in evidence than at present. 

Delicate rhinestone buckles and other dainty 
ornamentation will be used to a considerable extent. 


White Footwear 


White footwear has established itself as one of the 
substantial elements in the industry. Some months 
ago when colored kid promised to become a promi- 
nent factor, there was much speculation as to what 
the effect would be on white footwear. There is little 
indication that an array of colors in kid other than © 
brown will be prominent for Spring. There will be a 
small showing of gray and camel, but these are only 
rare instances and not general. 

White footwear in kid and in fabric will hold its 
place. As in leather, oxfords will be made with mili- 
tary and Cuban heels. Strap effects pumps and 
colonials will generally carry Louis heels, the big pre- 
ponderance being in 16-8 and 17-8, but a fair sprink- 
ling in 12-8 to 14-8 Baby Louis. 


Will Everybody Love Shoes For Easter? 


Manufacturers have a feeling that many retail 


merchants have been putting off buying big and the 
(Continued on page 55) 
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The Time Has Come to Do Business; 
Prices and Losses for the Time 
Being Are of Secondary Importance 


. house of Kistler, Lesh & Co., says: “I have be- 

come a great optimist on the hide and leather 
My feeling is quite different from what it 
The time has come to do 


it . FREDERICK LESH of the sole leather 


situation. 
was a few months ago. 
business. 

“The hide and leather situation has been thoroughly 
washed out. It is down to rock bottom. Hides are 
down to a pre-war level. 

‘*Hides could recently be bought on the basis of 1910 
prices. The market has been pretty well cleaned up 
in this country and in South America as well, and the 
whole hide market is in a strong and healthy position. 

“Kistler, Lesh & Co. two weeks ago bought be- 
tween 65,000 and 70,000 hides as a sort of forerunner 
of the present buying movement. We have also been 
associated in this last purchase to the extent of 20,000 
to 25,000 hides. 


Buying Wave Starts 


“More recently between 600,000 and 1,000,000 
hides have heen purchased. In these big sales of 
branded cowhides, which are the light hides, 
the purchase price was 13 cents. Colorados, the 
heavy hides, have been purchased at 14 cents. 
You cannot now buy at those figures, for the 
market has been cleaned up. 

**In 1911 branded cowhides sold at 14 cents; in 1912 
at 174 cents; in 1913 at 1814 cents, and in 1919 at 19 
cents; Colorados, heavy hides, sold at 1434 cents in 
1911; 1734 cents in 1912; 1834 cents in 1913 and 19 
cents in 1914. 

“*All of these prices in pre-war days were made when 
our American dollar was worth 100 per cent in pur- 
chasing power; its purchasing power has since been 
reduced to 50 per cent, and still hides are quoted at 
pre-war prices. 


Price Recovery Predicted 


*) look for immediate recovery in the hide and 
leather market. ©What»we must say is come on and 
buy. There is no use hanging off any longer. We do 
not have to wait for the retail merchants to cut the 
price of shoes. The situation does not hang on that, 
in my opinion. The whole thing is to re-establish 
confidence. 

“People are going around with gloomy forebodings 
about business. ; 

“In the leather trade they have talked about accu- 


H. FREDERICK LESH 


mulations of leather, but prior to the outbreak of the 
European war there was a large stock of leather in the 
United States and it took two years of buying from all 
over the world to clean it up., Yet prices for hides in 
1914 were on a 19-cent level. The situation is cer- 
tainly no worse today with respect to supplies and the 
hide and leather market is on a lower basis. 

“The banks should be as willing ‘to finance the 
leather business on 40 to 60 cent leather as they were 
at 80 cents to $1 for leather. We always have to 
borrow money. 

‘*What we need to do not only in the leather, 
but in some other lines, is to start doing business 
and cease talking calamity. Prices and losses 
for the time being should be of secondary 
consideration.” 





A Pilgrim 1921 Calendar 


The United Shoe Machinery Corporation is dis- 
tributing from the Boston office “A Pilgrim 1921 
Calendar” similar in form to the Lincoln 1920 Calen- 


- dar which met with such wide favor last January. 


The booklet, which is mounted for desk use, contains 
a diversity of valuable information about the Pil- 
grims from the time they first gathered at Scrooby 
Manor House, England, until after their arrival at 
Plymouth. Each monthly calendar page is illus- 
trated with a specially drawn wood cut and there is 
appropriate reading matter on the opposite page. 

This Pilgrim 1921 Calendar was compiled and ar- 
ranged by D. S. Knowlton of the Boston office of the 
United Shoe Machinery ‘Corporation, who also 
originated the Lincoln Calendar. 





The Percentage Habit 


An efficient.man develops a percentage habit of 
mind. He knows that the test of everything is a 
matter of percentage. 

Efficiency, as we know, means a higher percentage 
of result, obtained by applying scientific methods to 
business. lf you are in charge of a firm oradepartment 
you should know every week the percentage of gain or 
loss. Mere totals are misleading. 

You may have a tremendous increase in sales and 
still find at the end of the year that you have had a 
decrease in profits. To prevent this, insist on per- 
centages.—H. N. C. 
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When the Ministers of France Buy Footwear 


“It’s All Right; Many a Big Man in 
America Has Holes in His. Hose’’ 


Made for A. Larrant, Minister of Colonies, 
France 


Led by a troop of soldier cyclists the Ministers of 
France, local dignitaries and foreign ambassadors en- 
circled the city of Lyon, France, last March to inspect 
the exhibits at the International Fair. The arrange- 
ment of the sample booths was both geographical and 
industrial. For shoes and leather a quarter mile of 
booths faced the River Rhone and in the center was 
the Groupement Americain de Chaussures et Cuirs. 
The welcome given to the party of inspection was per- 
haps the most unique within this American Shoe and 
Leather Section. A row of chairs was in place in the 
center pavilion and each of the Ministers of France 
was measured for shoes. An extreme reticence on the 
part of one prompted the remark: “It’s all right; 
many a big man in America has holes in his hose.” 


With good-natured merriment the statesman at last 
assented. Ernest W. French, representative in West- 
ern{Europe for the Regal Shoe Company, waves a 
nifty fitting stick—he did the honors for the Minister 
of Colonies, and the results are here shown—a pair 
of calf boots with gray ooze quarters on an American- 
ized French last. 

Thus international friendships are made—if we can 
make the shoes of the statesmen of Europe—we may 
achieve a seven league fellowship of understanding. 








REFINEMENT MARKS NEW SPRING STYLES 
(Concluded from page 53) 

time has passed when it will be possible to supply all 

needs for Easter selling. 

It is no secret that most factories are operating on a 
short production basis. Help has been laid off and 
factory organizations are small. It is impossible to 
build an organization over night. If business for 
early Spring is concentrated on a few lasts and a 
limited number of patterns, there is likely to be a 
congestion that will prevent prompt shipments if 


buying is delayed until the middle of January. 

Stocks generally are in such shape that the mer- 
chant can fairly well gauge his needs. He will un- 
doubtedly get better shoes and better service if orders 
are placed so that they can go through the factory - 
in the usual routine rather than being rushed through. 

New designs in patterns will undoubtedly appear 
from month to month. Something new will probably 
develop for the latter part of the Spring season, but 
for the buying of the season, oxfords in heavy effects 
and straps in lighter effécts will undoubtedly prevail. 
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The Time Has Come to Do Business; 
Prices and Losses for the Time 
Being Are of Secondary Importance 


. house of Kistler, Lesh & Co., says: ‘‘I have be- 

come a great optimist on the hide and leather 

situation. My feeling is quite different from what it 

was a few months ago. The time has come to do 
business. 

‘The hide and leather situation has been thoroughly 
washed out. It is down to rock bottom. Hides are 
down to a pre-war level. 

‘*Hides could recently be bought on the basis of 1910 
prices. The market has been pretty well cleaned up 
in this country and in South America as well, and the 
whole hide market is in a strong and healthy position. 

“Kistler, Lesh & Co. two weeks ago bought be- 
tween 65,000 and 70,000 hides as a sort of forerunner 
of the present buying movement. We have also been 
associated in this last purchase to the extent of 20,000 
to 25,000 hides. 


it . FREDERICK LESH of the sole leather 


Buying Wave Starts 


‘““More recently between 600,000 and 1,000,000 
hides have heen purchased. In these big sales of 
branded cowhides, which are the light hides, 
the purchase price was 13 cents. Colorados, the 
heavy hides, have been purchased at 14 cents. 
You cannot now buy at those figures, for the 
market has been cleaned up. 

**In 1911 branded cowhides sold at 14 cents; in 1912 
at 1744 cents; in 1913 at 1814 cents, and in 1919 at 19 
cents; Colorados, heavy hides, sold at 1434 cents in 
1911; 1734 cents in 1912; 1834 cents in 1913 and 19 
cents in 1914. 

“*All of these prices in pre-war days were made when 
our American dollar was worth 100 per cent in pur- 
chasing power; its purchasing power has since been 
reduced to 50 per cent, and still hides are quoted at 
pre-war prices. 


Price Recovery Predicted 


“1 look for immediate recovery in the hide and 
leather market. ©What*»we must say is come on and 
buy. There is no use hanging off any longer. We do 
not have to wait for the retail merchants to cut the 
price of shoes. The situation does not hang on that, 
in my opinion. The whole thing is to re-establish 
confidence. 

“People are going around with gloomy forebodings 
about business. 

“In the leather trade they have talked about accu- 
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mulations of leather, but prior to the outbreak of the 
European war there was a large stock of leather in the 
United States and it took two years of buying from al] 
over the world to clean it up.. Yet prices for hides in 
1914 were on a 19-cent level. The situation is cer- 
tainly no worse today with respect to supplies and the 
hide and leather market is on a lower basis. 

“The banks should be as willing ‘to finance the 
leather business on 40 to 60 cent leather as they were 
at 80 cents to $1 for leather. We always have to 
borrow money. 

**What we need to do not only in the leather, 
but in some other lines, is to start doing business 
and cease talking calamity. Prices and losses 
for the time being should be of secondary 
consideration.” 





A Pilgrim 1921 Calendar 
The United Shoe Machinery Corporation is dis- 


- tributing from the Boston office “A Pilgrim 1921 


Calendar’ similar in form to the Lincoln 1920 Calen- 


~ dar which met with such wide favor last January. 


The booklet, which is mounted for desk use, contains 
a diversity of valuable information about the Pil- 
grims from the time they first gathered at Scrooby 
Manor House, England, until after their arrival at 
Plymouth. Each monthly calendar page is illus- 
trated with a specially drawn wood cut and there is 
appropriate reading matter on the opposite page. 

This Pilgrim 1921 Calendar was compiled and ar- 
ranged by D. S. Knowlton of the Boston office of the 
United Shoe Machinery ‘Corporation, who also 
originated the Lincoln Calendar. 





The Percentage Habit 


An efficient.man develops a percentage habit of 
mind. He knows that the test of everything is a 
matter of percentage. 

Efficiency, as we know, means a higher percentage 
of result, obtained by applying scientific methods to 
business. lf you are in charge of a firm or adepartment 
you should know every week the percentage of gain or 
loss. Mere totals are misleading. 

You may have a tremendous increase in sales and 
still find at the end of the year that you have had a 
decrease in profits. To prevent this, insist on per- 
centages.—H. N. C. 


Dec. 4, 1920 
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When the Ministers of France Buy Footwear 


“Tt’s All Right; Many a Big Man in 
America Has Holes in His Hose’’ 


Made for A. Larrant, Minister of Colonies, 
France 


Led by a troop of soldier cyclists the Ministers of 
France, local dignitaries and foreign.ambassadors en- ~ 
circled the city of Lyon, France, last March to inspect 
the exhibits at the International Fair. The arrange- 
ment of the sample booths was both geographical and 
industrial. For shoes and leather a quarter mile of 
booths faced the River Rhone and in the center was 
the Groupement Americain de Chaussures et Cuirs. 
The welcome given to the party of inspection was per- 
haps the most unique within this American Shoe and 
Leather Section. A row of chairs was in place in the 
center pavilion and each of the Ministers of France 
was measured for shoes. An extreme reticence on the 
part of one prompted the remark: “It’s all right; 
many a big man in America has holes in his hose.” 


With good-natured merriment the statesman at last 
assented. Ernest W. French, representative in West- 
ernjEurope for the Regal Shoe Company, waves a 
nifty fitting stick—he did the honors for the Minister 
of Colonies, and the results are here shown—a pair 
of calf boots with gray ooze quarters on an American- 
ized French last. 

Thus international friendships are made—if we can 
make the shoes of the statesmen of Europe—we may 
achieve a seven league fellowship of understanding. 








REFINEMENT MARKS NEW SPRING STYLES 
(Concluded from page 53) 

time has passed when it will be possible to supply all 
needs for Easter selling. 

lt is no secret that most factories are operating on a 
short production basis. Help has been laid off and 
factory organizations are small. It is impossible to 
build an organization over night. If business for 
early Spring is concentrated on a few lasts and 2 
limited number of patterns, there is likely to be a 
congestion that will prevent prompt shipments if 


buying is delayed until the middle of January. 

Stocks generally are in such shape that the mer- 
chant can fairly well gauge his needs. He will un- 
doubtedly get better shoes and better service if orders 
are placed so that they can go through the factory . 
in the usual routine rather than being rushed through. 

New designs in patterns will undoubtedly appear 
from month to month. Something new will probably 
develop for the latter part of the Spring season, but 
for the buying of the season, oxfords in heavy effects 
and straps in lighter effécts will undoubtedly prevail. 
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Rochester Style Show to Be Held January 17-22 


Exhibit Is Expected to Stimulate 
Business More Than Ever Before 


Rochester, N. Y., Dec. 2. ~ 
HE chief topic of discussion 
among shoe men here is the 
Rochester Shoe Style Show 
which will be held January 17 to 
22—the week following the Mil- 
waukee Convention of the N. S. 
R. A. Even at this early date 
many arrangements have been com- 
pleted, and every indication is that 
the show will eclipse all previous 
shows in number of exhibitors, 
variety of displays and public in- 
terest. 

There is a two-fold reason why 
this exhibit is particularly oppor- 
tune. First, the backward season 
and market conditions have caused 
shoe merchants to withhold pur- 
chases, and the shoe exhibit promises to give 
things an impetus toward normalcy. Secondly, 
this show follows the great Milwaukee conclave, and 


much of the enthusiasm of that meeting will be trans- © 


ferred to this city. 

The largest shoe, leather and findings manufac- 
turers of the country will display their wares here. 
The lines to be seen will include high grades as well as 
low and medium grades of women’s, misses’, chil- 
dren’s and infants’ welts, turns and McKays. 

On the executive committee of the show are Charles 
H. Helmer, chairman; Roy E. Schneider, treasurer; 
Rossiter L. Seward, secretary; A. J. Peck, G. E. Con- 
nor, C. P. Rowley, Harry M. Joy, Frank Stevens, 
C. M. McCarthy, W. J. Keefe, Frank Shafer, Clayton 
Hultgren, W. D. Byrne, Jack Galway, S. C. Gloud 
and S. B. Vaisey. 





Many Join Illinois Association 


Increase in Membership Results from Meeting 
in Chicago 

Chicago, Ill., Dec. 1—Plans for a Greater Chicago 
Retail Shoe Merchants’ Association were launched 
Monday evening at a meeting-held in the State Street 
store of O’Connor & Goldberg. Representative mer- 
chants from every section of the city were in attend- 
ance. The meeting was called to order by John 
O’Connor, who made one of his characteristic talks 
reviewing the benefits derived from the activities of 
the National Association. 

Mr. O’Connor introduced Frank P. Meyer of Dan- 


CHARLES H. HELMER 


Chairman Executive Committee of 
Rochester Style Show 


Dec. 4, 1920 


ville, Illinois, President of the 
Illinois Shoe Retailers’ Associa- 
tion, as chairman of the meeting. 
President Meyer appealed to the 
merchants to become members of 
the State association and to use 
their influence in bettering the 
industry asa whole. At the close 
of Mr. Meyer’s address enroll- 
ment blanks were distributed 
and practically every merchant 
present became a member of the 
Illinois State Association. 
Addresses were made by Bar- 
ney Coens of the National Conven- 
tion Committee and by a represen- 
tative of the Scholl Manufacturing 
Co., whose talk was illustrated. 





Pennsylvania Convention Coming 


Merchandising for 1921 to Be Subject for Dis- 
cussion, February 21—22 


Scranton, Pa., Dec. 1—After the big National 
gathering at Milwaukee, one of the next most im- 
portant annual conventions will be that of the Penn- 
sylvania Shoe Retailers’ Association, which will be 
held February 21-22 at the Hotel Casey, in this city. 
This convention is supported by the Lackawanna 
Shoe Retailers’ Association of Scranton, of which 
James J. Mahon is president and T. S. MacHale is 


secretary. Mrs. E. E. Evans is chairman of the com- 


mittee to look out for the visiting women. 

The program will be devoted principally to shoe 
merchandising for 1921 arid merchants have been 
asked to send to C. J. Mensch, chairman of the 
speaker’s committee. 243 Fifth Avenue, Pittsburgh, 
any problems which they would like to have dis- 
cussed. James J. Mahon, Lackawanna Avenue, 
Scranton, is in charge of hotel reservations. 





Rubber Bids Received 


Washington, D. C., November 29—The Bureau of 
Supplies and Accounts of the Navy Department has 
received the following bids for furnishing 30,000 pairs 
of rubber overshoes for delivery at Newport, R. I, 
Brooklyn, N. Y., Mare Island Navy Yard, and Hamp- 
ton Roads Naval Supply Station: Hood Rubber 
Products Company, $30,000; U. S. Rubber Company, 
$45,000, $34,200, and $29,100. 
































Style’s Tercentenary 


Time flits and flies; yet this is true 
A whirling world brings nothing new. 


The new shoes come, the old shoes go, 
As come and go the ladies; 
Yet this we know they ebb and flow 
From Plymouth Rock to Cadiz. 
The buckled shoe with its high heels 
And bows and straps aplenty 
Priscilla Mullen wore appeals 
To Ruth in 1920. 


Though new days come and old days go 
Fashion brings round the same old shoe. 
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The More Social Events 
The Greater Opportunity for Shoes 


EW YORK—The events ofthe social weeks just closing, in the way of entertainments, in- 
cluding the National Horse Show held at Madison Square Garden, make apparent the fact 
that great society events are stimulants to better business. 


Inasmuch as these occasions bring together at the height of the Fall season, when styles 
are being established, the well dressed from New York and elsewhere, a review of colors worn, as 
affecting the shoe trade, is presented. Merchants are gradually appreciating the fact that the more 
social events per season the more pairs of shoes sold. 

The preponderating colors worn were in.accord with the predictions of the “Recorder” 
already presented at length in previous issues, and the following may be regarded as confirmation 
of numerous forecasts: 

In footwear black in suedes, satins, patent, kid and calf has overshadowed colors and this 
was expected. Black has steadily gained in favor to such an extent that it has been adopted in a 
large way for stage wear, formerly the chief avenue for the exploitation of brilliant colors principally. 


Brown also had important representation, and from present indications will remain a strong 
favorite until Summer issues in the perennial warm weather favorites of black and white, and white 
footwear. 


Strong Position of Browns 


In judging the position of brown it is interesting to know that during the present week in 
New York department stores catering for the patronage of the exclusives, brown held first place 
in the sale of fancy metal fabrics for dress fabrics priced up to $35 per yard. 

A visit by the “‘Recorder’’ color expert to a leading printing plant featuring printed silks for 
the lining of expensive outer garments revealed a widespread interest in soft shades of brown by 
converters generally. 

As showing the scope of the brown vogue both manufacturers of piece dyed silks and of 
velvets report browns in the lead and it must not be forgotten that expensive brown furs are worn 
by women who either set, or further, fashions. More than this it may be said that browns come in 
with greater frequency and stay longer than other colors. 


Nevertheless, gray was the new color note seen at the Garden in shoes, etiee, gloves, milli- 
nery, and furs, and is highly regarded for the future. 
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The time has come to do 
business, says the leather man 
—rock bottom—immediate re- 
covery because a real level of 
prices prevails. 


** Recorder” price comparisons 
show wonderful old °14, then 
high and now low—especially 
oe with dollars today 

per cent the value of 1914. 
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COMPARATIVE LEATHER AND HIDE PRICES 
The range is according to quality 


(Cents per foot) 
July, 1919 Dec., 1920 


$1.15@$1.50 $:45@$. vd 
50@ .60 


1.25@ 1.60 

75@ 95 35@ 45 
1.20@ 1.50 .70@ .80 
1.30@ 1.60 .75@ .85 
1.05@ 1.15 .50@ .60 
18@ .25° .24@ .28 


UPPER LEATHER 
Calf, et and dull . $. 7 


Finished side leathers ...... 3 @. 
Glazed kid, ee 16@. 
colored . 
Patent, No. 1 sides — @ 2 
Sheepskin leather for toppings 06%@. 10 


July, 1914 
$.32 
32 


(Cents per Ib.) 
$. ~ $.57 $. ot 40 
55@ 34@ — 


1.10@ 1. 15 75@ .90 
.24@ 1.00 .50@ .60 
84@ .85 .48@ .50 

90 .48@ .50 


SOLE LEATHER 


Hemlock sole, B. A. dry hide 
Good mid d. plump 

Oak sole, No. 1 bends . 

. ss * backs . 

Linioh ateeré Mat .......3.. d 
a ener ree } 


‘52 
‘45 


CHROME SOLE 


Chrome, 7% to 10 iron, sides, 
eR ee $.35 @$.36 
Chrome, 6 to 8 iron, sides, green 
ME pads castcseaecassey 38 @ .42 


(Cents per foot) 


$.55@ $.60 
55@ .60 


—@$.50 
—@ .50 


RAW HIDES AND SKINS (Cents per Ib.) 


Heavy native steers $.50@$.52 —@$§.21 
Heavy native cows m— J51@ 52 —@.18 
ON Ra ere $. 16%6@. 10% 42@ 45 $.10@ .12 
Chicago city calfskins....... 8 @ .22 85@ .97% .10@ .20 
oy @ .28 5@— 19@ — 
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Comparative Shoe Costs—On a Man’s Boot 


*‘On the way up”’ the “‘Recorder’’ gave the detailed cost of a man’s Russia -calf boot 
to serve as a “‘measuring stick’’ of appreciating orders. We have followed the same boot 
on the other side of the peak of prices so you in turn can see what has been done to make 
possible a resumption of business between manufacturer and merchant in 1921. 
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DETAILED COSTS OF MAN'S RUSSIA GALF ‘BAL. 


The actual factory sheet, 





July December July Dec. 
1914 1918 | 1919 1920 


























Item @$.31 @$.73° @$1.50 @$.60 
Upper stock, 3 ft....... 0.93 2.19 4.50 1.80 
Duck Lining, Nov25....  .051%4 1834 21 12 
Sheep leather trimmings .0514%4 091% .16 115 
Hooks and eyelets...... 041% 041% 0444 05 






Bottom stock, outsole, 

welt, insole, heel, box, 

counter, figuring No. 1,{@$.40 @$.70 @ $.90 

heavy Union back. ...( 0.8034 $1.4014 $1.8114 — 1.30 
_ Cutting ‘upper, soles and 

heels, fitting, . bottom- 

ing, finishing, treeing, ~~ . 

dressing, packing..... .60 97% 1.124% 1.41 
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4 , can ff qn Carton, box...:........ 04° . 06%  .061%%  .0825 
a= lag RE Ra a Fee 05% 05% 05% 055 
4444 2@ Factory and general fac- . 
Wy an! tory labor expense....  .2044 21% .24 .285 
Findings, laces, tongues.. .1234 25 .2634 .26 





Administrative and sell- 





ae AS, .6234 55 
Discount and interest... . .09% 11% 2434 .23 










$3.30  $6.0334 $9.3514 $6.2575 





Actual costs without additional 
charges for taxes and profits 
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Comparative Shoe Costs—On a Woman’s Boot 


All things begin with 1914 i in the history of business, and our selection of a nine-invh 
black kid boot to, portray the detailed costs thereon.is the outcome of a letter: from a. 
merchant saying, “(How do we know the manufacturers are reducing the ae by- giving 1 


us the advantages of their purchases on the new levels of material prices 


" 




















DETAILED COSTS OF A WOMAN'S NINE-INCH 
BLACK KID BOOT 

May-April Today 
Spring December 
1920. Fall, 1920 


1914 


1919 











Findings. .... 


Selling aaa Discount 
10 Per Cent 
Overhead 10 Per Cent 





fei! by, 


f Oe, FT 
(i Minin a Mie Ml TL 


AN Nit ae 


A 


$1.05 


.08 


.04 
.04 
.025 
.025 
.22 
11 
045 
015 
.045 
.02 
.05 
015 
.04 
12 
wes 
055 


335 
335 
165 


$3.75 
20 

..1138 

2050 


$3.25 
225 
.20 
135 
.105 
0565 
.65 
.24 
05 
.035 
.09, 
.025 
.10 
01 
105 


12 
0466 


95 
95 
75 


$2.10 
13 
14 
085 
.065 
0525 
Bs 
18 
.05 
.035 
.10 
.025 
.075 
O11 
10° 


12 * 
.046€ 


75 
DB 
375 
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$3.370 $10.175 $8.396-10 ~$6.62002 
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Not One Shoe: for All Seasons 


IGHT pages with a very simple message— 
more shoes—more satisfaction to the 
customer—more profit to the merchant. 

With more shoes the increase of volume makes 
possible a decrease of overhead. 


If it costs two dollars to sell one pair of shoes 
and by a new thought on the number of pairs 
a customer can use with comfort and apprecia- 
tion, it is possible to sell two pairs in the same 
fitting time why the overhead is cut in half. The 
public is thereby benefitted, more operatives get 
pay envelopes, the store makes as much profit 
and the service ring is completed. So in these . 
pages we show—not freaks or extremes in style, 
but the practical numbers salable in any store 
to any woman. 


First—a Dresden satin mule for to start the 
day—how many shoe stores sell this pretty little 
thing? 
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But a Style for Each Occasion 


HE shoemen are now learning that the 
American woman is appreciative of what 
the French woman has always known 

“that shoes should harmonize with costume and 
with the occasion for which they are to be worn.” 
By this token, the “Recorder” of December 4 
should mark the efd of the period when two 
pairs of shoes constitute the footwear wardrobe 
of the American woman. Let Springtime reveal 
the right shoe for the right dress for the right 
occasion. 


The straps of style came in with a rush—sales- 
men had hoped to keep them for Spring selling, 
but forthwith all orders were for immediate 
delivery. Well, if new styles are needed, try 
beading and colors and cut-outs. This pretty 
style comes in the day's wearing of the smart 
young lady we all like to serve. 


o 
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Salable in Any Store 


HE brogue has achieved such a prominent 
ba place in the utility footwear of the day 
that its continuance is assured. Heed the 
caution, however, to restrict its wear—if it 
becomes the one shoe of the day, good business 
suffers, good taste shrieks and there is no joy 
in the game. 
With brogues the proper hose—heather and 
woolen weaves—and every school girl wants the 
combination. 
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To Any Woman—Anywhere 


HE vigorous introduction of spats as an 
ys article of extreme utility in footwear has 

been the development of the last years. 
The fashion created a sale for an article in. shoe 
stores accessory to the pair of shoes. Its popu- 
larity was accelerated by publicity. Today the 
spat is one of the most permanent and profitable 
divisions of the store’s income. The sagacious 
merchant now combines the sale of a trim pump 
with a close fitting spat, making a double pur- 
chase. The element of style and neatness has - 
been preserved. A spat simply sold as a subter- 
fuge to prolong the wear of an outer season oxford 
is missing its mission. The gaiter or spat in 
colors and textures permits a variety of tastes 
and a range of contrasts worthy of increasing 
attention in 1921. 


Boot and Shoe 
Dee. 
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Every Woman's ‘Baby Louis 





RETTY pumps will always be a part of 
milady’s footwear wardrobe—the simple ot 

strap pump or the baby Louis. It was only 

after years of experiment that the baby Louis came 

into general adoption. One of the pioneer stores 

in that style development made error on error 

until a last was perfected to take the height of 

heel of the new member of the pretty heel family. 










If in your service to womankind you have not 
found a place for baby Louis heels make room 
on your shelves for a real feature for 1921. 
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Adornment Prevails In Fine Footwear 


RNAMENTATION _increases—the cos- 

tume call is for laces, beading and 

brilliants following the Slavic note in 
fashion. You will see in the footwear of 1921 all 
sorts of stunts in footwear elaborate—and yet 
for every woman there is a feeling towards the 
simple Colonial with its brilliant buckle. The 
slipper may be in leather or satin but the orna- 
ment may come separate or attached. The 
shorter the skirt the greater the visibility of— 
pretty footwear—thereby making more sales in 
the golden period of style scheduled for 1921. 
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A Diversity of Materials In 1921 


HE boot has its natural place in woman's 

attire,despite early. opposition to it this 

year. There is something eminently fitting 

in the attractiveness of a pair of trim boots worn 
in the Winter season. 


The surprise of thé season has been the return 
to ultra popularity of the plain boot in patent 
vamp and pearl buck top. The combination of 
soft gray and shiny black; first developed in Paris, 
was quickly adopted in the high-grade city 
trade of America. If the styles of 1921 can get 
in line with the ““Recorder’’ policy of diversity of 
materials and a diversity of colors, then trade will 
develop with pleasure to the consumer and profit 
to the store. There is true ‘economy when all 
materials are in vogue, for then there is no great 
run on any one which invariably increases the 
price thereon. 
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And Never Forget --- Comfort, Too, In 1921 


EAR in and out, the comfort hours of the 

day and night bring needs for soft foot- 

coverings. The Indian contributed to the 
art of shoemaking the moccasin. Appreciation 
of it is mostly in the States, but some day a real 
adventurer in salesmanship is going to show 
Europe the great features of the moccasin as a 
comfort item in shoe service. 


So, in these eight pictures, we reveal a woman's 
footwear wardrobe—any woman’s—are you sell- 
ing typical styles for the service of the women of 
your community? If you sell this range you cer- 
tainly ‘will increase the national quota of three 
pairs per woman per year. 
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Is Your Sport-Shoe Trade Slipping? 


LIMATIC cowards may fly from snow ball 
( sections but many a Southerner seeks a real 
winter resort—and there are hundreds 

from the Yellowstone to Poland Springs. 


Can the retail shoe store continue to permit the 
sporting goods house to monopolize the outdoor 
footwear field? 


If shoe service is to justify the name, a little 
attention, please, to the wants of man, woman 
and child when ski, sleigh and snow give a real 
message of good times and health. 
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A Metro picture, “Clothes,” 
with an all star cast. 


The Sudtiy South and . Style 


N_ a few weeks the early migration of folk 
of fashion to the ‘South will serve as token 
that your Spring preparation is influenced 

in part by the swing of style southward. 


Last year the first index that black and white 
sport footwear was acceptable in style volume 
came out of the Southern resorts of Florida and 
California. “What will be the high-note in style 
to develop in the watm sun. of the South in mid- 
winter’to influence the Spring and Summer foot- 
wear ttp-north? 


Many a trip to New York is premeditated be- 
cause of style study—how about the far South 
when wintry blizzards prevail. in the higher 
latitudes? 
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Prettiest Curve of the Foot Now Visible 


ARIS is a wonderful city of ideas. Beauty of 

the back became apparent in the costumes 

of last season. The designers of footwear to 

keep in line decided to eliminate as much as possible 

of leather covering of the foot. If such a thing was 

feasible, there is no telling but what the French 

shoemaker would create a style to reveal the sole. 

The’ beautiful arch of the instep in all of its 

gracefulness of contour now becomes the new sensa- 
tion in footwear fashion. 


The great fashion prome- 
nade of the world, Avenue 
des Champs Elysees from 
the Arc de Triomphe. 
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Close Attention to Conditions and Sympathetic 
Contact with Salesforce Result in 


Increased 


« O increase business now it is necessary to be 
T on the lookout all the time. I have a book 
in which I keep a record of each day’s sales, 
arecord of the weather every day in the year and also 
the dates of all special sales and notations concerning 
those sales. 

“By referring to this record I know just when to 
prepare for a sale. I usually go to the Eastern market 
and buy merchandise for our sales. -I also add all of 
the odds and ends in our stock regardless of the 
former retail price. When the stock is all arranged 
and everything all set we fill one large window with 
these special sale shoes, all lasted up and attractively 
displayed for one day, 
usually Saturday. We 


Business 


“In regard to pricing my shoes for next Spring, 
we have not made any cut on our regular lines. I 
do not believe that good shoes are going to come down 
very much. There probably will be lots of cheap 
shoes put on the market. No doubt, in my mind, 
but that there will be lots of cheap shoes,. but not 
good shoes cheap. 


Using the Telephone 


“In regard to advertising, 1 have one rule which 1 
think is a good one. I keep a record of our customers 
that are hard to fit and as soon as our new lines come 
in my salespeople get busy on the telephone, call 

them up and tell them 
what we have just got 








then take out all the 
shoes and place a large 
card in the window read- ° 
ing something like this, 
‘Watch this window for 
a big shoe sale.’ 


Preparing for a Sale 


“This card remains in 
the window Sunday, 
Monday and part of 
Tuesday. We then put 
the shoes in the window 
again with a nice back- 


in retail business. 


to do it. 


A Letter---and the Reply 


In a letter received recently by the Western 
editorial office of the “Boot and Shoe Recorder”’ 
the shoe department manager of a large Middle 
West department store made the statement that his 
business at that time far exceeded the business done 
during the corresponding period of 1919. 
was during a month which, in most parts of the 
country, had been characterized by a decided slump 
A letter, therefore, was sent 
to this merchant asking him how he had managed 
The information he gave in answer to 
this letter is incorporated in this article. 


in. It is surprising what 
this will do to increase 
sales. Then we use the 
newspapers and let the 
public know what we 
have in new shoes. 

“IT have made it a 
practice to greet our cus- 
tomers as they come in 
and have them seated if 
all the salespeople are 
busy. 1 entertain them 
until we find time to wait 
on them and by so doing 
get their minds off wait- 


This 








ground and another card 
reading, “These shoes will 
go on sale Wednesday 
morning,’ at such and such a time, and then come out 
with big ads in all the papers, giving the public the 
styles, widths, and sizes of the shoes. 

“1 also keep record of the number of pairs we sell 
during this sale and compare it with the record of the 
year before. 1 run these sales about four times a year, 
four to six days each time. Now, whether the sale is 
to be of low cuts or high shoes depends a great deal 
on the weather. By keeping the records of these 
sales it helps me greatly when 1 go to the market. By 
making notes of them I know what to do. 


Never Repeats on Novelties 


“I played novelties this Spring for the reason that 
‘Most women do not care to wear the same kind of 
shoe for dress that they wear for the street. As brown 
and black have been running quite a while the public 
is looking for something different. 1 never repeat on 
novelties. 


ing. All complaints are 

turned over to me at 
once. We stamp the date on every pair of shoes that 
goes out of our department. This prevents any argu- 
ments about the length of time the shoes have been 
worn. It is very easy to settle a complaint if proper 
head work is used. 


Keep In Touch With Salespeople 


“I think that every buyer should have regular 
meetings with his salespeople and get close together. 

“1 keep a record of all the salespeople, what their 
sales are and also how much merchandise has been 
returned, and by so doing 1 know just what each 
salesperson has sold. I pay them a straight salary 
and P.M’s. As a salesperson increases his sales I give 
him a raise and in this way everyone ishappy. When 
I find one that is not satisfied I call him into my office 
and have a heart to heart talk and find out what the 
trouble is and nine times out of ten things will be all 
right and everything lovely.” 
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Me et MONG the myriad constel- 
lations “Virgo” represents a 
goddess of the golden age. 





| BILLIKEN, in the children’s shoe 
\ field, represents a golden age of 
prosperity for retailers. 


Wears 
Billiken 


4 
BILLIKENS reign supreme as a 


perpetual joy for the kiddies and 
a source of satisfaction to mothers. 


Merchants everywhere are 
enjoying a profitable and 
growing business in 
BILLIKENS. If you are 
not handling BILLIKENS 
write for our proposition 


MSElroySloan 


Shoe Company iis 


ST.LOUIS 
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Shoe Merchants Can Supply All Their Needs In 
Footwear by Buying from the Following Houses 


BROWN SHOE CO. 


Maxine, White House and Buster Brown: 


Shoes. 


BRAUER BROS. SHOE CO. 
Little Prince and Princess 
Children’s Shoes. 


DITTMAN SHOE CO. 
Milady and Nine O’Clock School Shoes. 


CENTRAL SHOE CO. 
Men’s, Women’s and Children’s Shoes. 


L. DOERR SHOE.CO. 
Dependable Shoes for Women. 


FRIEDMAN-SHELBY SHOE CO. 
Atlantic, Pacific and Red Goose 


JAMES CLARK LEATHER CO. 
Novelty Shoes, Hood Rubbers, “‘Kew- 
Twins,’ Distributors of Mudge Old 
ies’ Shoes. % 


Shoes. 


. E. LIPPMAN SHOE CO. 
High Grade Shoes For Women. 


LEO GORDON SHOE CO. 
Fine Footwear for Women. 


JOHANSEN BROS. SHOE CO. 
Makers Women’s Shoes exclusively. 


JOHNSON, STEPHENS 
& SHINKLE SHOE CoO. 
The Fashion Plate Shoes for Women. 


KREIDER CO. 
ion of Best Shoes for Boys, Girls and 
the Babies. 


LUND-MAULDIN COMPANY 
Fine Shoes for Men. 


McELROY-SLOAN SHOE CO. 
Masterbilt, Super-Tred and Billiken 
Snves. 


PEDIGO-WEBER SHOE co. 
Fine Shoes for Wonren —*Pedigo Style” 
PETERS SHOE CO, rs Pang 
P “Dia: nd — Shoes 
iamond mo . Csedie. | Weath- 


nqeers, Fe ringed & RAND SHOE Co. 
Patriot, Society and “Tess and Ted’’ 


SAMUELS SHOE CO. 

Young Women’s, Girls’, 
Infants’ Specialty Shoes. 
TOBER-SAIFER SHOE CO. 

Nevelty Boots and Oxfords. 


Adjustable Foot Appliances, 


DAVID P. WOHL SHOE Co. 
Novelty Shoes for Women. 


Boys® and 
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Loni |Makers of BEST SHOES for } | 
i \ BOYS, GIRLS and the BABIES // 
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a or 
— POLLYANNA ~— 


TRADE MARK REG U.S. PAT. OF FICE 


Best Shoes for Boys and Girls 


“HE POLLYANNA is a distinctive welt shoe made in a distinctive manner by 
highly specialized workers—a shoe that appeals to the exacting customer. 
POLLYANNAS are made only of full grain leathers and carry only first quality 
Oak Bend Soles of 8 irons or over—in fact none but the very best materials are 


ever permitted to be used in their manufacture. 
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orlds Shoe Market: 
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STAMPED ON THE SOLE OF EVERY 
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DEPENDABLE FOOTWEAR 
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we cieewt the aid of advertising 
POLLYANNAS became so popu- 
lar the first year that we turned one of 
our large factories over to their manu- 


No. 1561R 


Gun Metal, High Cut, 
Footform Last 









facture exclusively. Since then it has Misses’, 1114-2... .$4.00 
been almost impossible to make these Child’s, 834-11..... 3.50 
shoes fast enough to meet the demand infants, OS...... 2.86 
—our POLLYANNA factory keeps ex- No. 559R 






panding right along—because parents Same, English Last 


the country over have learned from ex- 
perience that the POLLYANNA can- 
not be improved upon. 


Hers Waders. 


ST. LOUIS, MO. 











Manufacturers of 


Best Shoes for Boys, Girls and the Babies 
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BUY YOUR TICKET 


VIA ST. LOUIS 








ON YOUR WAY TO THE 


N. S. R. A. CONVENTION 


Join A Live Bunch on the St. Louis Special 








St. Louis Shoe Manufacturers and St. Louis Shoe Retailers will be glad to see visit- 
ing merchants on their way to Milwaukee and have arranged an entertainment 
and dinner to be given visitors passing through St. Louis, Saturday, January 8. 
The St. Louis Special: Train, consisting of Pullman, Observation and Club 
Cars will leave St. Louis at 11.45 P. M. on Saturday, January 8, over the Chicago 
and Alton Railroad and run direct to Milwaukee without any change. 

A dinner and entertainment will be given to all merchants passing through 
St. Louis, previous to the departure of the train. If you have not already done 
so, make your reservations on the coupon below and have a good time all the way. 














Mr. J. G. Samuels, Chairman, Hotel and Transportation Committee, 
1214 Washington Avenue, St. Louis, Mo. 


Enclosed find check for which please reserve: 
pails <4 Upper Pullman—$3.89 ........Lower Pullman—$4.86 
rere Fare from St. Louis to Milwaukee—$14.55 


On Special St. Louis Train to N. S. R. A. Milwaukee Convention, leaving 11.45 P. M. 
Saturday, January 8, 1921. 
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Humpty Dumpty First Shoes 


The Best Flexible in the Medium Grade Class 
IN STOCK for Immediate Delivery 


DUMPTY 
SHOES 


FOR EVERY CHILD 
TRACE MARK 


Oe LeLMIeliiiiiiiiiiiieltiiiiiiin eet 


955B 953B 
PATENT VAMP AND FOXING 
LE QUARTE ° 
"rr Q at at rick oe 953B—Black Kid To 
955B—Black Kid ; 954B—Brown Cab. 


970B— White Kid 971B—White Kid Top. 


930B—White Cab. Top 


973B—Brown Kid.. ots ee 
949B—Red Cab.. & 926B—Red Cab. Top 


2 
: 

: 

: 

; 

: 

: 

osan—Niei Ya; sags ay tg a 
924B—Brown Cab. Top.. 921B—White Cab. Tes. = 
932B—White Cab. Top 922B—Mat Cab. Top = 
* 912B—All Black Kid Button, White 3 

i 

: 

5 

: 

; 

= 


o23B—All. Black Kid Button, Black A 
10 


Terms: 1 per cent ten days, Net thirty days. 


Special Discount: 5 per cent ten days will be allowed on 
orders of ten dozen or more. 


MATERIALS 
Humpty Dumpty First Shoes are made of the very best materials throughout; 
Chrome Patent Leather in the patent shoes, First Grade Union Bend Soles, Sole 
Leather Counters, Heavy drill linings, and Felt sock linings. 


CONSTRUCTION 


Humpty Dumpty First Shoes are made by the Hand Turn process, over comfortable 
roomy lasts, in a factory that specializes in the manufacture of this one shoe. 


Manufactured by 


SAMUELS SHOE COMPANY. 


1214 Washington Avenue St. Louis, U. S. A. 
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These felt slippers for Men, Women and Children are a worthy example of 
the excellent workmanship that goes into every ‘‘Companion”’ Felt Slipper. 
They will retain their shape; they are comfort- 
able to wear and are made in a large variety 
of exquisite designs and stunning colors. 
The new line of ‘‘Com- 
panions” for 1921 is now 
ready andis being shown 
to the jobbing trade by 
oursalesmen. Have your 
jobber show you this 
new line. 
IF HE CANNOT, 
WRITE US. 
899 KENT AVENUE ° BROOKLYN, N. Y. 
TOM eT OTM LLM LE eL ee ee ee ee el U TT Te liirs 
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THREE FAST SELLING | 
SHOE DRESSINGS one o 


They are particularly in demand now—- NE 


and all are of ‘Griffin’? quality ‘ont 


GRIFFIN LOTION 





GRIFFIN Mle weg 
GRIFFIN Asai tase pe ela 


66 99 
weact “InEr-Tube” Sarat 
- = t te es 

BLACK all kid ‘Sather. “3 Contains 


A quick dye that dyes to a BLACK SHOE CREAM no injurious acids. It is to 


the leather what cold cream 


jet black any color leather. . P i 
| vearanseete = stharare one Polishes easy, soquscs no liquid, keeps is to the skin. 

3 oz. size, per gross, $22.30, indefinitely, remains soft to the last. 3 oz. Size, $21.00 per Gross, 
per doz. $2.00. Per gross, $15.00 Per doz., $1.30 $1.80 per Doz. 


GRIFFIN MANUFACTURING CO., Ine. 



















67-69 MURRAY STREET oo. NEW YORK, U.S.A. 
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Do not forget that shoes are wearing out daily. 


Millions are ready to replace old shoes, but 
want good quality at a reasonable price. 


HIGHLAND CALF 


is especially suited for the manufacture of the 
footwear most wanted. 


OOOO ae es: 


— a a oes 


SoS SPSS SES AS BSP TESTERS ASIST SERS: 
5c 


se525e52 


Why not anticipate and be ready? 
Ask for samples of shoes made of Highland Calf. 


sat CO0ENS PT 
TANNING 


FIND THEIR PLACE IN EVERY LINE 


Of Dress, Sport and Work Shoes 
Brands 


Lozant - Waukegan - Kenwood 
Elkwood. - Waukegan Grain 
Highland Calf - Wilmette 
Splits in Various Finishes 
Waukegan Insoles 
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THE GRIESS PFLEGER TANNING CoO. 


TANNERIES: CHICAGO—WAUKEGAN, ILL. 
INSOLE CUTTING FACTORY— NATICK, MASS. 
CINCINNATI, 810 SYCAMORE ST. BOSTON, 179-193 SOUTH ST. 


CHICAGO, NO. BRANCH, HALSTED ST. NEW YORK, 178 WILLIAM ST. 
CABLE ADDRESS: GRIESS 
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For 
Christmas 





FELT SLIPPERS 
READY NOW 


2 
. ~ = Jie! t 

— «e ’ In Stock 

‘|| Pullman Sli 

a 

=|| of Genuine Leather 
@) The sale of this slipper depends almost entirely 
upon the individual effort of the retailer. The 
. c demand is small because too few people know 
that a special pliable slipper is made for this 
But where the slippers 


much desired purpose. 
= Plush Trimmed Juliet. Colors: f d +4 ” d 
lack, Gray, Purple, Dark Green, Wine and are feature ig sales are mare. 


Brown. Price..... i 
ouee +++ 981.55 Any size Men or Women’s. ‘Tan or Black 


736—Felt Fur Trimmed Juliet. Colors: Ox- ae 
ford Gray and Black. Price $1.35 colors. Each pair in a leather case that matches 
the slippers. 


$27.00 Per Dozen Pair 


E. T. GILBERT MFG. CO. 
ROCHESTER, N. Y. 
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510—Felt Everett. Large floss pompom anda 
art graphic design on collar. Felt sole bound 
with corduroy. Colors: Brown, Red Mia- 
Maroon and Green. Price 
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sine” -Roth Shoe 


Footwear *Speciaitios 
1251 West Sixth Street 
Cleveland Ohio 
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TILL another field where Goodrich challenges ' 
comparison—the Mines. 


You dealers who handle footwear for the farmer, or 
lumberman or fisherman have seen many proofs of 
the superior wearing quality of Goodrich boots and 
shoes, but— 

Search the deep shafts of Ohio and Pennsylvania or 
the long galleries of Idaho or Montana if you would 
see Goodrich rendering even moreremarkableservice. 


They have practically eliminated expense of half- 
soling—those tough white soles actually outwear the 
steel hobnails used in half-soles. Longer wear— 
more comfort—lower footwear bills—think what that 
means to the miner—and to the dealer who sells him. 
Are your stocks in good shape ?—there’s a Goodrich 
number for every purpose—all with the Red Line 
"Round the Top. 


THE B. F. GOODRICH RUBBER COMPANY 


Akron New York Chicago 
Kansas City Denver Seattle 


Goodrich 


Hipress 
Rubber Footwear 
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A Limited Quantity Only 


In Stock For Quick Shipment 
















41 Men’s Black Kid Romeo... 
42 Men’s Brown Kid Romeo. . 


Stitchdown — Heavy Sole 


$2.90 
2.90 


. hits ee hee eee 




























How About Misses’ 
McKay Boots ? 






HAGERSTOWN «SHOE AND LEGGING CO. 


Hagerstown, Maryland, U.S. A. 


















IN STOCK 


Ribbon Trimmed Moccasins 











































Pink, Copen Blue, Old Rose, Orchid, 
Light Orchid, Lavender, Purple 


















—— IN STOCK DEPARTMENT — $1.50 
Socks Lining, Rubber Heel, Heavy Turn Sole RED, BROWN, NAVY, MAROON, OXFORD 
WREO WEee DONS 6 occa dab bee cccctes c* $1 .40 





No. 402—Black Glazed ‘Kid, Stock Tip 
Eyelet Boot, yet mag ay Heavy Oak Oak turn 
Sole. _ Wide widths. Price............. 


ig ta A MAID-RITE FELT SLIPPER CO. _ 


A aft. ‘ (Rosemill Products) 
i ' 169 Livingston Street BROOKLYN, N. Y. 


. 
© cam + cum + eee + eet + + et et + ee ee ee 






ORDERS FILLED AS RECEIVED 
CASE LOTS ONLY (3 Color Assortment) | 


\ 
A 
\ 
A 
A 
A 
A 
| 
A 
A 
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U. S. Leather 
Helps Sales 


[NTELLIGENT buying is the watchword to- 
day. The public is insisting upon real worth 
and honest merchandise. 


War time substitutes for leather are no longer 
found in good shoes. The all-leather shoe is 
demanded and the leather must be of the best 
quality to give good appearance and long wear. 


~ We. have been tanners of highest character sole 
leather for generations. “U.S. LEATHER” 
will be found in most of the best makes of 
shoes: it is the standard of quality. 


A salesman of shoes has a prime talking point 
if the goods he sells contain soles made of one 
of our tannages. The worth of our leather is 
known world wide. 


The United States Leather Co. 





The United States Leather Co. of Massachusetts 





New York Boston Philadelphia Chicago Cincinnati 
St. Louis San Francisco Liverpool Paris 
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TANNERS CUT SOLE CO. 


Oak and Union Cut Soles of 

Uniform Quality, Cut and 

Sorted to sonieods by Ex- 

ae r= we et and 
ariety of Grades enable us 

to supply all demands. 


Large Capacity—Prompt Service 
MANUFACTURING PLANT: DISTRIBUTION OFFICES: 
90 Wareham Street 321 Summer Street 
BOSTON, MASS. BOSTON, MASS. 


NEW YORK, CHICAGO, CINCINNATI, MILWAUKEE, ST. LOUIS 
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FOR SPAT SATISFAC- 
TION FOR YOU AND 
YOUR CUSTOMERS— 
REMEMBER THIS 
NAME .: 


Trufit Spats 





if 
be 
4 
a) 
a 
£ 
Tt 
4 
: 


They fit—they are of high 
quality, they are priced 


soy | an, 


right 
W. L. Douglas Shoe Co., Portland, Me. 
Furnished with 


They are here when American Interlocking Shoe Store Chairs 
you want them. Some of the advantages of these chairs are 
Greater Seating Capacity—Chairs interlock. 
Greater ceetanllins nee stuffed or full-roll plain 
sea 


ALL SHADES, IN BOX CLOTH AND FELT meg a = J cost less and last longer than wooden 
legged chairs. 


Laing, Harrer & Chamberlin AMERICAN SEAT ING LUNEANY 


43 N. Third St., Philadelphia CHICAGO, ILL. 
Room on Tis v Moth St. 


1016 Lytton Building 


and 























GET RID OF THE WRINKLES By Placing an 
“AJUSTO” BOOT TOP FORM 


in every boot you display. Easily adjusted. No springs to get out 
of order—no screws to adjust—the slide does the trick—it expands 
the form and holds your boot top in perfect position, thereby re- 
moving all unsightly wrinkles. Model No. 2, for 8 and 9 inch boots, 
A and B widths. Model No. 3, for 8 and 9 inch boots, C and D 
widths. For 10 inch, 11 inch and 12 inch boots in all widths, use 
Model No. 3. Model No. 5 forms up Spats, sizes 1 and 2. Price 
$3.00 the dozen, Net f. o. b. West Somerville. Order enough for 


¢ your windows today. 


U. S. SPECIALTY MFG. CO. 


115 Josephine Ave., West Somerville, Mass. Showing Boot Formed Up With 
\‘‘Ajusto” Boot Top Form. 





pa “Ajusto” Boot Top 
fore Boot Is Laced. (Formerly of Pittsburg, Kansas) 
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MEN’S 
FINE 
SHOES 


THE POLO 64 f Once as 


A MODIFICATION of the Brogue 
to meet all the requirements of “The 
man who knows.” Extremely wide 
shank, flange heel and over-weight sole. tisement for us to use high- 
27 Gallun’s No. 4 Tan Norwegian Grain Bal. sounding phrases regarding 
*Price $11.00 quality, standards of style and 
workmanship. The trade-mark at 
the top of this advertisement is 
your guarantee. 


‘ We have pleased the most discrim- 
Through a_ typo- Lanttink Maal Gi 

graphical error — the inating dealers. Give us an oppor- 

shoe illustrated above tunity to show we can please you. 

was incorrectly priced 

at $10 in our adver- A completely illustrated Fall and 

tisement appearing in . i ; 

the November 27th Re- ~ Winter Style catalog, with prices 

corder. We | greatly and full ordering information, is 

regret any misappre- 

hension which this ready for your request. 

error may have caused 

our customers. 











T is unnecessary in this adver- 


French, Shriner and Urner 


63 Melcher Street 3 Boston, Mass. 
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CELOID CHROME SOLES—23 to 100% MORE WEAR 


USED EXCLUSIVELY ON 


THE HOWARD rs 


BOYS’ WELTS THAT WEAR 


HOWARDIZE YOUR BOYS’ DEPARTMENT, GET THE 
BOYS’ TRADE and insure your future men’s business. 
HOWARDS WILL WEAR, is the verdict of several hundred 
satisfied shoe merchants who have stocked this sensational 
line of boys’ Goodyear welts. There’s a 
reason. CELOID CHROME, the perfect 
sole, solid construction, added reinforcement 
and Goodyear Wing Foot Rubber Heels. This 
combination built on stylish 
good fitting lasts will capture 
the boys’ trade in your city. 
OWARDIZE |! 
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8102 
YOUNGSTER 
LAST 
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8102—Boys’ Gun Metal Nature Bal............... $4.50 8100—Boys’ Gun Metal English Bal.............. $4.50 

8152—Little Men’s Gun Metal Nature Bal......... 4.00 8150—Little Men’s Gun Metal English Bal......... 4.00 afi 

! 8103—Boys’ Dark Tan Nature Bal. .... gh oebekane 4.75 8101—Boys’ Dark Tan English Bal............... 4.75 Fl 

Ki) 8153—Little Men’s Dark Tan Nature Bal.......... 4.25 8151—Little Men’s Dark Tan English Bal.......... 4.25 4 
' - 

' IN STOCK 4" 


IN STOCK 
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75% INCREASE 
IN SIZE OF PACKAGE 


To take effect February Ist, 1921, on all our products for the shoe trade 


LUSTR-KLENE WONDR-WITE GLOSSI-CREME SOLVENE 


The ideal cleanser and A _ perfect cleanser and The heavy white creme for The perfect dry cleaner 
ae Pisa?) yg — dressing for white canvas. softening and preserving for removing spots from 
es or: a . pecl'Y Guaranteed not to rub off. all colored leathers. NON- fabric or leather. Gives 
whether for white or col- 

BETTER. perfect results. 


ored leather. 
NEW STANDARDIZED PRICES 


The following prices apply to all above listed products 
RETAIL SELLING PRICE THIRTY-FIVE CENTS EACH 


$27.00 a Gross or $2.25 a Dozen in Single Lots. 
$25.80 a Gross or $2.15 a Dozen in Gross Lots. 
$24.00 a Gross or $2.00 a Dozen in Lots of 5 Gross or more. 


PRICES F.0O.B. CHICAGO 
10 Gross or more sent prepaid ‘ & 
Samples sent upon request “ | 


JSJoLVeL PReDUcTTS corporation 


213 MILWAUKEE AVENUE CHICAGO. ILLINOIS. U.S.A. 
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Salesmen To Stay On Job 
Until Territory Is Covered 


Owing to the fact that La France Sales- 
men started on their Spring: trips six 
weeks late, they will continue to travel 
through January. 


We believe this statement will be wel- 
comed by our regular customers to whom 


Deliveries Can Be Guaranteed 
Under the Peace Agreement 


effective until May, 1922, and by every 
merchant who believes in the merit of 
in-stock-department service. 


Williams Clark & Company 


QA 
CATV. 


*‘the warrant of value 
that makes you sure’’ 
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Children’s “ONYX” Sport 
Hose with Cuff tops 


of the kind that win the child’s heart and appeal 
to “‘mother’s practical sense”’ as well. 


These come in Wool, Mercerized and Silk-and- 
Mercerized, in varied weights, styles and colors. 


Priced to retail at popular figures and ready 
for immediate delivery. 


Emery 6 Beers Company, inc 


SOLE OWNERS OF “ONYX” HOSIERY 


BROADWAY AT 24th STREET 
NEW YORK 
Chicago Office: North American Bldg., State and Monroe Streets Philadelphia Office: 1033 Chestnut Street 


Boston Office: 31 Bedford Street Buffalo Office: 210 Pearl Street, Mutual Life Building 
San Francisco Office: 259 Geary Street 
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Let us quote you prices 
on our stock shoes— 
every pair represent 
values that cannot be 
duplicated at our pres- 
ent prices—Write us 


for details. 
NO. 4134 NO. 4131 


LARGE ANKLE, BLACK KID POL- BROWN SIDE POLISH, 89 LAST, 

ISH, 74 LAST, G. W., 8-IN. TOP, 14 IN, GOODYEAR WINGFOOT 

%-IN. CUBAN HEEL. IN STOCK: RUBBER HEEL, REAL TIP. IN 
D, E. STOCK: A, B, C, D. 
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Plan to Meet us in Milwaukee Jan. 10-13 


A. H. BERRY SHOE CO. 
PORTLAND, MAINE 
BOSTON OFFICE 428-430 ALBANY BUILDING 
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D IMPROVED CUSHION SOLE 
skins SHOES, DR. A. REED, PAT- FAMOUS 


NEW PROCESS ENTEE, 1900, 1901. THIS IS 
A FLEXIBLE NOT THE ORIGINAL DR. A. Crumbs of Comfort 
CUSHION SOLE REED CUSHION SHOE PRE. (Reg. U. 8. Pat. Off.) 
VIOUSLY PATENTED BUT ¥ 

McKAY HIS LATEST INVENTION. SHOES 
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NEW SALES MANAGER 


Buford H. Jones Succeeds Harry W. 
Crooker at Thomson-Crooker 
Shoe Company 


Buford H. Jones has recently been ap- 
pointed Sales Manager of the Thomson- 
Crooker Shoe Company, Boston. For 
the past five years he has.been in charge 
of sales on the Pacific Coast and in the 
Chicago office. 

Mr. Jones takes the place at Thom- 
son-Crooker factory of Harry W. 
Crooker, who had charge of sales from 
the inception of the company and who 
recently retired to enjoy a well-earned 
rest. In selecting a man to fill Mr. 
Crooker’s position, it was necessary to 
get a real salesman, and one who would 
measure up for a “big man’s job.” It is 
the unanimous verdict that Buford 
Jones can fill the requirements. 


Retains Western Interests 


Mr. Jones has just returned from a 
Western trip and will continue to keep 
in touch with his trade in the West. 
There will be absolutely no change in 
the organization of the Thomson- 
Crooker Shoe Company, which since 
1909 has been serving the best interests 
of the retail shoe merchants of the 
country. 

Since the start of the Thomson- 
Crooker Shoe Company, J. M. Thomson 
has been actively in charge of the man- 
ufacturing end and will continue in this 
capacity. 

At-Once Business 


This company is preparing for a big 
at-once business, in view of the fact that 
merchants have not bought their Winter 
and Spring requirements to any great 
extent, and are laying plans for the en- 
largement of its whole in-stock organi- 
zation. Unlike many shoe manufac- 
turers, The Thomson-Crooker Shoe 
Company has kept its plant running 


BOOT AND 


ee 
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steadily 300 days in the year, which 
places them in an enviable position re- 
garding taking care of immediate busi- 
ness, with their plant and organization 
intact. 

Six Sport Styles 


Among the new things for their Spring 
lines are six styles of sport oxfords. 


BUFORD H. JONES 


Sales Manager of the Thomson- 
Crooker Shoe Company, Boston 


These are now in the works and will be 
carried in stock. 


Roster of Salesmen 


The following is the roster of men and 
territories to be covered for next season. 
There are no changes in the list: J. G. 
Brown, Minnesota, Iowa, North Da- 
kota, South Dakota; J. S. Campbell, 
New York City; C. F. Chalfant, Ohio 
and West Virginia; R. J. Chalfant, 
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Ohio; Fred M. Johnson, Chicago; Fred 


T. Coleman, North and South Carolina, 
Maryland, Washington, Virginia; W. A. 
Crawford, New York State; E. L. 
Deschamps, assisted by T. H. Des- 
champs, E. D. Deschamps, New Eng- 
land; G. A. Drysdale, Philadelphia and 
New Jersey; C. R. Harper, North Paci- 
fic Coast; H. L. Gates, Michigan; J. M. 
Hartman, Texas; H. J. Hinkebein, 
Kentucky; W. M. Hord, South Pacific 
Coast; A. B. Peckham, North Maine; 
F. A. Ross, Mississippi, Louisiana and 
Arkansas; J. P. Schlesinger, Georgia, 
Alabama, Florida, Tennessee; L. T. 
Skidmore, Missouri, Nebraska, Kansas, 
North Oklahoma; S. W. Vincent, as- 
sisted by P. R. Hagy, Pennsylvania; 
H. C. Ewalt, Illinois and Wisconsin. 


SELLING ADVICE 


Edmonds Says Retailer Must **Tote 
His End of Stick”’’ 


The following is an excerpt from the 
sales bulletin of the Edmonds Shoe 
Company: 

“‘We are keeping you informed as to 
those merchants who unjustly cancel 
their orders or who unjustly return 
merchandise. Do not sell such mer- 
chants because their orders are not 
subject to our acceptance. We won't 
even consider accepting them. We are 
refusing unjust returns and such shoes 
will remain in the warehouse collecting 
dust and storage charges until the send- 
er orders them back to whence they 
came. We have made many deliveries 
which meant a heavy loss to us. The 
‘shoe is on the other foot now,’ and 
the retailer must also live up to his 
agreements. 

‘All business ventures entail the 
elements of risk. There are profits 
and losses every day. To take the 
profits and repudiate the losses is not 
exactly in keeping with high stand- 
ards of business ethics which should 
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a complete stock—always. 


Soi 


In Stock / 


Made to Retail at $9.00 to $10.00 


Dealers! Connect with a source of supply that insures your having 
Avoid annoyances and lost{sales that 


result from broken lines and “‘fill-ins.” 


leather. 


Bigger Profits—Free Advertising 
Standardized production enables us to give you a better shoe and a bigger profit. 
Write for our low prices and details of our Free advertising plan. 


OGDEN SHOE CO. 


MILWAUKEE, WIS. 


Six Styles are All You Need 


You can satisfy your trade with one of the six OGDEN STANDARDIZED 
lasts shown below, Top quality shoes with plenty of style and wear. All made 
on special comfort lasts from a high grade chocolate colored Cordo Russia 
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in these days of the N. S. R. A. pre- 
vail, and we feel sure that it will be seen 
in this light by those. who have been 
guilty of attempting it, just as it has 
been seen by the greater number who 
have not attempted it and who have 
lived up to their contracts. The re- 
tailer should carry out the contracts 
which he has made for deliveries and at 
the stipulated prices, just exactly as the 
manufacturer should carry out his con- 
tract to deliver on a rising market. The 
fact that the market is rising or falling 
makes absolutely no difference in the 
obligation resting on both parties to 
live up to their agreements. There is 
no other way out of it as far as we are 
concerned.”’ 


Harwood at Memphis 


‘“‘Ike”” Harwood, of the International 
Shoe Company’s traveling force, is now 
making Memphis his headquarters. 





Minneapolis Buyer Resigns 


C. A. Kilbourne Will Start in Busi- 
ness for Himself 


Charles A. Kilbourne, for twenty years 
associated with the shoe department of 
The Dayton Company, Minneapolis, 
the last thirteen years as buyer and 
manager of the main floor men’s and 
women’s shoe department, has tendered 
his resignation, effective January 1. 


Mr. Kilbourne plans to enter busi- - 


ness for himself at some location in the 
Twin Cities, probably outside the loop 
district. He is prominent in both 
State and local association work, and 
is a great favorite with the public 
on account of good service through the 
selection of the right goods and right 
merchandising. 





St. Louis Factory Addition 


Johnson, Stephens & Shinkle are 
building a one-story addition on the 
west side of their factory at 22nd and 
Chestnut Streets. This will give them 
much needed space for the display of 
samples. Howard V. Stephens reports 
a good road business from salesmen and 
mail orders in spite of the curtailed buy- 
ing on the part of retailers. 





Quick Turnovers 


Speaking of speed in the turnover of 
stocks, a statement of the affairs of a 
big and prosperous packing house says: 

“The company turns over its invest- 
ment in its inventories more than six 
times a year, and the average time of 
outstanding accounts is six times a 
year.” 

What joy if the shoe trade could 
make a*statement like this! 
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Finders’ Convention Outlined 


Southeastern and Texas Association Meet 
Prominent Speakers 


The meeting of the Southeastern 
Leather and Shoe Finders and Texas 


_ Association, which took place at the 


St. Charles Hotel in New Orleans on 
November 8 and 9, brought out an 
attendance of about 75 firms including 
practically all of the jobbers from 
Texas and the Southeastern district as 
well as very important members of the 
industry from other sections of the 
country. 

A most interesting program covering 
a period of two days, during which there 
were four sessions, one morning and one 
afternoon in each day, every session of 
which was replete with most interest- 
ing topics and discussions. 

The following papers and addresses 
were read and much discussion was 
brought out which will tend to develop 


- some very interesting activities for the 


future good of the industry. 


Speakers and Subjects 


George A. Knapp, secretary-director 
National Leather and Shoe Finders’ 
Association, took for his subject, “‘Dis- 
trict Associations, their past, present 
and future, as the most logical program 
for the betterment of the industry for 
the manufacturer, tanner, jobber and 
repairer.” 

An address by T. B. Browning, 
president, Columbia Leather Company, 
Columbia, S. C., was entitled, ‘‘The 
benefit to the beginner of the South- 
eastern Leather and Finders’ Associa- 
tion as proved by the experience of the 
Columbia Leather Company.’’ An ad- 
dress by Paul B. Hyatt of Scheibler 
Company, Memphis, Tenn., was en- 
titled, ‘“The benefit of association work 
under today’s unusual conditions.”’ S.0. 
Abrams of the Progressive Shoe Ma- 
chinery Company, Minneapolis, Minn., 
took for his subject, “Will a business 
depression bring a glut of used ma- 
chinery, if not, why not.” 

W. H. Potts of Potts-Knaur Leather 
Company, Dallas, Texas, spoke on “‘The 
advantage to the jobber handling shoe 
leather under tanners’ trade marked 
brands and selections as against job- 
bers handling sole leather under their 
own private brands and selections.” 
An address by B. J. Segui of Cover & 
Co., Philadelphia, Pa., ‘“The standardi- 
zation of sole leather gradings and what 
it means to the tanner, jobber and 


A. F. ‘Bablinger, treasurer O’Sullivan 
Rubber Company, New York City, 
spoke on’“‘The futare of the rubber heel 
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and in what way can the jobber in co- 
operation with the manufacturer still 
further increase the demand.” An 
address by J. J. Desmond of the 
J. W. & A. P. Howard & Co., Corry, 
Pa., was entitled, ‘“‘The reason for the 
adoption by J. W. & A. P. Howard & 
Co. of their present resale price policy 
and its advantage to the repairer, job- 
ber and tanner.’ 

A reading of a paper from Grosvenor 
Calkins, attorney of the Rubber Heel 


«Club of America, took place. 


Committee Appointed 

A committee was appointed con- 
sisting of W. H. Potts of the Potts- 
Knaur Leather Company, Dallas, 
Texas, L. J. Bernd of the G. Bernd 
Company, Macon, Ga., and Jake H. 
Wilensky of H. Wilensky & Sons Com- 
pany, Atlanta, Ga., to meet with the 
Finders’ Sole Leather Association in 
order to bring about an improvement 
in the selling and distribution of sole 
leather between the tanner, jobber and 
repairer. 

Very interesting reports were made on 
jobber and manufacturer co-operation, 
all of which shows a complete spirit of 
co-operation extending to every part 
of the industry. 


New Members 


At this meeting the following new 
members were added to the membership 
of the Southeastern Association: I. Lit- 
man & Sons, Savannah, Ga.; I.Dahl- 
man & Sons, New Orleans, La.; A. G. 
Ricks, Inc., New Orleans, La.; Fred 
Tiblier, New Orleans, La.; A. Maninna, 
New Orleans, La., and Leon Levy, 
New Orleans, La. 


A Progressive Meeting 

All in all it was the consensus of 
opinion that this joint meeting of the 
Texas Association and the Southeastern 
Association brought to a conclusion the 
most interesting attendance and one 
of the most progressive district associa- 
tion conventions which has yet taken 
place in the country. 

As a final conclusion to the meeting a 
presentation was made by Paul B. 
Hyatt of Scheibler & Co., Memphis, 
Tenn., on behalf of the members of the 
Southeastern Association in attendance 
of a handsome diamond mounted gold 
ring to Dave Feidelson, secretary and 
treasurer of the Southeastern, also a 
complete traveling bag equipment to 
Jake H. Wilensky, chairman of the 
Southeastern Association. 
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S NOW and sleet! Slushy roads and slippery fields! A 


steady stream of customers demanding “U.S.” Red Sole 


Portlands and Arctics. Are you ready to cash in on these 
popular trade-builders? Have you all sizes and heights? 


“U.S.” Red Sole goods are fast selling merchandise be- 
cause they are made of superior quality materials—and are 
built on lasts which assure snug fitting and the maximum 
comfort. The red sole—their distinctive feature—consists 
of special rubber compounds which will always give genu- 
ine service and long wear. 





“Uy. 5.” 
RED SOLE 
ARCTIC 


—Upper of high-grade 
cashmerette, tucked 
under the edge of gum 
foxing by special 
lapped _ construction. 
Eliminates all danger 
of breaking or separ- 
ating under upward 
pressure. 





United States Rubber Company 


66 U. Ss,” 
RED SOLE 
PORTLAND 


—Made with 4 and 
6 buckles. Gaiters 
made with 2 buckles. 
Gum inner vamp a 

utely waterproof. 
peuady fleece linings 
keep feet warm in ex- 
treme cold. 
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ARCTICS BIG SELLERS 


Retail Shoe Stores Featuring Rub- 
ber Footwear for Christmas Gifts 
Arctics are proving big sellers in the 
retail shoe stores of the country at the 
present time. They are displayed in the 
store windows and on the counters— 
they make desirable Christmas gifts 
of the practical variety. In the most of 
the stores, they have been selling 
steadily for the past two or three 
months. Merchants have reminded 
men and women purchasers of shoes 
that they had arctics to fit these par- 
ticular shoes and that it might be as 
well to buy them before the Winter 
rush set in. There is every indication 
at the present time that arctics will be 
as much in popular demand this year 
as last. 


a pump or slipper style and silk hosiery 
on a snowy or icy cold day or evening 
—to the matinee or the dance. And 
in addition to the young women’s style 
trade, there is the comfort trade of the 
older women and the men. ' 


Four-Buckle Process 


In last week’s rubber department we 
described machine-rolled rubber foot- 
wear and mentioned particularly the 
one-buckle arctic made by the new 
method. In this week’s issue, we are 
showing a four-buckle arctic made by 
the new machine-rolled process and 
also the various parts of the one-buckle 
arctics. 

There is little difference in the four- 
buckle process from the one-buckle 
method. Both quarters and vamps are 
in two pieces to insure better fit and 
spring to the upper. The top and bot- 
tom vamps are joined with heavy pip- 
ing, and after rolling, the vamp is 
joined to the two halves of the quarter 
along the buckles, pockets are faced in, 
and the vamp lining fitted. The two 
halves of the quarter are then stitched 
with heavy thread and the upper turned 
inside out. Placed on a specially con- 
structed horse, the back seam is ce- 
mented, rolled flat and taped, the 
quarter lining is fitted and rolled by 


They are just the proper , 
equipment for a young woman wearing ~ 
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The Market Situation - Prices and 
Style Information - Trade Notes 
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hand, and the joint of the vamp and 
quarter at the shank is double stitched. 
The remainder of the process is the 
same as for the one-buckle shoe, save 








A four buckle heavy gaiter, with 
uppers of first quality cashmerette, 
heavy gray fleece linings, and Jive red 
rubber outsoles, foxing and toecaps. A 
special feature of the construction is the 
interlined vamp, which is made with a 
friction vamp and a pure gum vamp 
between the fleece lining and the gum- 
coated cashmerette outer vamp. This 
construction insures the greatest pro- 
tection against water and dampness that 
is possible in a cloth arctic. Made by 
Converse Rubber Shoe Company, Mal- 
den, Mass. 








that a metal form is used at the front 
of the shoe to prevent wrinkling of the 
upper in the heaters. 


Rubber Gaiter Test 


Experiments with six-buckle arctics 
have been satisfactory. A machine- 
rolled all-rubber gaiter is now being 
tested, and the lighter jersey-topped 
afctics can be made by adapting the 
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machines to the lighter stock. Experi- 
ments with new machines are con- 
stantly making short cuts in the process, 
or combining two or more operations 
into one, and if continued, the cost of 
manufacture, originally high, will be 
reduced to below that of hand-made 
shoes. Coupled with longer-life of the 
product, this would indicate a big 
future for the machine process in the 
manufacture of this type of rubber 
footwear. 


Rubber Quotations 


Para—Up-river, fine 
Up-river, coarse 
Island, fine 
Island, coarse 
Caucho ball, upper 
Caucho ball, lower... 


Plantation—First latex, 
crepe. 
Beows: crepe, ‘thin, clean.. 
Brown crepe, rolled 
Smoked ribbed sheets. . . . 
Centrals—Corinto.. 
Esmeralda.. 
Guayule, wet. 
Balata, black, Ciudad. 
Balata, block, Pandonn.. . *50 
Balata, sheet......... *1.00 
Mexican—Scrap 


Scrap Rubber 


There is scarcely a market for any 
grade, since buyers, as a rule, decline 
to pay what is asked and sellers are un- 
willing to make further concessions. 


Boots and shoes 
Arctics, trimmed 
Rolled, brown crepe... 
Smoked, ribbed sheets 
Arctics, untrimmed 
Tires—Automobile 
Bicycles, pneumatic... 
Hose, steam, fire.... 
Inner tubes, No. 1 
Inner tubes, No. 2. 


Canvas Shoe Sales 


It is reported that the sales of can- 
vas shoes, with rubber soles, amount to 
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JOHNSON BROS. 


STYLES 
FOR SPRING 



























Thi¢ represents the very latest 
idea in sport patterns. The last 
has a medium toe and a 11-8 
heel—the aay height for 
a sport hee This style is 
trimmed in black or: brown 
leather and makes a smart 
model ‘for Summer outdoor 
wear. 

















|The new Van Dyke shade of 
; Russia Calf made into a six- 
eyelet Blucher Oxford. The 
Blucher style a to be 
one of the brig t lights among 
next season’s low cuts—espe- 
cially in the heavier leathers. 

The style above is made in 
black, colored calfs and kids. 















































Showing our newest pattern of 


This cut represents our pattern 














pump made over a coin toe, 
strictly pump last with a 15-8 
heel. Pumps will continue to 
be a popular style because of 
their clean-cut, trim appearance 
and convenience in putting 
them on and off. The style il- 
lustrated above made in ooze 
or any other leather will find a 
ready sale next Spring. 








The shoe above represents our 
new pattern in a one strap. 
This shoe is made over a coin 
toe with a short vamp and the 
shapely medium height heel is 
approved by the majority of 
style designers. This style will 
be one of the steady sellers for 
next Spring. 





two strap—a very practical 
shoe made. on the narrow coin 
toe. Carries a 14-8 heel with 
the vamp not over 3}4 inches, 
an inch shorter than recently 
used. Made in all leathers. 

















JOHNSON BROS. SHOE MFG. CO. 


HALLOWELL, MAINE 
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50,000,000 pairs annually. This in- 
cludes sneakers, sport, work and school 
shoes. 


Buying Not Extensive 


Certain merchants are still short a 
pertion of their November contracts 
and in seeking to cover are forced to 
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pay for plantation rubber on spot what 
a few days ago would have been con- 
sidered stiff prices. Holders are 
reluctant to sell now as they believe 
they will be able to do better by hold- 
ing their stock a little longer. The de- 
mand from the shorts is not extensive 
and only small lots appear to be needed. 


Market Is Firmer ; 


While the market is undoubtedly 
firmer the consensus of trade opinion 
is that the rise lacks permanency, as it 
it is based on a transient condition and 
lacks support of factory buying in- 
terest. Fine up-river Para was a little 
firmer. 








The many parts of the new machine rolled, one-buckle 
arctic. Reading from upper left, we itemize as follows: 
Buckle, fitted quarter, buckle fitted vamp, vamp collarette, 
counter, fitted upper complete. Heel collarette, cord, lasted 
shoe, finished product, toe pieces, vamp filler, heel foxing, 
combination insole, rag filler, fabric filler. 


In the next frame we have, reading from left to right: 
Lining, vamp lining, quarter, vamp, back stay, quarter foxing, 
section of shoe without foxing and sole, cloth heel piece, quar- 
ter stay, finished product, heel foxing, innersole, toe tip, fillers. 
Counter (hand made). (After foxing is put on, another filler is 
used.) Cord or beading for edge of quarter, foxing, outsole. 

—From United Shoe Machinery Corporation’s Exhibit. 
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The leader of the Puritans in the hey-day of their success was 
= CROMWELL—sturdy, redoubtable, efficient. His coat-of-arms is above. 
The leader among kid leathers in this hey-day of their success is NEW 
CASTLE; strong, firm textured, beautifully finished, serviceable. It’s 
coat-of-arms is below. : 
% 
NEW CASTLE*KID 
= BLACK WHITE COLORS 
New Castle Leather Company, Inc. 
NEW YORK —= 
MONTREAL, CANADA BOSTON. ~—sCHICAGO_—«CIINCINNATI = 
and the Principal Leather and Shoe Centres Everywhere — 
; Factory: Wilmington, Del. = 
, . re ‘ = 
— 
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Leather Prices Steady 


More Even Tone Than Prior to Large Hide Sales 


---Sole Leather Believed to Have 
Reached Lowest Level 
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nages are held at above 60c., likewise 
the best finishes of suede in black and 
colors. Snuffed calfskin is quoted all 
the way from 30c. to 50c. per foot. 
There have been no sales of importance ' 
although manufacturers are picking up 
considerable in the aggregate to supply 
their daily needs. There have been 
rumors of largé sales in the upper leather 
market, which have not been confirmed. 



















There is no buying of leather as yet 
on a large scale except some large lots 
of sole leather offal. The heavy sales of 
hides two weeks ago served to steady 
the market, and the current talk where 
the trade congregates is of a much more 
optimistic strain and there is more out- 
spoken confidence in a revival of activ- 
ity. 

One of our leading sole leather tan- 
ners has expressed himself as looking for 
immediate recovery in the hide and 
leather market. A marked tendency 
has been noticed toward more rapid 
liquidation of stocks during the past 
two weeks on the part of retailers, and 
this is bound to result in better business 
from now on. A big impetus may be 
gradual in materializing, but even so, 
it will be more healthy and after the 
large sales expected of a clearance na- 
ture in January everyone looks for a 
ready buying movement on the part of 
retail shoe merchants. 

There are no material price changes in 
either sole or upper leather since our 
last report, and there are less reports of 
high grade upper leather being sold at 
ridiculously low prices. The market is 
becoming more standardized every day. 
Larger sales abroad the forepart of the 
coming year would have an immediate 
effect upon this market, and such a situ- 
ation is very probable in view of the fact 
that the large amounts of leather sent 
to foreign countries during the early 
part of this year and last year are pretty 
well depleted. As evidence of this there 
have been more visitors from abroad in 
the market during the past few weeks. 
It is also likely that the exchange situa- 
tion will improve and that the worst 
side of that difficulty has been seen. 



























Calf Leather 


The best tannages of full grain chrome 
colored calfskins are quoted at 60c. per 
foot and down. Some of the special tan- 


Side Leather 

There have been some good sales of 
side leather, especially to manufac- 
turers making heavy shoes of the staple 








Comparative Leather Prices 





While there is no standard of leather quotations today in view of the wide range 
and absence of active trading, we give herewith a list of prices of reported sales as 


compared with ruling quotations of a year ago: 


_ Upper Leathers (Price per foot) 
Nov. 15, 1919 


Nov. 15, 1920 


CE rer se OR ire a PR $1.35 @$1.60 $0.75 @$0.80 
NN 5 dy vac Fostius ei aravs,& Glas dla 6 inlraceel> 1.35@ 1.50 .60@ ° .70 
NT a calncutes dots cd nu bed aca mceriin 1.15@ 1.40 50@ .60 
Glazed kid (colors, best quality) ................. 1.35@ 1.60 -70@_ .85 
Glazed kid (medium, black and colors)........... —@ 1.10 45@ .55 
Glazed kid (cheap to medium)................... .20@ _ .60 —@ .45 
RUIN MONE CII 6 oi os sc. biovsieiadich bd bbb deh .60@ .90 30@ .45 
SONG MI io, ho: 5.4,5:6, 4,5, 0chinsose.0 ed omeca 55@_ .80 —@ .35 
Se NIE 65S 5 hve dard in '0.8) cig ds base cc 3 Sahai .60@ .80 —@ .40 
Tye | Siena gla araligh aR aiden aad Mh i eee adh -90@ 1.15 55@ .60 
Patent. eather alles, Nov Bibi oe ak 1.00@ 1.05 50@ .60 
Sole Leather (Price per pound) 
Cs diate gins! s:t sy8-015 7b heats s.4 o.oo died $0.56 @$0.57 $0.40@ — 
ee 1 ny eee at ae ei? 54@ .55 36@ — 
MIN. Siicah cS cps bx cy cease 6 4 isd 6a aaa 84@ .55 A8@ = .50 
CR Pec Ba seeder ic bien Cae ote on UB Ove ccs -95@ 1.05 -75@ .90 
rt A sad Oh bce si Vaid 5c Karedes 82@ .84 50@ .60 
Raw Hides and Skins (Price per Pound) 
Native steers, as used in sole leather, harness, etc.... $0.46@$0.47 — @$0.21 
Heavy Texas steers, for sole leather.............. —@ .38 —@ .16 
Light native cows, for side upper leather.......... 43@ «44 —@ .15 
Branded cows, for light sole leather.............. 37@ = .38 —@ .13 
No. 1 buffs, for heavy upper and side leather...... .30@ = .32 $0.10@ .12 
No. 1 Chicago City calfskins, for fine calf leather. . .70@ .87% 10@ = .20 
BRB, OR MEE TI 8 oo nn cc ccc ccc ec cc es A3@ .60 10@ .17 
B. A. hides, for hemlock sole leather.............. —@ .43 19@ — 
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SOLVED 
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ALL OUR SPATS 
FROG FASTENERS CARRY TWO EXTRA 
(Pat. applied for) BUTTONS ATTACHED 


ELASTIC SILK 








a 


$34.00 PER DOZEN 
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Elastic Silk Frog Fasteners 


Impart a perfect glove like fit to normal or abnormal limbs. They eliminate the tedious 
resetting of buttons and the carrying of a large stock of outsizes. These two button frog 
fasteners (Patent applied for) are the most practical ornamental creation ever devised and 
the fastest selling in spatdom. 

Because of their possession of this novel feature, our Hi spats and Lo spats, also:Plain or Silk 
Bound Spats, in all colors, met with instant success amongst discriminating merchants. 
Are rich in appearance and made of strictly high grade material. - Two extra buttons at- 
tached to each pair. All our spats are cut with the nap or grain of the cloth. 


c Draw on our “In-Stock Department’’ for immediate shipment. Prices ranging from 
$24.00 to $36.00 per Dozen. 
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We solicit your orders for any quantity. 


I} Chicago Spat & Legging Co. 


| 618-624 W. Jackson Blvd. - - - CHICAGO, ILL. | 
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variety. Quotations range from 30c. to 
45c. per foot, the best colors about 5c. 
higher, and on combination and bark 
tanned sides 20c. to 35c. 


Patent Leather 


The largest sale in patent leather has 
been on export account, and sales in this 
market have been limited in keeping 
with the other upper leathers, prices 
ranging from 45c to 55c and 60c per 
foot for the best patent side. Lower 
prices are quoted on snuffed and odd 
lots. 

Glazed Kid 


The glazed kid situation is showing 
no special improvement and standard 
tannages are quoted at 70c. to 80c. for 
colors and below according to quality. 
There has been a better business in the 
medium and lower grades for leather 
going into staple goods. The feeling 
among tanners is that the liquidation 
process is practically at an end and that 
the new year will show a better feeling. 


Sole Leather 


The activity in the sole leather mar- 
ket the past week was devoted mainly 
to offal, of which there were some large 
sales effected. A sale of twenty-five 
cars of oak and union bellies and heads 
was made for cash, and other large sales 
were made to Eastern manufacturers. 
There has been no material change in 
prices of sole leather, and the quotations 
are substantially the basis of the 
market. . 





Colorado Store Remodeled 


A. N. Humphries Meréantile Com- 
pany, Montrose, Enlarge Shoe 
Department 


The A. N. Humphries Mercantile 
Company of Montrose, Colo., are just 
completing the remodeling of their 
store. They have enlarged their shoe 
department considerably, in order to 
accommodate their increasing business. 
This makes this department one of the 
most up-to-date shoe departments of 
any store in Western Colorado. H. A. 
Hubert, an experienced shoe man, has 
charge of the department. 





Men’s Shoe Department 
Opens — 


A high-grade men’s furnishings store, 
of which a men’s shoe department is a 
feature, has just. been opened at 10 
State Street, Hartford, Conn. The pro- 
prietors report a very encouraging sales 
record for their first three months in 
business. 
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Manchester Notes 


CONDITIONS IMPROVING 


Manchester Plants Working Stead- 
ily, Although Not at Full 
Capacity 

Manufacturing conditions in this 


city have improved considerably during 
the past month and continue to im- 


. prove daily. 


The McElwain plant is running full 


-time in some departments and on short 


time in others. The Cohas and East 
Side factories of the McElwain com- 
pany have been running five days a 
week. . 

The F. M. Hoyt Company is running 
five and one half days per week and is 
operating its plant to 60 per cent of its 
capacity. 


FREE SHOES TO STIMULATE 
SALE 


Good ‘*Stunt’’ Used by Store in 
Manchester, N. H. 


One of the biggest shoe sales held in 
this city in some time was that of the 
Family Shoe Store, Elm Street, and the 
Hanover Shoe Store, Hanover Street, 
which are both under the same manage- 
ment. Approximately $50,000 worth of 
fine and medium grade shoes for men, 
women and children were placed on 
sale and people from all parts of the 
State kept the greatly augmented sales- 
force at both stores busy from opening 
till closing time. 

A feature of the sale which worked 
admirably on the opening day, and 
which attracted throngs of people to 
the stores, was the giving out of 35 
envelopes at each store to the first 35 
people in; two tickets in these envelopes 
were marked, “A Pair of Fine Shoes 
Free.”” 

Ladies’ $14.00 shoes and boots with 
French and military heels, plain and 
cap toe, welts and turned soles in brown, 
black, and dark gray, were marked 
down to $7.98, while men’s bench made 
dress shoes in blacks and tans, former 
value $13.50 and $15.00, were offered 
for $9.95 and men’s heavy tans, double 
soles, were cut to $3.29. 


A. B. Jenks Honored 


A. B. Jenks, salesmanager of the 
F. M. Hoyt Shoe Company, was 
elected temporary chairman of the 
State Chamber of Commerce at a meet- 
ing held in Concord recently. 


To Celebrate Union Merger 


The cutters’ local of the United Shoe 
Workers of America at a meeting held 
recently made plans to celebrate the 


111 : 


merger of the stitchers’ local with that of 
the cutters, which has been brought 
about. 


New Store Opened 
Thomas White and Perley Yates, 
both local men, have opened a shoe 
store at 41 Amherst Street, under the 
frm name “The Pathfinder Shoe 
Company.” 


Something’s Bound to 


Happen 
For the Public Is Still Consuming 
Shoes 

Figures from Philadelphia indicate 
that the kid ‘leather tanners of the 
country are making 1,200,000 feet less 
kid leather daily than they were last 
January. 

Out of 1,200,000 feet of leather daily, 
400,000 pairs of shoes could be made 
daily. 

Over 100,000,000 people of this 
country keep on wearing out shoes 
daily. 

With a decrease in the production of 
kid leather by 1,200,000 feet daily, 
and a continued wearing out of shoes 
by over 100,000,000 people daily, some- 
thing is bound to happen. 





Death of J. H. Wagner 


President of Wagner Bros. Shoe 
Company, Inc., Pittsburgh 

J. H. Wagner, President of Wagner 

Bros. Shoe Company, Inc., Pittsburgh 

Pa., died recently after several months’ 

iilness. He was in his 65th year. His 

death occasioned deep regret to his 


~ many friends throughout the entire 


Tri-State District, where he was well- 
known and respected as a man of ster- 
ling qualities, good character and ex- 
ceptional business ability. 

Through the untiring efforts of the 
late Mr. Wagner and his _ brother 
Sylvester, with whom he associated 
himself after the death of their father, 
Peter Wagner, the firm has progressed 
until at the present time it is one of the - 
leaders in the Pennsylvania vicinity, 
occupying the entire five-story building 
at 429 Liberty Avenue. The business. 
of the concern will be continued in the 
future on the same efficient basis as has 
characterized its service in the past. 


F. H. Stock Dead 


Frank H. Stock of Wilmington, 
Delaware, president of the C. and W. 
Pyle Leather Company, died at his 
home recently,:age 66 years. He had 
been ill for several months past. Mr. 
Stock had been connected with the 
Pyle company for a period of 42 years. 
He is survived by his wife. 
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TRADE ON PRICE BASIS 


Good Consumer Buying Brought 
About by Price Reductions 


In Milwaukee the public is respond- 
ing nicely to the price appeal made by 
boot and shoe merchants. This week 
witnessed some good consumer buying, 
while Thanksgiving week was of good 
proportions. Sales of men’s shoes have 
been a distinct feature. It has been a 
long time since the male contingent has 
come into the market in this broad way. 
Their call is mainly for high shoes in 
the darker shades of tan. Blacks are 
moving fairly well. Brogue oxfords for 
wear with woolen hose are increasing 
in popularity and some merchants 
think this will be a good Winter for this 
combination. 

The improvement in retail trade has 
been accomplished largely . through 
the general policy of discounting list 
prices. A large area of daily newspaper 
space is being used with good effect. 
It is in the display windows, however, 
that the bargain announcements are 
being most generally made. Local 
merchants are striving hard to keep 
their newspaper ads dignified and the 
larger stores therefore refrain from 


‘quoting comparative prices and slashed 


values. 


Factory Conditions Improving 


Boot and. shoe factories in Mil- 
waukee have a more encouraging report 
to make than has been possible for 
several months. Merchants are taking 
more interest in the offerings and are 
less unwilling to make purchase’ since 
consumer buying has improved ma- 
terially and shelves show holes that 
ought to be filled with new stock. 
Factory trade still lacks satisfactory 
volume, for merchants are buying only 
to meet urgent needs. The betterment 
in demand has not made it necessary for 
the manufacturers to make any ma- 
terial enlargement of production so far, 
but conditions appear to be improving 
right along. 
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Milwaukee 


Factory Bonuses Unlikely 


Merchants have been devoting some 
thought to the prospect that few em- 
ployers in Milwaukee and elsewhere 
throughout the country wi'l be in a 
position to repeat the bonus or premium 
payments made to employes at Christ- 
mastide in the last three or four years. 
Conditions are such that many manu- 
facturers are taking losses and conse- 
quently are not particularly keen for 
distributing money which in previous 
years came out of profits. It was 
noticeable that the customary distribu- 
tion of turkeys and trimmings at 
Thanksgiving time was almost entirely 
eliminated in local industries which 
made this a practice of many -years’ 


standing. It is a fact that the year-end 


bonus payments usually have reverted 
into the merchants’ cash drawers almost 
immediately, and the discontinuance of 
such premiums therefore is not wel- 
comed by them. 


Women’s Work Hours May Be Cut 


Boot and shoe industries, in common 
with other lines in which women are 
large factors in employment, are watch- 
ing closely a movement culminating in 
a petition filed with the Industrial 
Commission of Wisconsin for a reduc- 
tion of hours of work for women to 
eight a day and not more than forty- 
four a week, as well as an increase in the 
minimum wage. The present standard 
of ten hours a day and fifty-five hours 
a week for day workers, and eight 
hours a day and forty-four hours a 
week for night workers, was estab- 
lished in 1917. Two years afterward the 
regulation of wages of minors and 
women was made by the commission 
by the adoption of a minimum wage of 
22.cents an hour. The same agencies 
which initiated these reforms are not 
petitioning for reduction of hours and 
higher wages. They are the Wisconsin 
Federation of Labor, the Central Coun- 
cil of Social Agencies of Milwaukee, and 
the Wisconsin Consumers’ League. A 
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hearing on the petition will be held 
shortly. 

Carton Manufacturer Increasing 
Factory Space 


The A. Geo. Schulz Company, Mil- 
waukee, manufacturer of paper cartons, 
boxes, shipping cases and containers, is 
working on extensive alterations of the 
Lindsay building at Clinton and Oregon 
Streets to provide much-needed ca- 
pacity for its corrugated and _ fiber 
shipping case department, established 
about eighteen months ago. The No. 1 
plant at Fifth and Clybourn Streets 
will then work exclusively on set-up 
boxes and cartons. 


Shoe Man Honored 


C. H. Davies of the Davies Shoe 
Manufacturing Company, Racine, Wis., 
has been signally honored with election 
as president of the Racine Commercial 
Club. This is considered to be one of 
the most progressive organizations of 
merchants and manufacturers in any 
city in the country. It has been largely 
responsible for making Racine the 
second city of Wisconsin under the 1920 
census, which gives it a population of 
nearly 60,000. Walter H. Read is 
secretary and business manager. 





Company Discontinues Business 


The Lakeside Shoé Company of 
Racine, Wis., organized in 1919 and 
operating in leased quarters on the 
sixth floor of the Terminal building, 
has decided to discontinue business. 
The affairs have been placed in the 
hands of L. J. Quinn for liquidation. 


Chemists in Joint Session 


John Arthur Wilson, chief chemist of 
A. F. Gallun & Sons, tanners, Mil- 
waukee, acted as chairman of a joint 
session of the Chicago and Milwaukee 
sections of the American Chemical 
Society held at the Milwaukee Athletic 
Club on November 20. The meeting 
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Where to Buy 


Women’s Shoes 




















COLLINS & STAPLES 
Makers of 
HAND TURNED LOW CUTS 


Straps, Pum; and 


Ties ik in_ Black Satin 
and All Leathers. 







Factory, 118 Phoenix Row’ Boston Office 
Haverhill, Mass. 110 Lincoln St. 








SIXTY STYLES OF 


COMFORT SHOES 

IN STOCK 
Juliets, Oxfords, Flecible  Welts "ant , Sandals, etc., 
png oe a, ae. ts and warm lined 


TIMSON BROS., Inc. 
620 Atlantic Ave. Boston, Mass. 
















PHILLIPS-CRAM °. 


Makers of 


Women’s Turn 
Slippers 
276 River St., Haverhill, Mass. 


Bost on Office 
207 Essex Street 








BOUDOIRS IN STOCK 


IMMEDIATE DELIVERY 
Black Cab, $1.25. Black Kid, $1.45 
Terms 5% 10 Days 
Samples on Request. Sold in Any Quantity 


ESSEX SLIPPER CO. 
Haverhill, Mass. 








BOUDOIRS 

Blacks, $1.35, $1.40 and 
$1.45 Grades 

Colors, . $1.50, $1.60 


JOHN E. McNAMARA 
Haverhill, Mass. 








Women’s McKay 


Slippers and Boots 
of Character 


Harrison-Lockwood Co. 


Factory, Haverhill, Mass. 
ton, 108 Lincoln St. 






















E. A. & M. C. Witherell Co. 


Manufacturers 


Women’s Turn 
Boots and Slippers 


Facto 

Haverhill 
Boston Office 
147 Lincoln St. 











FOR THE 
HOLIDAY 


Fine kid Dendy © 
by  calivers. mad 
in Black, Bi 





“Red, Bink and Ten. Order 
lack $1.45, Colors 








Sno case lots. 
$1.75. ‘Terms, 5% 10 wing net 30. 
SILVER SHOE Co. Haverhill, Mass. 
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was preceded by an indoor baseball 
game and water sports in the club tank. 
It was the first joint session the two 
sections have held and the influence of 
the meeting was so favorable that an- 
other will be held at Chicago early in 
the Spring. 


Company Plans New 
Plant 


The Godshall Paper Box Company 
of Oshkosh, Wis., has under considera- 
tion plans for a proposed new manu- 
facturing plant to be erected early in 
the Spring if conditions are favorable 
to such a project. The.original factory 
was destroyed by fire in January, since 
which time the company has occupied 
the building at 45-47 Main Street. 
The foundations of the burned plant 
are intact and it is intended to erect 
thereon a three-story fireproof structure, 
60 by 120 feet in size. J. Howard God- 

shall is president and general manager 
of the company. 


Paper Box 


Wholesaler Entertains Merchants 

Lauerman Bros. Company of Ma- 
rinette, Wis., a large wholesaler of dry 
goods, shoes, etc., besides conducting a 
big retail store, entertained more than 
100 merchants during the week at a 
showing of merchandise at special prices. 
All of its traveling men were called in 
to assist in handling the visiting mer- 
chants. A very material quantity of 
merchandise was disposed of, prac- 
tically all for immediate shipment. 
Lauerman Bros. Company did not 
guarantee prices against decline and 
made no promises, explaining the 
situation to its old and new customers 
in a frank and open manner, advising 
them to meet their requirements at an 
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especially attractive discounting. Some 
of the merchants confessed that they 
were nearly cleaned out in some lines 
but had not bought anew because of the 
hope of still lower prices. The danger of 
increasing price levels growing out of a 
cessation of buying for an extended 
period was pointed out and brought 
good results. 


Business Men Organize 


Jefferson, Wis., having as its princi- 
pal industry the Copeland & Ryder 
Company, a pioneer boot and shoe 
manufacturing concern, now has a [ull- 
fledged Association of Commerce. Al- 
though the population is only 3,000, 
the business men of the city have set 
to work along big city lines to build up 
the community and already a number 
of new industries have been secured. 
William F. Copeland has been elected 
as the first president of the new asso- 
ciation. Joseph Stoppenbach is sec- 
retary. 


Merchants Hold Regular Meeting 


The Milwaukee Retail Shoe Dealers’ 
Association held its regular monthly 
meeting on Thursday evening, Decem- 
ber 2, at the Association of Commerce 
headquarters in the Athletic Club build- 
ing. There will be but one other regu- 
lar meeting prior to the N. S. R. A. 
convention, January 10 to 13, which 
will be on Thursday, January 6. Ar- 
rangements for the greatest gathering 
of retail shoe merchants ever held in 
the United States are well in hand and 
from now until convention week the 
effort will be mainly to perfecting the 
operation of an organization that al- 
ready is running like a twin-six. 


Chicago 


RETAIL BUSINESS GOOD 


Several Merchants Forced to Place 
Hurry Up Orders 


Downtown Chicago shoe merchants 
have little reason to complain of volume 
of business transacted during the past 
week. Several managers of shoe de- 
partments in the big stores have found 
it necessary to get into the market and 
place hurry up orders to meet the de- 
mand for new exclusive styles in wom- 
en’s street and dress footwear. 

Price tickets in windows indicate 
that the general policy of merchants is 
to mark down the higher priced foot- 
wear to lower lévels instead of buying 
lower grade merchandise to fill in the 
gaps. For instance, in one store selling 
men’s shoes exclusively, lines of Russia 


calf bals selling at $10.00 became broken 
up. Instead of buying more shoes to 
sell at this price, similar styles which 
had been priced at $12.50 and $13.50 
were re-marked $10.00. 

In another store a line of women’s 
oxfords selling at $8.00 became badly 
broken and lines which had sold as 
high as $12.00 were substituted rather 
than buying new lines to sell at the 
lower price. 


No Abatement in Demand for Low 
Cuts 


Early in the Fall season it was pre- 
dicted that if women demanded boots 
for Fall and Winter wear there would 
be a big shortage of that class of foot- 
wear. Evidently, up to the present time 
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wear have not made such a demand. In 
a high grade loop store eleven women 
were being fitted and nine of them were 
buying low cuts. Six of the nine 
pought strap effects in satin and suede 
and kid while three bought oxfords. 
Sales in the women’s department of 
Demicke Bros., East 63rd Street, last 
week showed 60 per cent low cuts and 
40 per cent boots. This is one of the 
high grade stores on the South Side. 


WHOLESALE BUSINESS 
IMPROVING 


Wholesalers along Monroe Street 
have noted a decided improvement 
in both volume of business and collec- 
tions during the past ten days. -Orders 
generally have been for immediate 
shipment, but the number of pairs on 
sizing up orders indicate that mer- 
chants are in a better frame of mind and 
more optimistic than was the case 
earlier in the season. 

One large wholesaler in speaking of 
collections said, ““We have no complaint 
to make of the way merchants are pay- 
ing their bills at the present time. We 
were disappointed at the small volume 
of business obtained at the outset of the 
season, but are now convinced that the 
average merchant pursued the right 
policy in buying small quantities and 
liquidating his stock. 


Outlook for Children’s Business 
Good 


Abe Gilbloom of the Faust Shoe 
Company sees a bright outlook in the 
children’s shoe business. As _ prices 
advanced there was a gradual curtail- 
ment of the children’s business, but now 
prices have declined to the point where 
the prices of children’s shoes do not 
look so much out of proportion to prices 
asked for shoes for grown ups. 


Tennis Business Light 


When the new price lists on tennis 
were announced in September whole- 
salers drew a long breath. Traveling 
men did likewise, but the merchants 
simply threw up their hands. Travel- 
ing men saw a lot of ‘commissions 
which had formerly been relieved from 
the sale of tennis vanish into thin air. 
Whether or not there will be a revision 
of tennis prices remains to be seen, but 
unless such a revision is made a lot of 
small boys will go through the Summer 
without the customary pair of “Sneak- 
ers.’ With the decline in leather foot- 
wear prices there is small incentive for 
either a merchant or consumer to in- 
vest his money in tennis footwear. 
At least, this is the opinion of many 
merchants. 





New Wholesale House for Chicago 


About January 1, 1921, a new whole- 
sale shoe house will open its doors for 
business in Chicago. The new firm 
will be known as the K—T Shoe Com- 
pany. The location will be 43 and 45 
South Wells Street in the building 
formerly occupied by the Globe-Wer- 
nicke Company. The lease is for the 
entire building, six floors and basement, 
having a frontage of 41 feet on Wells 
Street and a depth of 90 feet. L. F. 
Kunstman, for several years manager of 
the Chicago branch of the A. J. Bates 
Shoe Company, will be the general 
manager of the new firm. The new 
concern will confine itself to the dis- 
tribution of women’s footwear. It is 
the intention of the new company to 
distribute the products of several well- 
known factories, the lines being so 
selected that the firm will be able to 
take care of the needs of the average 
merchant for both staple and fancy 
merchandise in women’s shoes and 
house slippers. Mr. Kunstman and his 
coterie of assistants are all thoroughly 
trained shoe men and have a wide ac- 
quaintance among the merchants of 
Chicago and the Middle West. 


Shoe Men to Allot Rooms 
One of the most important meetings 
of the Chicago Shoe Travelers’ Associa- 
tion held during the year will occur 


. December 15 at the Palmer House. 
The meeting as usual will be a noonday 


luncheon, and two important matters 
will occupy the attention of the as- 
sembly—first, the allotment of rooms 
for the Exposition which will be held 
at the Palmer House January 12-15 
and the assignment of rooms for which 
will be by lottery the same as hereto- 
fore, and second, nomination of officers 
for the ensuing year. 

The Chicago association has had a 
remarkable growth during the last two 
years. 


OFF FOR NEW YORK 


M. F. Hecht’s Headquarters Will 
Be at 65 East 12th Street 

M. F. Hecht, of the Hecht Fixture 
Company, Chicago, leaves for New 
York and other eastern points on the 
28th inst., for the purpose of buying 
new novelties in materials and trim- 
mings for the window rug, drapery and 
valance departments. This feature of 
the business has grown to such propor- 
tions that they are justified in con- 
stantly going after the best things in the 
market for the purpose of pleasing a 
most fastidious trade on this class of 
products. 

While in the East Mr. Hecht will 
make his headquarters at the New York 
show room, 65-67 East 12th Street. 
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Where to Buy 


Women’s Shoes 

















ALGIER SHOE MFG. CO. 


Phoe 





PARIS NSF WEN VORA 


Highest Grade Women’s Shoes, Turns and Welts 
138 Broadway, Brooklyn, N. Y. 












Girls’ “Spartan” Shoes 
Boots and Oxfords 


Factory Direct to You 


BACON-ROLLINS CO. 
. Lynn, Mass. 











“Fernco-Quality” Comfort Shoes 
Ladies’ Hand Turned 


BOOTS, oareane 
AND SA ANDALS 
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Glazed flexible 
McKay, Stock N No.700 
$2.70. ¥ Write 


phlet showing other in-stock 


ANDAU SHOE CoO. - Detrets t, Mich. 
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=» IN-STOCK 


Complete line of Men’s 
mvesoste, Romeos and 
avana Brown, 

Brown. 





ABBOTT SHOE CO., No. Reading, Mass. 











FERN & POOR CO., Inc. 
Manufacturers 
Newburyport, Mass. 


Women’s Turn 
Comforts 
Boots & Slippers 








for the wholesale trade 
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Where to Buy 


Men’s Shoes 


























Stacy Adams Co. 


Manufacturers of 


SHOES 


BROCKTON, MASS. 


MEN’S FINE : 















































Gentlemen’s 
Shoes 


A.E. Nettleton Co. 


SYRACUSE, N. Y. 
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Cleveland 


RETAIL TRADE GOOD 


Pair Volume Almost Equal to Boom 
Times During War 


Another week has come and gone and 

business has been very good for shoe mer- 
chants in this city. In fact the last two 
weeks have brought about a turn for the 
better, and merchants have been about 
as busy as they were in the boom days 
of the war. There are exceptions of 
course, but as one of the big men in the re- 
tail trade put it the other day, “If a shoe 
merchant hasn’t had good business the 
last weeks, it’s becuase he is dead from 
his shoulders up.”” The man who said 
this increased his business by turning 
his back to the idea that he must now 
make the profits in his business that he 
did last year and the year before. He 
says he also went on the theory that 
keener selling methods had to be used 
to get trade, as the consumer was no 
longer coming into the store and taking 
the shoes away from the merchant. So 
this dealer proceeded to lower prices. 
He put in his high priced shoes with his 
lower priced models and struck an 
average price that made him a small 
profit. He took this small profit, be- 
cause he figured that if he didn’t get 
rid of his shoes that were bought on a 
top market, next year he would be 
absolutely stuck with them, because he 
figures he will buy shoes then in a mar- 
ket lower than prevailed in 1919 and 
two years prior. The old price models 
never would compete with the new 
ones bought in the lower market, and 
so temporarily this merchant is taking 
a lower profit, but he expects to make 
it up in the end when normalcy is 
restored. 


Weather Has Helped 


The stimulation in trade in the past 
two weeks comes from two sources. 
First, the weather has been rather cold, 
with plenty of rain and some snow. The 
streets and pavement were sloppy. 
The drive of merchants for trade and 
liberal offerings of models at lower 
prices caught the consumers’ eyes. The 
record of the past two weeks makes it 
certain that the average wide-awake 
merchant will close his books at the 
end of the year with a balance that will 
not suffer by comparison with the year 
1919. 


Cleveland Has Strap Craze 


The cold and sloppy weather brought 
some diminution in the sale of shoes 
with the strap effect, but despite the 
cold there was a fair volume of trade in 
this line. Cleveland, like a good many 


! 


other cities, has the strap craze. Win- 
ter has not cured the women of the 
new fad. Plenty of them were to be 
seen on the streets on days that snow 
flakes drifted down from a leaden sky, 
Rain couldn’t drive the straps from the 
streets, neither cou'd mud and sleet. 
Boots have been selling well the iast 
six days. But it is probable not so 
many will be passed over the counters 
here this Winter. as was the case a year 
ago during Wintry months. There 
has been a good sale also the past week 
in gift slippers. Dealers have taken a 
tip from the large department stores 
and put in large lines of the slippers and 
are showing more models than they have 
in past years. Their success in dis- 
posing of the goods indicates they have 
overlooked something—at least those 
dealers who have neglected the slipper 
demand for Christmas giving. 


Sale of Arctics Good 


Shoe merchants here are having 
another big sale of arctics or gaiters. 
This craze struck Cleveland last year, 
and it was the only large city in which 
arctics were extremely popular. Cleve- 
land women were recognized in other 
cities last Winter because of the arctics 
they wore. Sales this year are about 
as good as they were last year. Only 
the arctics this year ate not so clumsy 
and awkward appearing as they were a 
year ago. Certain manufacturers sensed 
another heavy sale, and they have put 
some neat appearing models on the 
market. The old. arctics didn’t fit 
snugly about the limbs, the models this 
year do. The three and four button 
arctics are very popular, with the four 
button ones probably in the lead. They 
sell for from $4.50 to $5.00. 


Some Orders Placed 


Spring buying on the part of Cleve- 
land merchants has been rather slow to 
date, but it gradually is being started. 
Many have been holding off on account 
of economic conditions throughout the 
country, but the heavy retail sales of 
the last weeks have caused some to put 
in orders for Spring goods. Just enough 
buying has been done to give convincing 
testimony that straps are going to have 
a big run in the Spring and Summer 
months. If straps have been popular 
in the Fall and are to continue so in the 
Winter, then they should take even 
greater in the season more appropriate 
for the wearing of the model. This is 
the argument that is causing Cleveland 
merchants to place heavy orders for 
straps. 
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WHOLESALE BUSINESS QUIET 


But Confidence Prevails for 1921— 
A Little Export Business 


The wholesale shoe section along 


South Second Street in Memphis re- 
ports no very rushing trade conditions. 
Salesmen traveling the Mississippi Val- 
ley report depressed conditions because 
of cotton prices; lumber and cottonseed 
products are also still dull; sugar, flour, 
lard have all. declined, and these are 
some of the principal products of the 
South. Nevertheless, Memphis whole- 
salers have enjoyed such a phenome- 
naily good business for the last year or 
two, that they do not object to a slight 
luli and most of them are confident of 
normal trade conditions for 1921. Some 
little export business to the Central 
American countries is going on out here, 
and trade is by no means confined to 
cotton channels. 


Conference on Cotton 


A big conference of eminent authori- 
ties has been called to meet in Memphis 
in early December to effect means for 
reducing cotton acreage next season. 
Some of the most eminent public men 
of the South have been invited to this 
meeting. Within the past few days such 
eminent public men as former Gov. 
Martin G. Brumbaugh of Pennsylvania; 
Hon. John Sharp Williams, senior U. S. 
Senator from Mississippi and Senator 
K. D. McKellar of Memphis, have ad- 
dressed the public and especially the 
business people here on subjects of 
national import such as taxation, cred- 
its, etc., though Gov. Brumbaugh’s ad- 
dress was on physical education chiefly. 


RETAIL TRADE GOOD 





Preparing for Christmas—Mer- 
chants Will Attend Big Milwau- 
kee Convention 


All the principal retail shoe stores in 
Memphis have enjoyed a good business 
in November and expect a lively time 
between now and the Christmas holi- 
days. They are preparing to attend in 
force the national meeting in Milwau- 
kee, and also for their own association 
here in Memphis next March, formulat- 
ing program and entertainment features 
at each meeting of the local organiza- 
tion, many of the officials living here. 
Some of the merchants express the view 
that colored shoes and novelties are sure 
to find favor next Spring and Summer. 
At the present time the tendency is 
toward the novel in women’s shoes. 
Black and tan leather, military and 
Louis heels are in favor. In men’s shoes 
a very few autumn special sales have 
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Memphis 


been put on in West Tennessee and 
there is a little competition with army 
supply shoes, opportunity sales and the 
like. 


Store Will Re-Open 


The Florsheim Shoe Co., 85 S. Main 
Street, P. E. Frappier, manager, an- 
nounce that they will re-open in a few 
days with a new stock of Florsheim 
goods. They recently suffered a con- 
siderable fire and water loss and the 
store has been inactive for a couple of 
weeks. The salvage stock is to be placed 
on sale on North Second Street by a 
salvage company the next few days. 


A Shoe Deduction 


A unique feature in taking old shoes 
in exchange on trade is now being put 
on by one of the biggest furniture stores, 
South Rhodes Furniture Company, 
whose Main Street window is full of old 
shoes, men’s, women’s and children’s, 
on which they allow $5 each pair as 
part of the purchase price on a kitchen 
range they feature. They certainly 
have a good _ of shoes. 


New Catalogue 


The EEE Shoe Co. 59 South Main 
Street, Memphis, has issued an interest- 
ing new catalogue in their mail order 
department which has always been an 


attractive feature with the store. 


Collections Good 


Paul Hyatt, of the wholesale house 
Schiebler and Company, North Front 
Street, Memphis, reports good activi- 
ties in leather findings and shoe sup- 
lies, collections holding up in spite of 
cotton conditions and outlook good for 
next year. 


Visitor from Atlanta 


J. K. Orr, of Atlanta, Ga., prominent 
shoe wholesaler, was in Memphis last 
week but not on shoe business. He was 
the guest of honor at the Memphis and 
St.. Elmo Commanderies of Knights 
Templars, he now holding the office of 
grand master of the grand encampment 
for the United States, having been 
elected at the triennial conclave held 
sometime ago in Philadelphia. He is the 
first Southerner to hold this position in 
nineteen years. He went from here to 
Tulsa and Oklahoma City. 


A Good Business 


Sam Heyman, manager of the shoe 
department at Halle’s, 105 S. Main 
Street, recently opened at that location, 











Where to Buy 


Men’s Shoes 
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BETTER SHOES 
BETTER SERVICE 
Rocker Bottom Wooden 
Sole Footwear 
SHOES, 6 to 14Inches 
BOOTS, 14 to 20 Inches 
Send for Catalog and 
Prices 


REECE SHOE COMPANY 
Columbus, Nebraska, U S. A. 











Catalog 
















WATERPROOF 

Wood Sole Boots and Shoes 

Oil Grain, Full Bellows 
< . Tongue and Back Strap. 

Send for booklet telling wh 
you can sell these shoes byes > 
m A.H. Riemer Shoe “ 
MILWAUKEE, WIS. 

Established 1887 












Stock Dept. 5 <% 
Is at Your Service Cy 


THE STETSON SHOE CO. (Inc.) 
South Weymouth, Mass. 











Where to Buy 


Shoes at Auction 














HENRY LILLY CO. 


88-90 Reade St. New York 
AUCTION TRADE SALES 


SHOES AN D RUBBERS 


Every Wednesday and Friday 








QUESTIONS 
ANSWERED QUICKLY 
in “Where to Buy” columns—a 
growing directory for all the trade, 


presentin & answers briefly to cur- 
rent problems in merchandising. 
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Where to Buy 


Children’s Shoes 

















HAVE YOU SEEN OUR LINES? 


FACTORY 1 FACTORY 2 
Slumber pee Soft Soles 
Rubber Boo ks | Hand Made Moccasins 
Foot Comfort Slippers Infants’ Turns 
(Double Eiderdown) (1-8) 
In Stock Now—Nature Lasts 
ae B. & ©. FOOTWEAR CO., INC. 
Dept. 5 Oswego, N. Y 











Soft Soles and Moccasins 
Ask your Jobber for our 
Goods. We DO NOT sell 
the retail trade. 

Newcomb-Anderson Shoe Co. 

ROCHESTER, N. Y. 








ROCHESTER’S FELT 
SHOE KINGS 


PLACE ORDERS NOW AND INSURE 
EARLY DELIVERY 


Write for Catalog 


F. W. HAHN CO. 
ROCHESTER NEW YORK 











[Bonita Shoe « Baby 


TURNS and SOFT SOLES 


In Stock 


Send. /6r Cata 


AL. MortinG. , 


Maher ROCHESTER ny * 








“ELAM”? 


Flexible First Step Turn Shoes 


For the Jobbing Trade Exclusively 
F. S. ELAM SHOE CO., Inc. 











H.H.FREEKLAND 


Jeonseesecate 





SOFT SOLES 


A Wonderful Line 
for the Wholesaler 


At present time we 

are allowing a 10% 

discount on all lines. 

NU BABY SHOE CO., East Lynn, Mass. 

















W2C.Goodger 


Manufacturer of 
Children’s Dlexible Gurn Shoes 
For Jobbers Exchusively P 
89 Allen St... Rochester, > 
ee 
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reports a good November trade in 
ladies’ shoes. They handle nothing but 
the I. Miller line, carrying a fine and 
complete stock of these. They also 
handle hosiery. The entire first floor 
of a newly modernized store structure is 
given over to this. 


NEWS BRIEFS 


A Six-Story Addition and Store Re- 
modelings 


Bry’s department store expects to 
have their new six-story addition fully 
completed by the first of the year. Por- 
tions of it are being utilized now. On 
two separate floors of the store shoes 
are carried, both for men, women and 
children. The Queen Quality section is 
one of the handsome places of the city. 

The Saifer Shoe Co. at Little Rock, 
Ark., is extensively remodeling its build- 
ing on Main Street with costly im- 
provements and fixtures. 


A Special Sale 


The Hotchkiss-Lyle Company, 
Brownsville, Tenn., put on a special sale 
in all departments Saturday last and it 
continues this week. Edwin Clapp 
shoes and Walk-Over shoes received 
much attention. The store is one of the 
largest in West Tennessee outside of 
Memphis and an old organization under 
its various founders. Geo. W. Lyle is 
the present buyer for the house. 


Sherron Educational Promoter 


Thomas W. Sherron, president of the 
Sherron Shoe Company, Memphis, is 
one of the founders of an interesting co- 
operative, industrial educational plan 
inaugurated in Boston, Nov. 17, by the 
Retail Shoe Salesmen’s Institute. 
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To Attend Milwaukee Convention 


Several of the Memphis shoe mer- 
chants will attend the meeting at Mil- 
waukee, January 10-13. The Memphis 
party intends to go with the St. Louis 
delegation from that city January 8, 


- Fred Stemmler, C. D. McRae, R. E. 


Cardine, Lou Goodman, Arthur Spring, 
Reuben Stieffel are among those who 
will attend from here. 


NASHVILLE NEWS 


At Ellis’ Store, Meador’s, Kinney’s, 
Kuhn-Cooper-Geary’s, Gupton’s 
and Lebeck’s 


Ellis Shoe Company, 305 Third Ave- 
nue North, are offering some specials in 
brown calfskin, English last and black 
gunmetal at $6.95 to $12—prices they 
emphasize that will help restore the 
dollar. 

Meador’s, 408 Union Street, one of 
the South’s fashionable retail stores, is 
featuring handsome brogue oxfords for 
ladies, value $10. 

Kinney’s, 413-415 Church Street, be- 
sides features in shoes, offers a pair of 
silk hose for ten cents, when another 
pair is bought at the regular price. 

Kuhn-Cooper-Geary Company, 215 
Fifth Avenue, North, now have an ex- 
pert repair department in their store. 
They handle many fine shoes in the 
Nashville retail trade, Dr. A. Reed’s 
cushion shoes and Smith’s get attention. 

Gupton’s, 220 Fifth Avenue North, 
Nashville, feature special Monday sales. 

Lebeck’s department store at Nash- 
ville feature a reduction sale in women’s 
shoes this week, 10 per cent off on some, 
25 per cent off on others. The shoe 
section covers a large space on the 
second floor. 


Cincinnati 


BUSINESS GIVEN BOOST 


Merchants Doing Good Trade and 
Manufacturers Getting Orders 


A gratifying improvement was noted 
in this market during the week just 
past. A larger volume of orders both 
for Spring and immediate delivery have 
been received by the local manufactur- 
ers on the one hand, and the retail 
business on the other has maintained 
the pace set by the general change in 
the weather during the previous week. 
The buying public seems to have 
reached the point where the need of a 
new pair of shoes outweighs the ten- 
dency to wait for a still lower price. 
Special sale offerings at this time are 
having a more noticeable effect in lend- 
ing an impetus to buying than hereto- 


fore. The public generally is more 
responsive. This healthier retail busi- 
ness, which has involved a more rapid 
movement of stocks than at any other 
time during the season, has made it 
necessary for virtually every retail 
merchant in this vicinity to go into the 
market to replenish his stock. In 
many instances the larger downtown 
merchants here report having been 
entirely cleaned out of certain lines. 
And a fair indication that the healthy 
condition of the retail trade is not 
wholly a local one is shown by reports 
from the local manufacturers that size- 
up orders have been received from many 
parts in good volume this week. In 
addition to this, orders for Spring are 
being booked in a more satisfactory 
volume. 
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Record Week at Pohl Store 


Abe Baumer, manager of Wm. H. 
Pohl Company, West Fifth Street, 
says last week proved to be the largest 
in 50 years. This company carries a 
general line of medium grade footwear 
with some numbers selling at $12 and 
$14. Mr. Baumer says he finds foot- 
wear selling from $9.00 to $11.00 to be 
in most popular demand. Nine inch 
calfs and kids with cuban and military 
heels constitute the greater bulk of the 
sales. 


Rubbers Selling Well 


The sale of rubbers and arctics has 
been nothing short of phenomenal 
during the past two weeks at the local 
stores. Rainy and snowy weather have 
so stimulated this phase of the retail 
business that many of the merchants 
find themselves with well depleted 
stocks. 


November Shows Good Gain 


The month of November shows con- 
siderable gains in the aggregate for prac- 
tically all the local retail shoe stores of 
this city, when compared with the same 
month of last year. G. R. Van Meter, 
manager of the Bostonian Shoe Store, 
reports a 50 per cent increase in sales 
for the month over last November. 
H. R. Voller, manager of the shoe 


departments of the Mabley & Carew ° 


Company, reports a gain of 35 per cent 
for the month in his ladies’ department. 
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The Potter Shoe Company, McAlpin 
shoe department, and the John Shillito 
shoe departments all report satisfactory 
increases. 


Sale Brings Rush of Trade 


The shoe department at Irvin’s store 
was the scene of an unusual rush last 
Friday following Thanksgiving Day. 
The store held a one-day Inventory 
Price-Readjusting Sale. Values priced 
at $8.00, $10.00, $12.00 and $15.00 
were offered in the shoe department at 





Another Duttenhofer Added 
to the Firm 


Stanley Duttenhofer, advertis- 
ing manager of The Val Dutten- 
hofer Sons Company, became the 
proud father of a seven and one- 
half pound baby boy last week. 











$5.00. According to Manager J. R. 
Williams the sale was a phenomenal 
success. 


Winter Shoes at $5.00 

The new local branch of the Endicott- 
Johnson Shoe Company chain stores at 
512 Vine Street has been doing a 
thriving business ever since its opening 
early in October. A special offering of 
Winter shoes at $5.00 the last two days 
of last week met with considerable 
response. 


New Orleans 


“OLD-TIME SHOE SALE” 


Shoes for Men, Women and Chil- 
dren at 20 Per Cent Discount 


On Thursday, November 18, 1920, 
the Imperial Shoe Store, “‘Quality Pion- 
eers and Style Creators of Shoedom 
since 1893,” published a half-page ad- 
vertisement which was a bomb in the 
quiet world of shoe trade in the city. 
“The most startling shoe announce- 
ment New Orleans has ever known— 
the Imperial first, as usual.’”’ Then the 
announcement made public an “OLD 
TIME SHOE SALE.” The sale con- 
tained shoes for men, women and chil- 
dren, at prices marked with twenty per 
cent discount. 


“The Imperial re-prices men’s, 


women’s and children’s shoes to the 
present low level of the leather market,” 
stated the store announcement. ‘We 
are doing this regardless of cost to us, 
because it has been the Imperial’s policy 
for nearly thirty years to always sell the 
best-built, most stylish and most serv- 


iceable footwear at the very lowest 
prices obtainable anywhere.” 


From Regular Stock 


The shoes were taken from the regu- 
lar stock, “not slipshod shoes especially 
purchased for sale purposes.” ‘‘We’ve 
taken these new 1920-1921 models and 
priced them to their actual replacement 
value, based on today’s pre-war leather 
market. The loss is ours—the gain is 
yours.” 

Prices Quoted 

All the stock of custom-made high 
shoes were marked down. A lot of 800 
pairs of women’s high shoes in gray, 
brown, fieldmouse and black kid, with 
welt or turn soles were priced at $8.75. 
Women’s walking oxfords in tan, brown 
and black calf were sold for $12.45; an- 
other line of oxfords at $10.45, the “‘Old- 
time-Shoe Sale Price.”” Women’s slip- 
pers in patent leather, kid, black satin, 
black, brown or gray suede, turn soles, 
and wooden Louis heels were priced at 
$9.85. 











Where to Buy 


Children’s Shoes 














“In Stock Turns” 
“*Limited Quantity” 
Pat. buttoned white cab. top cir. fox no 


Cee ee eee eee ee sereseseeeees 


2-5 
ht white cab. top cir. fox spr. 


Terms 5 per cent 10, Net 30 


JOHN mS AHEARN SHOE CO. 
Atlantic Ave. 











“HIGH CUTS, TURNS” 
Pat. Jace gray suede top cir. fox cores o 
Pat. lace gray kid top cir. fox spr. heel 4-8 $2.60 
Pat, lace gray buck tdp cir. fox spr. heel 


Terms 5 rao cent “10, re 30 
JOHN M. OE Co. 
683 Atlantic --afrmy 








H.C. Brown COMPANY 


CHILDREN’S SHOES 
(CUNERAL OFFICES. 155 LINCOLN STREET. BOSTON MASS. 








STICKLES 


KO-REC-TOE 


TRADE M mARK 


THE L. D. ». STICKLES SHOE CO., Mfrs. 


Se a 











Where to Buy 


Ballet Slippers 

















“Jronclad”’ 


GYM SHOES 











QUILTED SATIN 
BOUDOIRS | | BRAS 


Brown Kid, $2.10 
Black Kid, $2.00 
BALLET SLIPPERS 


Black Kid, $1.75 and $2.00 
JOHN E. McNAMARA, Haverhill, Mass. 








VERY gd IN BALLETS 
YOURS 
YOU suneie WILL BE PLEASED 
Women’s Real Black Kid Box Toe $1.75 
Misses’ $1.65 
mw “ “ “ “ “ — ‘55 


tes Ten Cents a Pair 
Fine Bondo in Black, Tan and Rod. $1.65 


PURITAN SHOE CO.,Inc. 74 Reade St., N. Y.C. 
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Where to Buy 


Standard Shoe Materials 




















Colored 
Chrome 
Sides 


Beggs & Cobb, Inc., Boston, Mass. 











COATED GEM DUCK 
ADHESIVE BACKING CLOTH 


Rubber and Leather 
Dry Foot Welting 
Sheet Rubber Soling 
B. F. CHAMBERLIN 
184 Summer St. 
BOSTON 


Formerly Walpole Shoe Supply Co. 





T. W. ones Pres. 
Ww. G. DONALD, Yeo are 
JONES, Treas. 


F. E. JONES COMPAN Y 


corors MAT KID 








95 South Street, Boston 





STANDARD 
Pats) 


4 





The One 
Waterproof 
Leather That 
Takesand Re- 
tains 4 Polish 


Creese & Cook Co. 33ou*" fiz 


Tanneries at Danversport 








GUARANTEED 
TWO YEARS 


Hub Gore means Sate ond and 
because 

Materials and Highest Skilled 

Labor are Used. 


BOSTON OFFICE NEW YORK OFFICE 
52 Chauncy St. 395 Broadway 








No matter what policy you may 
pursue in selling to the shoe trade, 
nevertheless, you need the 


Boot and Shoe Recorder 
All the Time 











INFORMATION sicctans 


“Where to Buy” constitutes a 
source of knowledge so that he who 
runs through these pages may read 
—and learn. 
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In the growing girls’ and children’s 
department, brown calf walking boots 
were sold at $5.95. Other shoes for 
children went down the scale of prices 
as far as $2.45. 

Hanan’s brown cordovan lace shoes 
for men were sold at $18.50; dark tan 
Russia calf shoes at the same price; 
$13.95 was the price for men’s genuine 
brown and black kangaroo shoes; How- 
ard & Foster’s black, dark tan Cordo- 
van, etc., were sold for $12.50. The 
lowest price for men’s shoes in the sale 
was $9.85. 


President Harding in Town 

It was a good day for a shoe sale,as 
President-elect Harding was in the city, 
scheduled to make a public address at 
the City Hall, and thousands of persons 
were downtown. With carfare at eight 
cents in New Orleans, killing two birds 
was a joyful and reasonable process, 
with the one visit to the shopping dis- 
trict. Needless to say, the sale brought 
the business. The store followed up the 
first announcement with an ad that ran 
this way: 

“Crowds came—saw and saved— 
bright and early yesterday men, women 
and children came eagerly to the OLD- 
TIME SHOE SALE at the Imperial!” 
etc. 


A $12.00 Oxford 


The Crossett Shoe Store featured re- 
cently an oxford at $12. This store is 
also advertising with the oxford a line 
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of spats, in moire, English worsteds and 
tweeds, ranging in price from $4 to 
$6.50. In height some reach 10 inches, 
and the colors are gray and brown. An 
investment of this sort enables women 
to wear their silk hose, and yet feel 
warm. The additional outlay for wool- 
en hose seems not to have met the pub- 
lic fancy down here, where the weather 
is warm three or four days and cold one. 


Boys’ Shoes at $4.35 


Godchaux’s, New Orleans, have had a 
sale of boys’ high shoes, seven dollar 
values, for $4.35, all sizes, all widths, in 
tan and black, English and Blucher de- 
signs. For the smaller boys, a sale was 
held of black and tan high shoes at 
$3.35, values $5. 


NEW ORLEANS BRIEFS 


New Store a Shoe Department— 
For More Comfort 

The Newark Shoe Stores have re- 
cently opened one more store in the 
city, making four up-to-date. They 
have located their stores in the best re- 
tail sections of the city. Their prices 
were recently brought down to $5 and 
$6 for women’s shoes. 

The store of D. H. Holmes Co., Ltd., 
have opened a department for the sale 
of Educator shoes. 

A tendency is making itself apparent 
here for comfortable shoes, and more 
sensible shoes. The day of the extreme 
shoe is on the wane here. 


Utiea 


RETAIL BUSINESS BETTER 


Local Merchants Encouraged by 
Winter Weather and Approach- 
ing Holidays 


With the reopening of three of Utica’s 
textile mills on ‘full time schedule this 
week, local merchants have reason for 
feeling a bit optimistic and all report an 
encouraging increase in the volume of 
sales during the last few days. _ 

Real Winter weather has set in and 
men are discarding their oxfords for high 
cuts. Women’s lines are moving well 
and there seems to be a decided pick-up 
in findings. 

Sales, which have been used exten- 
sively during the last few weeks here to 
stimulate the shoe business, are few and 
far between today. Another reason for 


. the increased shoe business locally is the 


approach of the holiday season. 


Reduced Prices 


The prices of Fall and Winter lines 
show a decrease as compared to last 


year. One shoe merchant stated that 
he is marking his stock as low as is con- 
sistent with the cost price. Another 
states that reductions in his lines are 
made possible by rebates from the man- 
ufacturer, amounting to the difference 
between the prices he paid for his Fall 
and Winter stock and prices now being 
charged by the manufacturer. 


REGARDING SPRING BU YING 


Opinions of Local Shoe Merchants 
Pro and Con 

With two exceptions, the local retail 
merchants have not bought their Spring 
lines. One dealer in reply to a query as 
to what he would do for Spring shoes 
stated: 

“T'll take my chances and go out and 
buy them on the market when the time 
comes. They tell us that there will be a 
shortage, as many of the manufacturers 
are running:on part time. But there'll 
be plenty of shoes on the market just 
the same. The reason that I’m not buy- 
ing one pair of Spring shoes now is that 
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I am convinced that next Spring will see 
the hardest times in the history of the 
country and shoes at their present 
prices can not be sold.” 


**Buy Shoes Now”’ 

With views directly opposite, another 
merchant who has purchased his Spring 
stock says: 

“I can’t see why the other merchants 
do not realize that they must either buy 
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their shoes now or be caught short in 
Spring. It’s simple the way I figure it 
out. The production of shoes today is 
at its lowest ebb. Just as many, if not 
more, shoes are being worn. The de- 
mand will exceed the supply and the law 
of supply and demand means high 
prices. I earnestly believe that manu- 
facturers will have to charge more for 
shoes in Spring than they are charging 
today.” 


Los Angeles 


TRADE IS GOOD 


Manufacturers Producing Some 
Very Smart Shoes for Los 
Angeles 


Los Angeles, fortunately, has expe- 
rienced very little of the business depres- 
sion so general throughout the country. 
Merchants have been selling shoes right 
along, perhaps not as great a volume as 
in times past, but enough to justify the 
general report that business is good. 
This city has been a veritable Mecca for 
Eastern traveling men, all. of whom 
remark upon the healthy tone of the 
shoe situation on the Coast. 


Low Shoes Favorites 


Los Angeles buyers returning from 
Eastern markets state that this city is 
setting the pace all over the country. 
The manufacturers are looking to Los 
Angeles for the style trend and are pro- 
ducing some very smart styles for “‘the 


. a cut-out tongue strap. 


land of sunshine.”” Low shoes continue 
to be worn for practically all purposes, 
the only difference being in materials 
and heels for street and evening wear. 


Boots Selling Well 


Van Degrifts have been selling a great 
many boots recently and The Bootery 
also reports good sales on these, and 
perhaps later on in the season they will 
get to going well, but shoe men think that 
they cannot supersede the popular low 
shoes to any extent, owing to the short 
Winter season. 


’ New Strap Style 


Van Degrifts have brought out a new 
strap which they call the “Avalon,” a 
two-button ankle strap slipping through 
This shoe 
comes in all materials. 

In men’s shoes browns have prece- 
dence, and brogues still lead. 


West Virginia 


CREDITS AT DISTANCE 


Huntington Shoe Manufacturer 
Addresses Credit Men’s Asso- 
ciation 


“Foreign Exchange” and “‘Checking 
Credits at Long Distance” were the sub- 
jects of lively discussions at a recent 
meeting of the Credit Men’s Association 
at Huntington, W. Va. An unusually 
large number of the members of the 
association attended. 

Foreign exchange conditions were dis- 
cussed in an open round table meeting 
while a paper entitled ‘Checking Cred- 
its at Long Distance’’ was read by H. S. 
Potts, of the Norvell Chambers Shoe 
Company. 

Mr. Potts, in part, said: “Starting 
with orders from new customers, we 
labor at a great disadvantage when op- 
erating in foreign fields in the matter of 
gathering information regarding finan- 
cial responsibility, character and ability 
of the prospective buyer.” 


JOHN T. EDWARDS DEAD 


Secretary and Treasurer of Mary- 
land Shee Company Passes Away 


John T. Edwards, prominent business 
man of Cumberland, Md., died recently 
in Piedmont, W. Va. His body was 
found on the pavement of the Gilmore 
Hotel by several miners who carried it 
to the office of Dr. Z. T. Kalbaugh where 
it was found that life was extinct. 
Heart attack was given as the cause of 
his death. Mr. Edwards was in good 
health when he left his home to attend 
a meeting of the bank directors at Pied- 
mont. 

Mr. Edwards was prominently con- 
nected with several large business ven- 
tures in Cumberland and was a former 
chairman of the Road Directors of Alle- 
ghany County. He was 62 years old 
and a life long resident of this city, being 
the son of the late Benjamin Ed- 


wards. 
Two daughters, Mrs. Cyril B. Geare 
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Where to Buy 


Engraving and Printing 




















ATLANTIC PRINTING CQ. 
Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade 


201 South Street, Boston, Mass. 
Telephone 4960-4961 

















COLOR PRINTING DESIGNING 


CATALOGUES 


Telephone Main 3408 
HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 
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Where to Buy 


Window Trim Material 

















DISPLAY MEN 


Attractive Windows—Use Win-Deco 
Pa; Ri Mats, Show Cards, Flowers, 
Window Baper, etc. Sim; inexpensive 
“Loan * of Sampies on Request 

WIN-DECO DISPLAY SERVICE 

93 St., Boston 
220 E. Lex. St., Baltimore 

Se Conemmane Bite.,, Chleege. J, 








Window Displays 
BACKGROUND PAPERS, 
ARTIFICIAL FLOWERS, etc. 

Send for Catalogue 
DOTY & SCRIMGEOUR SALES CO., Inc. 
30 Reade Street, New York 




















Where to Buy 


Miscellaneous 














A GOOD LEATHER 


BOW or a BUCKLE 


made by the VANITY 
will sell your shoe 


VANITY NOVELTY WORKS 
913 Gates Ave., Brooklyn, N. Y. 











Lowell, Mass. 








your territory. 
J. C. MEYER THREAD CO. 





‘ 


3 BUCKLES 
OF EVERY DESCRIPTION 
BEADED AND METAL| 
BUCKLES 
OUR SPECIALTY | 


FASHION ORNAMENT CO 


198 MIONTACUE ST BROOKLYN NY 





SALES LETTERS 
MULTIGRAPHED— 
FILLED IN—SIGNED— 
MAILED 
F. S. ROOT CO. 


BUSINESS PUBLICITY SERVICE 
6 BEACON ST., BOSTON 








“SILVERITE” 
Soles—Bound and Cord Edge 
HEEL ¢ ,Comtions, Insoles—HEEL S aiiess 
wet ‘or Catalogue and . a 4 List 
L.G. ass 0., Mfgrs., 81 High St., Boston, 











D. W. COULTAS CO. 
Manufacturers 
RHINESTONE BUCKLES 
Big Demand 
WRITE FOR SAMPLES 
PROVIDENCE - - - R. I. 











OHIO AND VICINITY SHOE 
DEALERS ATTENTION! 
Distributors of 


[RESANS 


(TOE SAN- cas ron moosmn mooTwean) 


Carried in Stock. Quick service. 
THE R. & S. RUBBER CO. 
1267 W. 6th St., Cleveland, Ohio 


-” 














orrer FREE USE 


Of Shoe Cuts, Covers, Borders, Etc., for your 
Booklet, Catalog or Folder, if you place the 
printing with ens or we wil Hell Shoe Electros 


at atl. 25 each. 
SEND FOR FULL PARTICULARS 





N. H. GROVER CO., R 63, 161 Summer St., Boston 
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and Miss Louise Edwards, of Cumber- 
land, survive. 

Mr. Edwards was secretary and treas- 
urer of the Maryland Shoe Company, 
and a director of the First National 
Bank of Piedmont. For a number of 
years he was associated with Douglas P. 
Lefevre in general contracting work. 
He also was prominently identified with 
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the Democratic party in that county. 
For many years he was a member of the 
Shawnee Boat Club and was an enthu- 
siastic hunter and angler. Mr. Edwards 
was a trustee of the Presbyterian church 
and was active in the Duke Memorial 
Bible Class. Funeral services were held 
from the First Presbyterian Church. 
Burial was made in Rose Hill Cemetery. 


Lynn 


NEW STYLES PLANNED 


One Every Two Weeks Is Scheme of 
One Lynn Firm 


“Styles, and plenty of ’em.” That’s 
Lynn’s slogan for 1921. One firm will 
bring out a new style each two weeks in 
1921. That’s twenty-six new styles for 
the year. This firm makes shoes for the 
wholesale trade. Another firm will 
make a new style shoe for the individual 
wearer, and then will destroy the pat- 
tern. 


Straps in Gray, Blue, Brown and 
Black 


Mr. Lally, salesman for Mitchell, 
Caunt Company, is showing a new line 
of samples, presenting strap pumps and 
sport shoes for 1921. All of the popular 
strap styles are in the line, and some 
new sport models. Gray suede, blue 
kid, brown calf and black satin are all 
used in the strap pump lines. Patent 
and black kid are also used, of course. 
A smart sport oxford is of Russia calf 
leather, a six-eyelet pattern, with sport 
trimmings. The sole is of white rubber. 


Is 12-8 the Limit for B. L. Heels? 


A Louis heel, 14-8 high, is in style 
just now. Some speak of it as a me- 
dium high Louis heel, while others call 
it a high baby Louis heel. Yet a while 
ago, one fashion authority decreed that 
12-8 was the limit on the height of baby 
Louis heels, and that heels higher than 
that came into the full-grown Louis 
class. It would be worth while to have 
the trade come to a positive decision on 
names and heights of hee’s, for it would 
save misunderstandings, which often 
lead to trouble. 


Suede Calf to Be Popular, Is 
Believed 
Suede calf leather shoes are going to 
be worn right through the Winter, if 


. present signs do not fail. Now no sane 


man would recommend shoes of suede 
calf for-wear in stormy weather. But 
the fact is they will be worn, and many 
a pair of them will be caught out in the 
rain or snow. But, being of good full 
chrome tannage, they are going to wear 


as well as expected, and perhaps even 
better than expected. Chrome leather 
is a waterproof stock, and chrome suede 
leather will stand water, and good 
suede shoes may be freshened up, after 
being wet and dried, by the use of a 
fine wire brush. That restores the nap. 


Less Offal for Shoes 


A good many buyers of shoes may 
not realize that Lynn makes millions of 
cut soles for women’s shoes, as well as 
women’s shoes, and sends its cut soles 
all over the country, and abroad, too. 
However, the interesting point is that 
sole leather comes more closely trimnied 
than ever. So there is less offal for 
shoe stock. Tanners trim hides closely, 
and sell the trimmings to the glue com- 
panies, who have been paying very good 
prices for hide substances. 


The Trouble Is Taxes 


That the troubles of the shoe and 
leather industry are from without, 
rather than from within, and are pri- 
marily due to the heavy taxes imposed 
on industry is the argument of J. W. 
Aulson, of Lynn, manufacturer of 
leather working machinery. Also, P. F. 
Crowley, a Lynn accountant, whose 
particular business it is to audit shoe 
trade accounts, likewise says that the 
trouble with the shoe industry is taxes. 
**Flexible Shoes’? Made by Finer 

Stitching 


A good many shoes will be sold from 
Lynn next year as “flexible shoes.” 
They may be welts, turns or McKays, 
and the manufacturer may specify 
whether they are flexible welts, turns or 
McKays, or may just let them go as 
“flexible shoes.” Finer stitching is being 
put into soles of all shoes in Lynn. New 
cams have: been placed on many ma- 
chines, so they will take finer stitches. 
Fine needles, and cord thread, fine and 
strong, are used, because fine needles 
and threads will take fine stitches. The 
finer the seam is stitched, the more flex- 
ible the bottom. A good flexible bot- 
tom not only feels more comfortable to 
the feet, but it will also wear longer 
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than a stiff, hard bottom. Further- 
more, the feminine fashion of footwear 
calls for fine, light, flexible soles on 
shoes. 


Strength and Style Together 


New sport shoes for 1921, now being 
made in Lynn shops, show a new 
combination of strength and _ style. 
Many of them are of white canvas, 
some with leather trimmings, and they 
will be used for street shoes as well as 
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sport. The main idea in making these 
shoes is to get them strong and durable, 
so they use a strong canvas, made of the 
long, staple Sea Island cotton, that is 
closely and tightly woven. This can- 
vas is reinforced with blacking cloth. 
Besides, Lynn manufacturers also are 
putting extra quality linings into their 
new sport shoes. They may be a full 
quarter lining of sheep or split leather 
carried completely from the heel to the 
lace stays, or they may be of heavy 
drill and leather. 


Haverhill 


FINDS IMPROVED BUYING 
CONDITIONS 


Charles A. Ellis, who recently re- 
turned from a 10 days’ trip through 
several large cities of the Middle West, 
says, in regard to his trade observa- 
tions: “On my previous trips during 
the past two or three months I have 
found buyers indifferent and disin- 
clined to place orders. On this trip 
there was a different spirit. Buyers 
were interested in my samples and 
favorably inclined towards placing 
business for future delivery. I think 
that between now and January 1 this 
spirit will be greatly increased and that 
by the time the Milwaukee Convention 
opens, a large amount of buying for the 
Spring season will be in progress. 


In Stock Goods Wanted 


“In my opinion,” continued Mr. 
Ellis, ‘there will be a great amount of 
goods wanted from factory stock de- 
partments during the next few months. 
In other words, merchants are going to 
buy in comparatively small lots, but 
often, as their needs develop. The 
factories stock department is now of 
greater importance than at any pre- 
vious time. Merchants will want goods 
which they can get without delay and 
it is up to the manufacturers to supply 
them. Novelties in women’s turn foot- 
wear will have a big run the coming 
season. The Milwaukee Style Show 
will be of great importance in bringing 
such styles before the thousands of 
visiting merchants.” 


Selling Direct to Retail Trade 


A continued increase is noted in the 
number of Haverhill shoe manufactur- 
ing firms which are selling the retail 
trade direct and placing salesmen on 
the road to represent them in various 
territories. Among the concerns in the 
nearby towns to cover the retail trade is 
F. E. Adams Shoe Company, formerly 
of Haverhill, and now of the neighboring 


town of Seabrook, N. H. Their sales- 
men now on the road include: 

Arthur J. McDonald and J. J. 
Flannagan, Pacific Coast; E. M. Dan- 
iels, Southwest; Frank Law, Middle 
West; Frank Harris, New York City 
and Philadelphia; Charles Topeino, 
South; C. Miller, New England States. 
F. E. Adams Shoe Company make 
women’s high grade turn shoes in which 
line they are showing novelties for 1921. 


Straps and Panels 


Popular novelties gotten out by 
concerns in Haverhill and vicinity 
making women’s turn footwear, strong- 
ly feature the strap and panel effects. 
These are made up in leathers of va- 
rious combinations and also in satins of 
all colors. They are receiving the care- 
ful attention of buyers of Haverhill- 
made footwear. 


Factory Superintendents 
Entertained 


The Haverhill Association of Super- 
intendents and Foremen entertained 
the Lynn association one evening last 
week. The visitors came to the city in 
automobiles, there being about 100 in 
the party. After a parade through the 
shoe district, dinner was served at the 
Elks’ Club. A musical program was 
followed by speaking by several mem- 
bers of both associations. The Lynn 
superintendents plan to entertain their 
Haverhill brethren in the near future. 


Retail Stores in Shoe District 


Washington Street, from Washington 
Square to the railroad station, was for 
many years occupied exclusively by 
shoe factories and stores for the sale of 
leather, and accessories. During the 
past few years, retail stores have been 
creeping into the shoe district. Now, 
there are a considerable number of 
establishments devoted to various kinds 
of retail business. Several buildings 
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Where to Buy 


Miscellaneous 




























KELLYKARDS 


Have been the standard retailers’ 
window cards for eight years 
ASK US ABOUT KELLYKARDS 
“The Signs of Life”’ 
F. B. KELLY CO., INC. 
508-512 St. Paul Rochester, N. Y. 














Perfection Pneumatic . 
Arch Cushion 


Designed to Prevent 
Fallon 


Arches 
ELASTIC TIP COMPANY 
: Boston, Mass., U.S. A. 








JHEILBRUNNESIND 


I 








WM. SUMNER SMITH 
Exclusive Distributor of 
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Where to Buy 


Shoe Polishes 














Best In Ther. Theter Class 


ny Wea 


CREAM UNBURNABLE 





for white buck, etc. for white kid, etc. 
NATIONAL SHOE POLISH MFG. CO., Ine. 
PHILADELPHIA, PA. 

















The Proper Dress- 
ing for Every Shoe 
Griffin Mfg.Co., Inc. 


67-69 Murray St. 
New York 
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“Look For Our Exhibit”’ 


Street Pump with Wood Covered 
Baby Louis Heel. In Black 
Leathers and Satins. 


“Our complete line of new styles in Strap 
Effects, Pumps and Oxfords in all shades 
of best materials will be on exhibition ‘at | 


the Milwaukee Convention.” 


‘Exclusive makers of Satin Kid Shoes.” 


The Val Duttenhofer Sons Co. 


Cincinnati, Ohio 
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MAKING READY FOR 
MILWAUKEE 


Shoe manufacturing concerns in 
Brockton and the Brockton district 
which have engaged space at the Shoe 
Style Show of the Milwaukee Conven- 
tion January 10-13 are making active 
preparations for that event. Samples 
are being prepared especially for these 
exhibits, and in this work the best 
brains and skill of Brockton designers 
and makers are employed. Kilburn 
Hall in the Auditorium Building at 
Milwaukee, where the New England 
exhibitors will be located, is to be made, 
not only by exhibits, but by decorative 
effects, a most attractive part of the 
Exhibition. No expense is being spared 
to make the New England exhibit, in 
which Brockton and the Brockton 
district play a prominent part, of in- 
terest to visiting merchants. Word 
received from customers of Brockton 
concerns are to the effect that all roads 
will lead to Milwaukee during the early 
part of January, and that not only will 
merchants be present in large numbers 
but that a substantial amount of buying 
will be done for immediate as well as for 
future delivery. 


Concerns to Be Represented 

Of interest in this connection are the 
names of the shoe manufacturing con- 
cerns in Brockton and the Brockton 
district which are to make exhibits at 
Milwaukee. They include the follow- 
sing: Churchill & Alden Co., The Dal- 
ton Company, Inc., C. A. Eaton Com- 
pany, Field & Flint Co., George E. 


have been remodeled for retail purposes. 
There is little doubt that during the 
years to come Washington Street will be 
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exclusively a retail section as the stores 
overflow from Merrimac Street towards 
the West. 


Brockton 


Keith Company, The Preston B. 
Keith Shoe Company, Stacy-Adams 
Company, Thompson Bros. Shoe 
Company, Whitman & Keith Co., 
Brockton-Rand Company, and Dun- 
bar: Pattern Company, all of Brock- 
ton. M. N. Arnold Shoe Company, 
North Abington; Commonwealth Shoe 
& Leather Co., Whitman; Emerson 
Shoe Company, E. T. Wright & Co., 
Inc., Rockland; Williams-Kneeland 
Company, South Braintree; . Richards 
& Brennan, Randolph; Avon Sole Com- 
pany, Avon. 


Keep in Close Touch With Trade 


A Brockton salesman who has long 
been associated with one of the shoe 
manufacturing concerns in this city, 
and who has been calling on some of 
his trade during the past week or more, 
says: ‘Now is the time for salesmen to 
be Johnny-on-the-spot in calling on 
their trade. Shoe merchants will want 
goods right along but in small lots. 
Shoe factory representatives who call 


\frequently on their customers during 


the next few weeks will be able to secure 
a good aggregate amount of business 
for immediate delivery. Orders are 
coming in to our factory stock depart- 
ment, and I’m sure we shall do a larger 
business during the next few months as 
regards goods for immediate delivery 
than for a long time past. Merchants 
are coming to realize the fact that they 
must have goods and they will place 
orders frequently. And the best way 
to get these orders is to go after them.” 


Indianapolis 


RETAIL TRADE GOOD 


Better Than This Time Last Year, 
in Many Cases 

Proceeding at a steady gait and 
aided somewhat by a drop in tempera- 
ture, business in local retail shoe cir- 
cles is keeping ahead of the marks and 
quotas set as a result of the business 
done during the corresponding period 
of last year. Practically every. local 
shoe store is ahead of last November’s 
figures and the merchants are looking 
forward to continued good business until 
the first of the year. Beyond that time 
they refuse to prophecy. 


Urge Early Xmas Shopping 


The Merchants’ Association of In- 
dianapolis has begun an active adver- 
tising and publicity campaign to induce 
customers to do their shopping early 
and the movement is already having a 
very beneficial effect. Although the 


‘stores have just begun to push their 


Christmas merchandise, they have been 
thronged with shoppers and purchas- 
ers for the last two or three weeks and 
this new life has been reflected to a 
great extent in the shoe stores. Many 
have become acquainted with the fact 


that the merchants have not bought 
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heavily and realize that unless they do 
their shopping early there is likely to be 
no selection to choose from. 


Lower Grades at Lower Prices 


There has been considerable price 
cutting in Indianapolis recently, es- 
pecially in the stores which handle 
cheaper grades of shoes, but despite 
this the merchants handling high class 
footwear have enjoyed equally as much 
trade with their prices kept fairly well 
up. The latter have showed very little 
inclination to make any great reduc- 
tions. They say that although there 
has been a reduction in practically all 
grades of footwear, the decline in the 
price of the higher class merchandise 
has not been so marked as that of the 
lower class goods and they believe this 
condition will continue to prevail in the 
future. 


Boots and Oxfords—50-50 


Edward Haldy, manager of the 
Fashion Shoe Shop, which caters to an 
exclusive clientele, says that business 
has been very satisfactory, each month 
showing continued gains over the same 
period of last year. Boots and oxfords 
have been going at about a 50-50 pace 
at the Fashion shop all month and Mr. 
Haldy believes the demand for the 
latter, will continue strong until the 
first of the year. He says the call for 
oxfords has been~confined mainly to 
the younger set, who seemed to have 
taken quite a fancy to the oxford-wool 
hose fad. 


New Department Increases Business 


A good November business also was 
reported at the Ralston shoe store, of 
which R. F. McGeeney is manager. A 








Where to Buy 


Boys’ Shoes 














A Shoe forBoys 
That Wears 


Marston & Tapley Co. 
DANVERS, MASS. 














J. PINSKER 


127 Duane Street - New York 
ALESROOM 

Little Gents’ and Boys’ Shoes 
Made by 


Cc. F. STAHLER SHOE CO. 
Allentown, Pa. 
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“Ultra Shoes’’ 
































In Stock 


#1002 


Is a splendid ‘S sqial made in 
a hi P ae'Vi P ke Brown Kid 
on #118 last, an 8% inch welt, 
% foxed, imitation tip, canrying, a 
14/8 military heel. Many sizé-in 
orders on this number prove its 


steady selling in the eoksel store. 


Widths AAA to D ~-Sizes 24 to 9 
Price --lowest market price at 
time of quotation ~~ 
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new department, which includes Tru- 
pedic shoes for women, was installed at 
the Ralston store the first part of 
October and since then business has 
been more than satisfactory, Mr. 
McGeeney said. In connection with 
the opening of the new department, 4 
démonstration of the Trupedic shoe was 
given by C. S. Richards, of Boston. 
Large crowds attended the affair. 


Reports Boots Going Strong 


An excellent demand for women’s 
boots was reported at the Petot store 
by L. A. Vankirk, manager. Mr. 
Vankirk said that in addition to an 
excellent business on black and tan 
kids, the store has also had a big de- 





He’s a Good Merchant and 
This Proves It 

Leslie H. Crochett, manager of 
the Florsheim Shoe Store and 
secretary of the Indianapolis 
Retail Shoe Association, got an 
unpleasant surprise a few nights 
ago as he was returning home. 
Just as he approached an alley 
two masked men stepped out and 
a few minutes later Mr. Crochett 
found himself looking into the 
business end of two big revolvers. 
The shoe store manager, not 
waiting to give the bandits an 
opportunity to search him, just 
reached into his jeans, drew out a 
$2 bill, handed it to one of the 
robbers and brushed past them. 
He’s now carrying another $2 bill 
within easy reach in case of a 
similar emergency. 











mand for novelties,’ especially the 
shaker tops in silk maree. Blues and 
browns have been the most popular in 
the latter st yles, he said. 


Decatur Merchant Dies 


Charles H. Elzey, widely known 
retail shoe merchant at Decatur, Ind., 
died at his home there recently follow- 
ing a ten days’ illness. He was stricken 
with a hemorrhage while at the store 
and gradually grew worse after being 
removed to his home. He was proprie- 
tor of the Elzey shoe store at Decatur 
for ten years and was well known to the 
shoe men of northern Indiana. He is 
survived by the widow, one brother and 
four sisters. 


Xmas Merchandise Selling 


Elmer B. Davis, who has charge of 
the large shoe department at the L. S. 
Ayres store, says that business has been 
very good,during the month of Novem- 
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ber and will no doubt continue that 
way throughout the month of December. 
He says the store has already noticed 
an early Christmas demand for boudoir 
slippers, beaded buckles and the like, 
which make attractive and useful gifts 
for Christmas. Business at the Ayres 
store has shown about a 40 per cent 
gain over the eleven months of 1919, 
Mr. Davis says. Brown and black 
kids in boots and a continued call for 
oxfords feature the present demand. 


Retired Merchant Dies 

Harry D. Ward, age 73, a pioneer 
shoe and dry goods merchant of Kendall- 
ville, died at his home there recently, as 
the result of apoplexy and hardening 
of the arteries. He moved to Kendall- 
ville in 1868 and was employed for a 
short time as a clerk at the Jacobs & Co. 
department store. A few years later he 
embarked in the retail business for 
himself and conducted a shoe and dry 
goods store for the last 45 years. He 
retired from active charge about five 
years ago. Heis survived by the widow, 
one son and two sisters. 


Shoe Traveler Has Narrow Escape 

A. G. Wallis, of Lafayette, Ind., 
traveling representative for the Western 
Shoe Company, of Toledo, narrowly 
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escaped death or serious injury several 
days ago when his automobile was 
struck by a Wabash passenger train at a 
grade crossing near Lafayette. Mr. 
Wallis had just started out on his fare- 
well trip over the territory when the 
accident occurred, having tendered his 
resignation to become effective Decem- 
ber 1. He will leave soon for San 
Francisco, where he will be Western 
representative for the Weinbrenner 
Shoe Company of Milwaukee. 


New Douglas Store Opens 


The W. L. Douglas shoe store, which 
was opened recently at 210 South 
Michigan Street, is the latest addition 
to the retail shoe trade at South Bend. 
The owner, David Hurwich, has been a 
well-known merchant there for the last 
28° years and at the present time is 
owner of two other stores—a clothing 
and shoe store at 132 South Michigan 
Street and the Douglas shoe store at 
Mishawaka. Lester Hurwich, a son of 
the owner, is the. manager of the new 
establishment, which has been at- 
tractively furnished to handle a com- 
plete line of the Douglas shoes for men, 
women and children. The elder Hur- 
wich has had the exclusive agency for 
the Douglas shoe in South Bend for 
the last six years. 


Rochester 


RUSH FOR ARCTICS 
Rubbers Also Move Quickly After 
Storm—Merchants Caught Un- 
awares 

Rochester’s recent snowstorm has 
accomplished a lot toward teaching shoe 
merchants that even though business 
may not be brisk, it is a wise policy to 
keep full lines on hand. Although the 
lesson applied to rubbers and arctics, 
the possibility of a similar predicament 


. in shoe lines at an early date, if shoe 


merchants hold back from buying, 
looms up menacingly. 

The slush of last week caused a rush 
for rubbers and arctics and the public’s 
demand found the stocks of many 
stores depleted of this sort of footwear. 
Many persons complained that the 
stocks were incomplete and it was dif- 
ficult to purchase rubbers or to be fitted. 
It required considerable shopping to 
make purchases in the average sizes. 
The stocks of retail merchants were 
limited, and even wholesalers were 
unable to fill orders. 

One wholesaler said that merchants 
had been purchasing only small quan- 
tities, expecting a drop in the market, 
and when the snow came unexpectedly 
they were unprepared for their cus- 


tomers’ wants. Merchants said that 
there was a shortage prior to the storm, 
and that they could not obtain enough 
rubber footwear for the season, no mat- 
ter how hard they tried. Other mer- 
chants declared that manufacturers 
were responsible, because they were 
purposely limiting their output to keep 
up prices. Wholesalers have denied 
this charge. Men’s and women’s rub- 
bers are selling at prices ranging from 
$1.25 to $1.75, and four-buckle arctics, 
which are extremely popular, from 
$4.50 to $5.50 a pair. Six-buckle arctics 
are selling for $6.00 a pair for standard 
makes. 


WHERE WILL PRICE REDUCTION 
STOP? 

This question has been uppermost in 
the minds of shoe merchants. A par- 
tial answer has come with the an- 
nouncement of The Westcott-Whitmore 
Company, which operates a chain-store 
here at 35 South Avenue, that fine 
dependable women’s footwear will be 
sold at ‘‘pre-war prices.”’ In large dis- 
play advertisements in the newspapers, 
high grade Fall shoes, evening turn 
slippers, “‘comfys’” and gaiters are 
priced at $3.85, $4.85, $5.85, $6.85 | 
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NEW DESIGNS 
BUCKLES FOR SPRING FOOTWEAR 


SEASON OF 1921 
Unsurpassed for Variety of Attractive Finishes 


OUR PRODUCTS CAN BE PURCHASED FROM ALL LEADING JOBBERS 


[Composition Metal] 
[Non Corrosive ] 


[Composition Metal] 
[Non Corrosive] 
BRANCH 
SALES OFFICES 


NEW YORK 
127 DUANE ST. 














NORTH & JUDD MFG. CO. 
NEW BRITAIN, CONNECTICUT 


Write us Direct for Free Samples 
Gi fi iP) 


CHICAGO, 
326 W. MADISON ST 


. LOUIS, 
608 VICTORIA BLDG. 
SAN FRANCISCO, 
POSTAL TEL. BLDG 









































ANCHOR BRAND NEWS 


Dec. 4, 1920 





























Published by NORTH & JUDD MFG. CO., New Britain, Conn. 








Stylish European Women Wearing Buckles Upon the Newest Types of Footwear 


Women who set the fashions are now 
wearing strap shoes adorned with buckles 
of various designs. 


_ This information is verified by a copy- 
right dispatch to the New York Herald from 
our style observer abroad. 


Shoes with straps are in demand every- 
where in European Capitals. The news dis- 
patch says: 


“Women’s shoes with straps will be 
stylish all winter, according to leading 
boot and shoe makers. Boots in bottle 
green leather with mg of pointed 
my toe tips also will in style. 

uede shoes will have two straps. 
They will also be shown in pearl, 
steel gray, brown and dark navy blue.” 
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Buckles are now universally demanded 
for ornament. Referring to this, the dis- 
patch says: “Buckles, will be oval, round- 
cornered and square.” 

North & Judd Manufacturing Company 
is now prepared to supply the entire shoe 
trade with the very newest styles in buckles. 
Special attention has been given to creating 
finishes which harmonize with popularshades 
of leather which will be worn in the United 
States during the coming Winter, Spring and 
Summer. Exclusive patterns have been 
originated by our designer and can be found 
only on “‘Anchor Brand” Buckles. 

WE SHALL BE PLEASED TO FURNISH UPON 
REQUEST OF JOBBERS AND WHOLESALE MANU- 
A! RS SAMPLES SHOWING A VARIETY OF 


FACTURE 
DESIGNS AND FINISHES. WIRE FOR THEM TO- 
DAY OUR EXPENSE. 
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$7.45 and $8.45. It is announced that 
these are $7.00 to $14.00 values. “‘The 
styles are the latest,” says the advertise- 
ment. Every pair of shoes in our store 
is guaranteed to be made by the best 
manufacturers and to be of high grade 
quality and workmanship. Remember 
these are not odds and ends or shoes 
bought for a sale, but regular, clean, 
up-to-date new goods. AA to E, 2% 
to 8, all sizes, all styles, all leathers.” 


Business Conditions Better 


General business in the retail stores. 


was reported as better this week. Con- 
fidence that the industrial depression 
will be over by January at the latest, 


the public is beginning to regain its old-. 


time optimism, and’ merchants are 
encouraged. The sale of rubber foot- 
wear now outstrips all other sales, and 
is keeping the clerks in the store on the 
jump. 


St. Louis 


SPRING ORDERS BEING 
PLACED BY BUYERS ‘ 


St. Louis Market Visited by Mer- 
chants from Many Cities 


The situation in the St. Louis shoe 
market during the past few weeks has 
been marked by two features, one a 
recent development and the other a 
result of analysis of what has been 
done in the wholesale district in the 
course of the readjustment of business 
which has been going on during recent 
months. : 

The recent development is in some 
respects a natural outcome of the 
facts shown by the analysis referred to. 
It is that during the past 30 days 
there has been a steady increase in the 


number of buyers for large, exclusive *- 


shoe stores and departments who have 
visited the St. Louis market, placed 
orders for a greater or less ‘percentage 
of their Spring requirements and gone on 
to other markets to complete their 
buying. 

The buyers who have been in the 
market have come from a wide area of 
the country and have included the men 
in the retail shoe field who have been 
accustomed to analyze conditions for 
themselves and not to base their action 
upon either impressions or the acts of 
others. An investigation made in the 
St. Louis market during the past week 
has shown that these buyers have in- 
cluded men from nearly every worth 
while city of the larger size in the 
St. Louis trade territory, which is very 
nearly comprehensive of the entire 
country, save perhaps New England, 
and many of the more enterprising shoe 
store executives of somewhat smaller 
cities, but that there have been practi- 
cally no buyers in the city from the 
smaller towns and the country districts. 


From Many Parts of Country 


The extent of country from which 
these buyers have come is shown in the 
fact that they have ranged as far west 
as San Francisco and other Pacific coast 
towns, south to Galveston and other 


Texas cities, southeastward to Birming- 
ham, Ala., northwestward into Iowa 
and similar areas, north and east to 
Chicago, Cleveland, etc., and many 
intermediate cities. 

These men have placed orders for 
footwear in varying quantities accord- 
ing to their estimated needs for Spring 
selling and while the aggregate has not 
been up to the percentage of require- 
ments taken in past years for the early 
Spring delivery they have been liberal 
in the light of present merchandising 
conditions and will put their Spring 
orders intc a much more comfortable 
state for the early delivery period and 
will relieve them of much of the antici- 
pated uncertainty as to having goods 
on their shelves for the pre-Easter sell- 
ing. While the buying has been in 
considerable degree on semi-novelty 
goods there has been a considerable 
amount of ordering done on early 
novelties for the pre-Easter season, the 
general expression on the part of the 
buyers being that although they have 
considerable stocks still on hand to 
draw from they were convinced of the 
necessity of putting in new goods to 
add to the general salability of their 
stocks as well as average prices down 
to a current condition basis. Owing to 
the fact that most of these buyers have 
made their entry into the market 
quietly, made their purchases and gone 
their way it has been impossible to 
interview: them individually as to their 
opinions of the situation, but the extent 
of their orders as placed has been 
evidence of the growing feeling on the 
part of the best merchandisers of the 


shoe field that prices were reasonably © 


well stabilized—at least in a _ safe 
condition and that deliveries could not 
well be delayed longer by failure to 
purchase, due to the early Easter. 


Road Reports Encouraging 


The wholesalers and manufacturers, 
and particularly the specialty houses 
and departments of general line houses, 
have had a really busy period taking 
the orders, while reports and orders 
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from salesmen who may still be in their 
territories have been that the trade 
which-is not visiting the markets is 
taking greater interest. Out of this 
situation salesmanagers are deducing 
that the smaller buyers who take the 
greater volume of goods in the grand 
aggregate will be found in the market, 
either in person or through the mails 
and the salesmen, and that the factories 
will be held up to present production 
and brought to an increase within a 
short time, thus ending the pendulum 
swing in the downward direction. 

The analysis of the situation referred 
to is embraced in a review of the prices 
which have been made from time to 
time during recent weeks and which 
have heretofore been referred to in a 
general way—at times with some spe- 
cific figures. Practically all the manu- 
facturers of the St. Louis market are 
down to a basis commensurate with 
leather prices, some even lower than 
the leather prices justify because of 
their desire to develop complete read- 
justment, because of a feeling that 
leather might go a little lower before it 
started up and because of the spread in 
hide and leather prices which indicated 
either that hides were too low or leather 
too high and that further readjustment 
would settle this situation. In conse- 
quence the general view in the St. Louis 
market is that shoe prices are on a fairly 
stabilized basis, surplus stocks are 
cleaned out and the situation one in 
which buying can be done safely by the 
retail merchants, though manufacturing 
will only be done on confirmed orders. 
And speaking of confirmed orders, in 
more than one instance of the visit of 
shoe buyers to the St. Louis market 
these buyers have been accompanied 
by merchandise managers who have 
immediately confirmed the orders placed 
so that the manufacture could begin 
without delay—this being due to 
the fact that buyers in other lines 
for department stores were in the 
parties visiting the city and thus 
business done could be handled for all 
expeditiously. 


Reductions Are General 


The reductions which have been 
made by St. Louis shoe manufacturers 
in recent months show an analysis to 
have been common to all the concerns 
of the city in about the same degree. 
In consequence some instances will 
cover all in a general way. The reduc- 
tions made have approximated, in their 
highest range, as much as 35 per cent, 
which is in comparative line with some 
of the statements made by producers 
of raw materials and others as to the 
cuts that should be made to put goods 
on a parity. The most recent of the 
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Shoes for Christmas Presents! 
“CONSTANT COMFORTS!” 


America’s Best Comfort Shoe! 


50 staple styles ready to ship by express. 
Prices based on today’s cost of mate- 
rials. Each style a winner! Don’t miss 
the opportunity of getting business with 
these safe sellers! 





No. 36—Blk. mid, Sengeiens, 9-8 R. Heel. In 
Stock—B, C, % ctr Sind e exe $5.15 


No. s1—Sene She, sad Grade. In —_ 








No. 5—Black Kid, % Fox, Pl. Toe, 84 inch, 
EE WM. ccccescccactetecen $7.00 —C, D, E, EE. Price..............+. $4.50 
No. Ha act Shoe, Lowest Grade. In 
Stock—D, E, EE. a i Aci ia $3.85 


No. 31—Black Kid, % Fox, Pl. Toe, 74% inch, 
Sree re: rece $6.50 


No. 34—Black Kid, % Fox, Imt. Tip, 7% inch, 
a a ee $6.50 
All In Stock—A, B, C, D 


No. 20—Blk. Kid, Pl. Toe, 9-8 R. H., Polish. 
No. 2—Blk. Kid, Stk. Tip, 9-8 R. H., Polish. 
Both In Stock—C, D, E 
Price $4.50 


No. 201—Same Shoe as No. 20, lower grade. 

No. 200—Same Shoe as No. 2, lower grade. 
Both In Stock—D, E, EE 

Price $3.60 








Don’t fail to attend 
the Big Show in 
MILWAUKEE 
IN JANUARY 


You are cordially invited 
to make your headquar- 























ters in our booth. No. 34—Bik. Kid, Imt. Perf. Tip, 74 in. 
Polish, 13-8 Heel. 
No. 18—Black Kid, 11 4 Cat's Paw R. H., No. 31—Same Shoe, Pl. Toe. 
Polish. In Stock—B, C, D, E. Price. $5.50 Both In Stock A. B, C, D 
ice 





AULT-WILLIAMSON SHOE CO. 


Manufacturers of 
AMERICA’S BEST COMFORT SHOES 


AUBURN Los Angeles Branch, 109 E. 8th St. ‘ MAINE 
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new price schedules which have been 
sent out have been forwarded to their 
salesmen by the Hamilton-Brown Shoe 
Company and the three branches of 
the International Shoe Company, but 
the comparative figures have been with- 
held until the salesmen in the field 
have had opportunity to present them 
o the trade. They are known, how- 
ever, to be in line with the announced 
reductions of other houses of the 
market. 

In the Brown Shoe Company’s lines 
men’s calfskin high-grade shoes have 
been reduced, for instance, trom $7.50 
to $5.60 per pair wholesale, while 
women’s shoes of calfskin have been 
cut from $6 to $4.60 per pair, enabling 
retail prices of $8 and $6 to $6.50 
respectively. Similarly children’s shoes 
in black have been cut from $5 to $4 
and in brown from $5.75 to $4.60, 
enabling retail prices of $5 or $6 per 
pair. Work shoes have been reduced 
from $3.85 to $2.90, making possible a 
retail reduction to $4 from $6 per pair. 

Reductions which have been made 
by the McElroy Sloan Shoe Company 
in the past four months or so have 
brought numbers in their men’s lines 
from $9.50 to $6, bringing retail figures 
down from $13 to about $9 for the 
same grades. Women’s shoes have 
been cut in the same period from $6.90 
to $5.50 for the same grades, bringing 


about a price cut to the consumer’ 


from $10 to $7.50 or $8. In children’s 
shoes the reductions have been from 
$4 to $3.25, causing a retail ‘price possi- 
bility of $4.75 to $5 as against $6. 


No Reduction in Wages 


The prices cited have been taken at 
random from the lines but are expres- 
sive of the general readjustment which 
has taken place in the lines produced 
by the manufacturers mentioned. The 
factories of all the St. Louis houses 
have been operating in varying degree 
in recent weeks but there have been no 
complete close-downs except for very 
short intervals. There have also been 
some restrictions of the total amount 
of operating time during the week, 
about the lowest period reported being 
four days instead of the usual five and 
one-half. : There have been no reduc- 
tions in wages, but there has_ been 
some elimination of the least’ efficient 
of the employes and there has been 
quite a noticeable increase in the unit 
of production of the employes who 
have been kept at work. In conse- 
quence the aggregate of output has not 
been reduced quite as much as the 
total of working hours. 

The general feeling in the St. Louis 
market is that the situation in the shoe 
trade so far as this center is concerned 


has ‘reached its lowest point and that 
developments from this time on will 
be in the upward direction steadily and 
definitely. The feeling of uncertainty 
as to cutting stock for goods that have 
actually been ordered is disappearing. 
This was engendered by the number of 
cancellations received after orders came 
in from the men on the road, but which 
have decreased of late. Reinstatements 
are also coming in. 


Weather’ Brings 
Business 


Cold Better 


The cold weather which has pre- 
vailed in the St. Louis area has im- 
proved the retail shoe business quite 
materially during the past week and 
the city trade has developed noticeably, 
though the buying has run very largely 
to needs rather than to style demand. 
St. Louis retailers, however, report their 
aggregate of business as quite satis- 
factory, all conditions considered. Price 
readjustments are noted here and there 
in the advertising of the local retail 
stores, but the cuts are not especially 
severe except in the case of badly 
broken lines, discontinued numbers, etc. 
There have been some offerings ,of 
goods heretofore held at the high 
prices, but these have mostly been of 
special lots or have been the fag ends 
of lines which have been fairly well 
cleared out. There continue to be the 
usual number of special lot sales which 
with their cut prices have the natural 
effect on the general situation as regards 
the public’s attitude, but a growing 
tendency is reported by retailers on the 
part of the public to buy what it wants 
and this is taken as indicating that the 
public is reaching the conclusion that 
prices are about down to bed rock so 
far as current seasonable goods go and 


that there is little likelihood of any: 


further drops except in the acknowl- 
edged clearance sales. 


Merchants to Discuss Milwaukee 
Plans 


The usual monthly dinner of the 
Associated Retailers of St. Louis will 
be held Wednesday, December 8, and 
in addition to.the usual program of 
speaking-and discussion of trade topics, 
the final arrangements will be made, so 
far as ‘the~meeting-can.-do -it, for..the 
trip to Milwaukee in January in which 
month the regular dinner will be cut 
off by the fact that the members of the 
association will be out of the city attend- 
ing the N. S. R. A. Convention. The 
reservations which are being made by 
the local merchants and also by the 
merchants out in the State through the 
efforts of the local body indicate that 
the retail representation on the special 
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train leaving St. Louis Saturday, Janu- 
ary 8, will be large. President C. E. 
Williams and Secretary William Gra- 
ham of the Missouri State organization 
and President Arthur E. Ebbs and 
Secretary A. W. Lutz of the St. Louis 
body are co-operating in the work of 
getting as large a retailer representation 
as possible. Chairman W. B. Huette, 
of the special committee to further the 
Missouri amendments to the N.S. R. A. 
Constitution, is also actively working 
up interest in this matter among the 
general membership as well as spreading 
the matter among the States which 
have indorsed the Missouri plan in 
order that the question may be properly 
presented to the convention and thor- 
oughly threshed out on the floor. 


Milwaukee Plans Discussed 


At the monthly dinner of the St. 
Louis Shoe Wholesalers’ and Manu- 
facturers’ Association Friday, Novem- 
ber 26, considerable of the detail of 
the preparations for the St. Louis dis- 
play at Milwaukee was cleared up and 
in addition lots were drawn for the dis- 
play locations‘of the individual manu- 
facturers in the joint St. Louis exhibit 
at the convention. Reports were re- 
ceived from the committee chairmen 
in charge of the preparation of the 
display cases and the general setting 
to be provided for the St. Louis space 
and the action taken approved. The 
committee in charge of the special train 
also reported that the present reserva- 
tions aggregated five and one-half car- 
loads and that in consequence there 
was no longer uncertainty as to the 
train provision for the trip. The train 
will leave St. Louis the night of Janu- 
ary 8, after a dinner by the manu- 
facturers to local and ‘“‘in transit” 
merchants from other sections and will 
arrive in Milwaukee Sunday noon, 
January 9. The reservation work is in 
the charge of Julian G. Samuels of the 
Samuels Shoe Company of St. Louis. 


Going After Export Business 


The arrangements of the Johansen 
Bros. Shoe Co., for representation in 
Mexico and Central America, have 
been completed and full sets of samples 
have been sent to B. Rios, who will 
have charge of the company’s interests 
in Central America end ‘Porto Rico. 
Mr. Rios spent considerable time at: the 
factory getting acquainted with the 
facilities and capacity of the plant. 
Goods will be sold on order and manu- 
factured to meet the specifications of 
the buyer. Special samples have been 
put through theifactory for the Mexico 
representation, ‘which wil} be in the 
hands of Paul Mendez, who has also 
been at the factory on a trip of inspec- 
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WINFRED WILLMMS 


But one of our many 
Craftsmen, who for years 
has been a skilled REGAL 
Shoemaker. 
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IN THE HEARTS of every Regal artisan are found 
today those principles of honest quality and unexcelled 
workmanship which distinguished their own fathers 
who cobbled the heavy boots of our last generation. 
These are the type of men who are building Regal Shoes 
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Ch» Stock -~ at Boston 
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. Cordo Russia Calf Tuxedo 
Reliable Foxed Oxford, Wing Tip, 
8 Square Sole, 14-8 Cu- 


THE SHOE MBRGHANT who depends :for a 9 At PMs lnvisitte Eve 


greater part on In-Stock shipments must have Stock No. Price Code Word 


service! You have surely heard of the reliability ee ee 


of the Regal In-Stock Department. 


ASK OUR Sales Promotion Department to 
present the profitable Regal Agency plan to you. 


Sales Rooms 


CHICAGO SAN FRANCISCO NEW YORK CITY . 
209 South State St. Cor. Fourth and Market Sts. 1369 Broadway 
1512 Republic Bldg. 910-912 Pacific Bldg. (at 37th St.) 

J. J. Gaffin C. E. Nelson E. M. Webster 


Wain Office Boston Wass. 
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c j % Stock No. X366—White Satin 
ee a a ee _ tng Vamp “Mary.” Two Button Strap 
caded Insert, 2 1-8 inch Full Louis +, %& and Quarter of 7s Bp gl roe 
Heel, 36 Last. AA to C. Readv a, G cade, 2 1-8 inch Ful uis men 
December 10. Price $6.25 . $7.50 
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Stock No. X369—Dull Calf Theda, 
with Openwork Strap, 1-inch 
Baby Louis Heel. 

Now. Price 





Stock No. X378—Black Satin 

Stock No. X363—Black Satin Vamp and Heel “Mary.” Silver 

Side Seam Opera, Jet Beading on and Black Brocaded Quarter, 2 1-8 

the Vamp, 2%-inch Full Louis inch Full Louis Heel, 35 Last. AA 
N to C. Ready December 10. 


Heel. AA to C. R 36.50 Price 
STOCK DEPOT NEWS 


Our San Francisco Stock Depot at Keil Bldg., 770 Mission Street, is now carrying Stock Nos. X251, 
X252, X287, X305, X306, X311, X343, X345, X309, X367, X370; Kansas City, Missouri, Stock Depot, 
Sheidley Bldg., Ninth and Main Streets, Stock Nos. X251, X252, X287, X306, X309, X346, X367, 
X370; and Montgomery, Alabama, Stock Depot, 223 First National Bank Bldg., Stock Nos. X306, 


X287, X367 and X374. 


Nathan D. Dodge Shoe Co. 
Newburyport, Mass. 


" Raymond A. Gillete .P.M Sha’ M. C. Oberdorfer 
i ca Je yehy +Siicenns ~ 
600 Denckla 


t ew ii 
183 Essex St. 751 Marbridge Bldg. Bidg. 20 W. Jackson Bivd. 
1115 Great Northern Bldg. 


H Wheeler Shoe Co. H. W. Drak Fred Fuhrman Bert Grosskurth 
‘Mor ry. Ale. x Mexico City 163 Yonge St. 


. Rosenthal 
Montgomery, Ala. Kansas City, Mo. La Bidg. 
“ 993-227 Fine Notional Bank Bidg. 211-213 Sheldiey Bidg. Rind Awe Moai EI. ~- Moi Rens Room ?,Toreto:P.0. - 
Ninth and Main Sts. Canada 
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L. Tristani 
Care of Consolidated Steel Corp. 
Royal Bank of Canada Bidg. 
Havana, Cuba 
All goods sold F.O.B. Newburyport, terms, net 30 days. Single pairs, 25 cents a pair extra 


Prices and Deliveries Not Guaranteed ia 
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tion. Both the salesmen have had long 
experience in Latin-American trade 
and are therefore well equipped to 
handle the Johansen line which is to 
be introduced chiefly to the high-class 
trade of the countries included in the 
territory given to the two men. 
Movie Film Made by Shoe Company 
Thé recent completion of a movie 
film of the shoe factory operations of 
the McElroy-Sloan Shoe Company is 
being announced to the retail trade of 
the company and the film is to be 
made available to all retailers who may 
desire to utilize it in their local movie 
theatres. The processes illustrated are 
those included in the manufacture of 
the children’s shoes on which this 
company has built up a very large 
business and the film is expected to 
appeal chiefly to the children and their 
parents as exemplifying the care in 
manufacture and the quality of the 
materials of the shoes produced. 


Returns from Eastern Trip 


J. J. Sensenbrenner of the Sensen- 
brenner shoe store, who left for the 
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East for a short business trip immedi- 
ately after the election, has returned to 
St. Louis after a visit to some of his 
sources of supply during which he 
hastened some of the orders previously 
placed and also picked up some special 
lots which will be put on sale shortly. 
He reports a rather discouraged state 
among the manufacturers of the East 


’ in contrast with a much better feeling 


in the West, but gathered from his trip 
that a change was regarded as certain 
with the change in the year. 


Delayed Business Being Booked 


Most of the specialty manufacturers’ 
salesmen who came into headquarters 
after their first Fall swing through their 
territories have been sent out again for 
short trips prior to the Christmas period 
in an effort to stir up advance business 
for Spring delivery and ‘so lighten the 
situation for the factories after the 
first of the year. Some delayed busi- 
ness is being booked and the reports 
from the field are that there is a better 
feeling developing among the merchants 
although the tendency to actually place 
orders is developing but slowly. 


Detroit 


RETAIL TRADE PICKS UP 


Lower Temperature Helps—In- 
dustrial Conditions Hinder 


Detroit shoe merchants aré generally 
optimistic in the midst of unsettled 
conditions. Great hope is expressed 
that a business revival is not far off in 
the automobile trade, which is Detroit’s 
chief industry. If this industry revives, 
local business is sure to follow in its 
steps. Thanksgiving trade was not 
generally up to expectations, but the 
fine weather and local conditions are 
blamed for this. Still, as one mer- 
chant expressed it, ‘‘The Thanksgiving 
trade is less perceptible every year. 
Where formerly .party footwear was 
purchased in quantities at this time, 
that trade is now spread over a longer 
season.” 

A pronounced falling off in the old- 
time patent leather pump for dress 
wear for men and the use of a patent 
leather oxford with a plain toe to re- 
place it is seen at the better stores. 


Urge Early Shopping 


With the advent of rain and cooler 
Weather following Thanksgiving the 
business in general is picking up. Great 
hopes are held out for a 106 per cent 
holiday trade. The retail stores of 
Detroit have instituted the movement 
for early shopping and it is hoped that 


the campaign will result in a distribu- 
tion of the Christmas trade over a longer 
period instead of coming at the last 
moment as in former years. 

At Fyfe’s the ‘movement is being 
fostered by many Christmas signs 
located in favorable places throughout 
the departments. In the men’s depart- 
ment on the main floor these are very 
prominently placed, reading ‘“‘Christ- 
mas Slippers.” The cards are black and 
are printed in green and red. 


Stores Are Decorated 


The show cases of the Fyfe store are 
also decorated with Christmas decora- 
tions, miniature Christmas trees being 
mostly used. In the windows a decided 
change from the usual decorations is 
seen. Drapes of blue velour are hung 
in the background. These are orna- 
mented with ovals covered with silver 
tinsel fringe, and with over drapes of 
silver cloth similar to veiling. The 
effect is different to the ordinary con- 
ception of holiday decorations. 

Other stores have placed Christmas 
decorations, while some have waited 
for a later period. At the Walk-Over 
down-town store the decorations 
are of red silk cords and evergreen 
wreaths, while at the up-town store the 
background is laid out in red panels 
edged with green and decorated with 


. chased a pair at this store. 
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sprays of holly with the red berries 
prominent. 

The Crowley, Milner Company win- 
dows are decorated with evergreen 
festooning and red wreaths. The Hud- 
son store windows are all draped with 
green cloth, huge evergreen wreaths 
and large red ribbon bows forming the 


simple but effective decoration. 


Service Is Emphasized 


Service to the customer seems to be 
the keynote of the Detroit stores, es- 
pecially in proper fitting of shoes and 
foot appliances. At the Dr. Reed 
Cushion store, Harry Bronston, D.S.C., 
is in attendance all day except during 
the noon hours for the purpose of fitting 
foot appliances properly. He also 


* gives close attention to the fitting of 


difficult cases in the shoe department. 
At Lindke’s Dr. G. A. Benedict, licensed 
chiropodist, is given an office on the 
second floor where customers may make 
appointments. While the “Recorder” 
man was in the store of Ertell & Butler, 
James Ertejl was serving a man who 
complained of his feet and had 
come to the store to purchase a pair of 
arch supports, these having been 
recommended by a friend who had pur- 
Mr. Ertell 
found that the customer was wearing 2 
shoe far too short for comfort. He 
recommended that a longer shoe be 
purchased as the supports would have 
little effect unless this was done. The 
customer did as advised, so that a 
demand for arch supports in this case 
resulted in their sale, and also in the 
sale of a pair of shoes. This firm 
specializes in foot appliances and find 
that by doing so the shoe business is 
increased as evidenced in the case just 
mentioned. - 


New Douglas Store Manager 


Oscar Denzig, formerly with the 
Emerson Shoe Company, but more 
recently with Klines, has been made 
manager of the branch of the Douglas 
store at 2540 E. Jefferson., 


Basket Ball League Formed 


A Basket Ball league consisting of 
five teams has been organized at R. H. 
Fyfe & Co.’s store. 


Cut Price Sales Pull 


A number of “Price Adjustment 
Sales” are being held in the trade. 
These are more along the line of special 
offerings than a general cut of every- 
thing in stock. . Prices are lower in 
most stores, following the market. 
Those forcing business through sales 
are better satisfied with the outlook 
than those who are holding fast. 





BOOT AND SHOE RECORDER Dec. 4, 1920 


To The Trade 


The differences between the Novelty Slipper Co. 
Inc., and E-Z Walk Manufacturing Co. Inc., re- 
garding the services of Jerry Del Re, have been 
settled to the mutual satisfaction of the parties 
and the litigation pending by the Novelty Slipper 
Co. Inc., against E-Z Walk Manufacturing Co. 
Inc., has been terminated. 


Dated, November 24th, 1920. 


Novelty Slipper Co. Inc. 
E-Z Walk Manufacturing Co. Inc. 


Hereafter, Jerry Del Re will devote his time and 
attention solely to designing and creating styles 
and superintending the factory of the undersigned 


company. 


E-Z Walk Manufacturing Co. Inc. 
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CHRISTMAS GIFT SLIPPERS 


The Big Sellers in the Retail Shoe 
Stores 


Slippers of felt and leather are the 
big sellers in the retail shoe stores 
and shoe departments of the city. 
The streets are daily filled with shop- 
pers who this year are buying staples 
for gifts more largely than in past 
Christmases. They are buying eve- 
ning slippers of bronze, of patent, of 
plain silver and gold and in brocaded 
effects. The public knows full well 
that the shoe store is the logical place 
to purchase Christmas gifts of buckles 
and ornaments, as well as_ hosiery, 
oxfords, boots, overshoes and spats 
and boot tops. This year some shoe 
stores are offering gift certificates, 
which can be exchanged for shoes, 
shoe accessories, oor cash, after 
Christmas. 

Last Saturday the stores did a record- 
breaking business, as well as Monday. 
The rest of the days of this week 
recorded a good business. Merchants 
are feeling happy. and their sales- 
forces are enthusiastically promoting 
good will for the stores by right service. 


LATTICE WORK DISPLAY 


Shoe Department of Gilchrist Com- 
pany Has Special Booths 


At the shoe department of Gilchrist 
Company, a special booth has been 
erected in front of the elevator and as 
an extension to the findings depart- 
ment. This booth is about 30 x 12 
feet in size and is decorated in red and 
green lattice work effect. In the open 
diamond spaces of the lattices are sus- 
pended women’s felt and leather slip- 
pers. In the front, other findings 
novelties are added. This booth has 
been a big success. 

Saturday, last, the shoe department 
was fairly bombarded with trade. The 
slippers had been advertised in Friday’s 
papers at $1.95 and $1.25 in felt; and 
in leather, moccasin style, plain and 
fur trimmed, at from $2.50 to $4.00. 
Some women shoppers heard about the 
big crowd at Gilchrist’s shoe depart- 
ment; they came to see what was going 
on and having arrived at the scene of 
action became purchasers. 

R. G. Whittet, assistant sales mana- 
ger of the shoe department, stated, 
“Last Saturday was ‘Sales Managers’ 
Record Day.’ Every department of 
the store went over the top, exceeding 
last year’s quota; the women’s shoe 
department sold an enormous amount 
of felt slippers. This makes the second 
record this month for the women’s shoe 
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Boston 


department. Next week, a booth will 
be erected for the sale of men’s felt 
and leather slippers, opposite the 
women’s slipper booth. 


Slippers for Petrograd 


“Last year, we noted a marked 
tendency on the part of the public to 
buy shoes as Christmas gifts for friends 
in Europe. Some shoes were purchased 
for Russia, some for Sweden, Germany 
and England. The remark would be 
made; ‘This shoe which you are selling 
at $10 would bring $75 American money 
in Petrograd.’ It will be interesting to 
note just how much business in this 
line will be done this Christmas.” 


A LONDON QUERY 


Letter to President Thayer Asks 
for Retail Sales Information 


Percy E. Thayer, president of the 
Boston Retail Shoe Salesmen’s Asso- 
ciation, is in receipt of a letter from 
Fred G. Page of B. Ellis & Co., shoe 
manufacturers, Leicester, England, ask- 
ing for information in regard to the 
Boston Retail Shoe Salesmen’s Asso- 
ciation and the Retail Shoe Salesmen’s 


Institute, with a view to getting a- 


similar movement into force in his 


» section of the world. This letter asked 


for the eight text books used in the 
Round Table lessons and all other litera- 
ture dealing with the activities of 
Institute and the association. So it 
would seem that our English cousins 
have been quick to note the accounts 
in the various trade papers of the good 
work of the Institute and Boston retail 
shoe salesmen and as someone has 
said, ‘Imitation is the sincerest form 
of flattery.” 

President Thayer read the letter at 
the Round Table gathering last Wednes- 
day. 


A Talk on “Environment” 


At the meeting of Wednesday, No- 
vember 24, W. G. Dennison, manager of 
publicity, of Rice & Hutchins, Inc., 
and who as chairman of the house 
committee of the Boston Shoe Trades’ 
Club, where the Round Table talks are 
given, has used his very best efforts to 
see that the men taking the course 
were extended the full courtesies of the 
club, gave a talk on “Environment,” or 
“Atmosphere.” 

“The stores with the best ‘atmos- 
phere are the most successful stores,” 
said Mr. Dennison. ‘‘When the whole 
situation is analyzed to the last degree, 
the success of the retail store depends 
as much upon the personnel of the 
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staff as upon the quality of the 
merchandise.” 


Although it was the night before a 
holiday, there was a good attendance 
at the second Round Table series. 
Mr. Dennison’s talk, as well as that of 
Mr. Evans, and the discussions were 
enthusiastically received. 


CLEVER PUBLICITY 


Special Announcements on Heather 
Hose Bring Good Trade 


A group of clever ads has recently 
been prepared by H. R. Terhune, 
manager of the Dr. A. Reed Cushion 
Shoe Company. These are appearing 
in the daily newspapers of the city 
and are entitled, “A Perfect Winter 
Shop,” ‘Without Style and Fit, Com- 
plete Comfort Is Impossible,” “As 
Comfortable as a Glove,’ ‘Perfect 
Fit and Perfect Style,” “Shoes That 
Doctors Are Glad to Recommend,” 
“Complete Satisfaction,” etc. In each 
ad the summary of the statements 
appearing is made, as follows, “‘Proper 
Shoes for Men and Women.” 

Trade opened up with a rush at this 
store on Monday morning, in response 
to the ads in the Sunday papers on 
men’s and women’s hosiery. For 


-instance, there was a heavy imported 


English hose for men, at two pairs for 
$1.50; women’s silk, lisle, cotton, cash- 
mere and heather-hose were advertised 
at $1.23; a special in men’s heather 
hose was advertised at 75 cents and in 
men’s silk hose at 50 cents. 
RAILROAD SITUATION 
CONFERENCE 


Delegation Appointed to Attend 


Washington Hearing December 15 


At the important hearing at the 
State House, on Monday, November 29, 
called by the Joint New England Com- 
mission on Foreign and Domestic Com- . 
merce to consider the critical financial 
condition of the railroads of this section, 
the shoe and leather industry was repre- 
sented by Secretary Thomas F. Ander- 
son of the New England Shoe and 
Leather Association, C. B. Baldwin, 
traffic manager of the United Shoe 
Machinery Corporation; F. B. Small, 
traffic manager of the W. L. Douglas 
Shoe Company; George B. McLaughlin, 
traffic manager of the Regal Shoe Com- 
pany, and Carlton R. Blades, traffic 
manager of George E. Keith Company. 


Larger Freight Earnings 


The meeting voted to send a delega- 
tion to Washington to appear for the 
New England shippers in support of 
the plea of the railroads of this section 
for a larger share of joint freight earn- 
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The Upper is the Style, but 
the Sole is the Life 








Pattern, upper leather, and last— 
these give the style to the shoe. 


But the so/e gives the life. 


There, underneath, unseen, and little 
considered, is the part of the shoe 
that bears the brunt of the wear. The 
life of the sole is the life of the shoe. 
And your customer, buying shoe-life 
as well as shoe-style, comes back to 
you again and again. 


It is that fact which makes shoes soled 
with Neolin stable business builders 
—for Neolin above all else is durable. 


More than 600 Numbers—Neilin-Soled—Will Be 
Shown This Season in the Lines of 222 Manufacturers 


THE GoopyEAR TIRE & RUBBER COMPANY 
Offices Throughout the World 


Soles 


- COMFORTABLE 
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Lindner and Style 


Lindner and style have always been 
closely related. When you want style— 
view the Lindner line and you will find 
style. After that, when you are thinking 
of stylish footwear—the name “Lindner” 
will flash in your mind. 


You are invited to make this test, your- 
self. Let us send a Lindner representa- 
tive direct to your place of business. He 
will show you the complete Lindner as- 
sortment for Spring wear. The individ- 
uality of each shoe will please you—will 
materialize your expectations for heavy 
Spring buying. You will want to place 
your order with Lindner, then and there. 


It will be worth your while to wire or 
write for a Lindner salesman. Better 
do it today. 


Lindner Shoe Co. 
Carlisle, Pa. 


Philadelphia New York City 
929 Chestnut Street Marbridge Bidg.. Room 454 


Washington Los Angeles 
Warder Bidg. Angelus Hotel 


Dec. 4, 1920 
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ings from connecting trunk and central 
freight association lines. Without such 
additional income, the New England 
roads will face bankruptcy.. 


Special Committee 


A special committee was appointed, 
as one of the results of the conference, 
the leather and footwear industry being 
represented on it by President Harry I. 
Thayer and Secretary T. F. Anderson 
of the New England Shoe and Leather 
Association. 

In the notice to its members urging 
them to attend the meeting, the asso- 
ciation referred to it as “without ques- 
tion the most important business con- 
ference that ever has been held in the 
history of New England industry.” 


WHOLESALERS APPEAL TAX 


New England Association Ask for 
Legislative Relief 


The New England Shoe Whole- 
salers’ Association has actively joined 
with the other organizations of the 
trade in appealing to Congress, through 
the Ways and Means Committee, for 
legislative relief in connection with the 
payment of the fourth instalment of the 
Income Tax, due December 15. By 
vote of the Executive Committee, the 
following letter has been sent to Chair- 
man Fordney by President Edwin P. 
Holmes: 


For Immediate Action 


“The New England Shoe Whole- 
salers’ Association wishes to take this 
opportunity -to respectfully request 
that upon the reconvening of Congress 
on December 6 next, immediate action 
be taken to amend the present tax law 
so as to prevent a very serious injustice 
being done to many merchants through- 
out the country. 

“The method under which concerns 
were forced by the present law to value 
their stocks at the close of last year 
has forced them to pay a very heavy, 
and in many cases what will be a fatal, 
tax upon paper profits. Merchants 
realized full well that their inventories 
sooner or later would be subject to very 
heavy losses, and they should have 
been allowed to have set up a reserve 
against these losses, and would have 
done so had the law provided this 
privilege. 


Serious Situation 


“The situation which now confronts 
Many merchants is a very serious one. 
Many find themselves in the position of 
being obliged to draw from their capital 
inorder to pay their taxes on a fictitious 
profit. No matter what it may cost the 
government, it should provide to take 
care of this unfortunate situation so 


that fair treatment will be accorded to 
the concerns in question. 

“May we, therefore, once more 
respectfully urge that immediate, fav- 
orable action be taken upon this point 
which is of such vital importance to the 
country as a whole.” 


NEW SHOE CORPORATION 


Christopher Shoe Co. to Make 
Shoes Exclusively of Own 
Leather 


John C. Moench has recently arrived 
in Boston and organized the Christopher 
Shoe Company, which concern will 
manufacture shoes, using its own sole 
and upper leather exclusively. The re- 
sulting economies of this plan of opera- 
tion will undoubtedly be directly ef- 
fective in supplying the trade with 
good quality solid leather shoes at more 
reasonable prices. 

The firm is now offering a complete 
line of men’s Goodyear welt dress shoes, 
as well as a line of work shoes and army 
shoes of both the field and garrison 
type. The line ranges all the way from 
smart, snappy oxford styles to the ex- 
treme high-cut hunting boots, and bears 
evidences of particularly good shoe- 
making. The line also includes a com- 
plete assortment of boys’, youths’ and 
little gents’ styles, McKay stitched. 


Cruickshank Salesmanager 


W. S. Cruickshank has been ap- 
pointed sales manager of the Christo- 


pher Shoe Company. Mr. Cruick- 
shank is too well known to the whole- 
sale and retail shoe trade to require any 
extended explanation of his abilities. 
He has long been identified with shoe 
manufacturing and wholesaling and has 
a consequent expert knowledge of the 
wants of both shoe wholesalers and 
retailers. 

Mr. Cruickshank reports a very en- 
couraging amount of advance business 
already placed and will be glad to hear 
from any of his old friends in the trade 
whom he feels he is in a better capacity 
to serve than ever. 


S. S. Littlefield Dead 


Stephen S. Littlefield, leather manu- 
facturer, died at his home in Peabody, 
Mass., November 20. Besides the tan- 
ning business Mr. Littlefield had served 
as representative to the legislature, on 
the school board, Peabody Institute, 
and public works board. He was also a 
director on the Warren Five Cents Sav- 
ings Bank, Peabody Co-operative Bank, 
and a member of several fraternal 
societies. 


Off for South 


Charles H. Jones of the Common- 
wealth Shoe and Leather Company 
left recently for a vacation in the 
South. 


Akron 


TRADE SHOWS IMPROVEMENT 
Staples Lead in Sales for Week 


Rubber footwear has been having its 
inning during the past two weeks with 
spasmodic changes in the weatHer pro- 
ducing a series of snows, thaws and 
rains. Shoes have also picked up in 
sales which, combined with the opening 
of the holiday season of shopping and 
subsequent sales on house slippers of 
all varieties, have shown a decidedly 
strengthening effect on the boot and 
shoe business. 

Another item which merchants re- 
port to be going well at the present 
time is all grades of evening and dress 
pumps. With the opening of the local 
social season still several weeks away 
merchants claim this will be one of the 
best years in history on the grade of 
footwear if the present indications are 
fulfilled. : 


Staples lead in the sales for the week, 
brown 8-inch boots with the Louis and 
Cuban heels leading sales, with black 
following closely. Brown oxfords with 


the military heel are still good. Lead- 
ing booteries with a hosiery sideline 
declare it impossible to supply the de- 
mand on heavy woolen hose to wear 
with oxfords during the Winter months. 

“‘We sold our stock in woolen hose 
three times during the last two weeks,” 
one merchant stated, ‘“‘and still we were 
unable to meet the demand.”’ Sales on 
the woolen hose have not been limited 
only to the women customers, for the 
men too are taking up the idea, wearing 
woolens with brogue oxfords. 


Small Spring Orders Placed 


A slight breaking away from the 
policy of the merchants in “waiting 
out” the market in hopes of a tumble on 
the wholesale prices of all grades of 
footwear has been in evidence for the 
past few weeks. Nearly all have re- 
ported placing small orders for Spring 
wear. The orders placed are nothing 
to. be compared with the normal orders 
of the same merchants, however, but 
merely enough to assure them of a 
start in the Spring business. 
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MEN’S AND BOYS’ © 
BETTER GRADE HOUSE SLIPPERS 
NOW IN STOCK 


SATISFACTION GUARANTEED 


No. 
310—Black Cabretta Romeo 


311—Tan Cabretta Romeo 
No. 318—Tan Cabretta Everett Sak-iiian Dikesete tees 


Sizes 6-11, FF 
_— 320—Tan Cabretta Brighton 
323—Brown Cabretta Brighton......... 
348—Tan Cabretta Brighton 


343—Wine Calf Opera 
346—Brown Calf Opera 
325—Tan Cabretta Opera 
326—Black Cabretta Opera 


390—Tan Cabretta Everett 
318—Tan Cabretta Everett 
330—Tan Cabretta Everett 
355—Tan Vici Everett (Pac Sole) ................ccceeee 
. 325—Tan Cabretta Opera 
= 611 re NLF-EF 391— Boys’ Tan Romeo 
$3.50 392—Boys’ Tan Everett 
IN STOCK SLIPPER CATALOG Sizes 1-574 
SENT ON REQUEST 


new york orFic: L, B. EVANS’ SON CO. sosron orricz: 


BUSH TERMINAL BLDG. WAKEFIELD, MASS. 110 SUMMER ST. 


EXCEPTIONAL VALUES IN 
FELTS 


IN STOCK 


COLORS—Old Rose, 
Navy, Maroon, Cardi- 
nal, Oxford, Copen- 
hagen, Purple. 




















eee Tete ite iS 


**The Frelt Stitchdown 
that has made good,’” 


IN STOCK 


o 

: 

g 
** Youngster” Shoes that 2 
possess serviceability 0 
an'd wearability at a = 
fair price. = 
3 

5 

: 


COLORS—Old Rose, 
Oxford, Copenhagen, 


: 
Navy, Baby Blue, z 
: 


—No Tacks 

—No Nails 

Note the % Button and 

New Prices NX, Z Lace. Foot- 
/ form Last. 


Maroon, Purple, 
Lavender. 


.25 


NET 
Case Lots 
Only 


Sizes 


3 to 8 





Goldschmidt & Loewenick, Ine. TRU ITT BROS., Inc. 
BINGHAMTON NEW YORK 


Sel 129 Duane Street 
. N E W YO R K Me eniiiiiiiieniiiiiiieimiiiiiemiiiiiel icin ua 
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A.J. BATEs 


Style 681 








Calfskin 


$'7 00 





# hoes fine example of Bates style and workmanship is merely one in 
the group of new Bates Shoes that are propelling Bates Dealers 
toward a remarkable revival of business in shoes to sell for 


$8, 59 and *10 


AT RETAIL 


Others in the group include smart styles with veal 
uppers at $6 and with best chrome side uppers at $5.60. 


A-grade_ specifications provide Gallun’s, 
Lawrence’s and Barnet’s best Calfskin, grain 
innersoles, “‘Red-Line-In” or equal linings, 
Oak outersoles, all-leather heels, counters and 
boxes. ‘‘Wingfoot” heels as desired. 


Complete Bates Line will be on exhibition at 
Milwaukee, Booth 103, in the Mezzanine 


J. BATES COMPANY 


WEBSTER, MASSACHUSETTS 
































SUNS TIeleMiiiiiioliiiiiiiielM@iiiiiilelmiiiiiiieliiiiiiiiiiiel THC 
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NOVELTY STRAP EFFECTS 
IN STOCK 


144 















MAT GOAT WELT BLACK OOZE TURN MAT GOAT TURN 
i 2 , 4 | 
No. B 463—Mat Goat, Welt Ser ion Turn No. B462—Black Ooze, Turn, Black A aw No. B 461—Mat Goat, Turn, 205 Last, 13-8 
Sole), 212 Last, 18-8 Leather Louis Heel, aa Quarter, 212 Last, 17-8 Satin Covered W a Baby Louis Wood Heel, Pearl eu 
MOONOWD. ooo bbc occ Sed nek ee be dekeces FRU EEOGE, ON cc cc cece ce.  §  § HB rreccvccccccvcccccscsdvesesecsces 
Widths and Sizes 
44-8........ AAA @ Bisccases AA RES cadicns A SD. Mei Piecda B 24-8...... c&D 


Terms: Net 30 Days 





C. P. FORD & CO., Inc., Rochester, N. Y. 


New York City, 127 Duane St., E. H. Talbot and Jack Galway 

































MAIN OFFICES 


CABLE ADDRESS 
209 SOUTH ST., BOSTON 


“TABWHEEL’, BOSTON 










Heads 
Bellies 


. Sides 
Backs 










Sole Selling Agents 








ee WISSINOMING 
New England Selling Agents SWIFT RUN 









JANNEY & BURROUGH, Inc. OLD VIRGINIA 


RIVERVIEW 
PACKER HIDE OAK TANNAGE 
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C.S.MARSHALL COMPANY 


il 


TERCOLLEGIATE FOOTBALL GAME 


BROCKTON, MASS. 
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Popular Shoes 
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IN STOCK 


High Grade 
Turned Opera 


$3.4 
Net 
In case 
lots only 


Sizes 
6 to ll 











Reg. U. S. Pat. Office 


While 
they 


———— = = = a 

—-— -— a as 
—— — =. 
ICICI hi 


a a 
IOI I 3c 


No. 312 
Felt Romeo. . .$1.65 


No. 313 
Felt Everett. . .$1.60 
Net 


OOO eee 


OOOO Oo ee ec 
a a as IC Ic 


= a as 
Ic 


Black and Gray 
Caselotsonly Sizes 6 to I 


Cc 


Style S5003—$1.50 Pair 
Chamois slipper, quilted lining, laced}with 
ribbon; rosette trim; pink, blue, rose, 
copen, lavender ribbons; sizes 3 to 7. 


es 


Goldschmidt & Loewenick, Inc. 


129 Duane Street 
NEW YORK 


_ SLIPPERS SLIPPERS 


a es 


= — << as 


Boudoir Slippers 


at a Special Price 


_—— — _—— 
x 


PUTO ete LOLOL Lee LU 


Made of selected leathers. 
Pulled: over popular lasts. 
We can supply you with 
Bal, Blucher or Oxford. 
For the Jobbing trade 
$4.00—$6.00. 


For the Retail 
Trade inquire 
about the 
“Trosco” Line 
of Men’s Fine 
Welts. 


= 
- 
; 
; 
= 
ud 
= 
. 
= 
F 
= 
. 
= 
. 
: 
5 
~ 
= 
3 
= 
Fe 
= 
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Oe we ee 


_—— a 


Style $5039—$1.50 Pair 


White washable kid slipper, colored rib- 
bon drawn, rosette trim; quilted lining; 
pink, blue, lavender, rose, copen; sizes 3 
to 7. 


IN STOCK! 


Orders Shipped 
day of receipt 


FeAl 


85 Wh Ave. New-Ulou 


x ———— =< = =  : 
a le a a he a a aes 


_— 
le a es 


— = _—— = — oo 


Medium grade. Black and tan, 


Side Leather Calf and a 


$4.00 to]$6.00 
Bal—Same material as Oxford 
shown. $4.00 to $6.00. 


——— = = a os IC 
Oooo I I 


POUL en nT tT © 1tT(e 


— = a 
a a ae ae ae oe | 


Inquiries Promptly Answered 


TROJAN SHOE COMPANY, INC. 


70 East Railroad Avenue 


BROCKTON MASS. 
NPL LLL LULU LLL Lee 


























POL e ni 


SRSPSASESASESESS Pig jy Dealings Win dawt- esese sa526a5252 
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Cocoa Calf Bal, On New Marne Last. 














> 11 


1.65 
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Buyers’ Easy Reference Directory 


R. A. CHENOWETH & CO. 
147 Lincoln Street, Boston, Mass. 
Migs. of TOP GRADE TURNS 


re” Jhose totally different shoes” 


No. 4512 
IN STOCK = yarson 


Cheshire Grain Brogue Oxford, MODEL 
Rawhide - Sole. Goodyear 
Welt, 10-8 Walking Heel, A - D. 


$6.00 


As Above in Blucher Brogue 
Boot. 
$7.50 
Bluestein Bros. 


173 Summer Street 
BOSTON, MASS. 




























































* 
BURKLEY Safety First!! 
VENTILATED FOOT It’s a good slogan to observe in your drive 
DEVELOPER along the business highway. You can proceed 
Eminent Physicians claim it the with assurance and more comfort if one of our 
healthiest shoe ever marketed. policies covers your business risks. Our special 
vewtnarvons & house and play policy to shoe dealers gives best protectionfat 
rarewreo Shoe. Practicable, lowest rates. Investigate! 
economical and - 
stylish. Fitchburg Mutual Fire Insurance Co. 
BURKLEY Fitchburg, Mass. 
SHOE CO. The city of 141 diversified industries 99 % of which are 
Retails, $2, $3.50 1156 No. Main Street ally owned 
Brockton, Mass. 








See Your Jobber 
















| anim 
| Kistler, Lesh & Co. 


SOLE LEATHER 


, TRACY. CRERy ( 


ALL LEATHER 
WELTS WELTS ° 
































ALIFETIME OF THE ENTHUSIASM 
EXPERIENCE A oUNG Fak a 
‘ BELTING BUTTS 
| TANNAGES 
HARNEY, TRACY, CREHAN CO. St. Marys Mt. Jewett Burke Muskegon 
FACTORY * 589 ESSEX ST., LYNN, MASS. 332 Summer St., Boston, Mass. || 











BOSTON OFFICE: 10 HIGH STREET. 











FOREIGN BUSINESS 


. Your overseas customer prefers to do business his way. 
Blind Eyelet ‘ If he does not read English, he should be written to in 
Shoe Laces his own language. Make ii easy for him to understand 
your message. 


Our business is to translate English into French, and 
vice versa. Not only letters, but catalogs, brochures, 






. Their extremely fine appearance is 
backed up az their splendid wearing 
e 







qualities. utmost value in shoe 

laces. pamphlets, etc. 

Ask your jobber. Write us for samples. 5 ‘ Write the Editor, The Export Recorder, 207 South St., 
The Narrow Fabric Co. Boston, for his opinion of our work. 





D’AVESNE TRANSLATION BUREAU 


755 Boylston Street Boston, Mass. 
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LEVOR BUCK 


This distinctively different suede finish meets 
the present demand for greys, white, black and 
other colors. It | 


Sells Your Shoes 


WHYr 


MAKE THIS COMPARISON 


~Compare Levor Buck for cutting qualities,—nap, finish, 


color and general workmanship,—with deerskin buck and 
calf (the competition). Compare these for durability and 
price. 


DISCRIMINATE and 


Levor Buck Wins 





G. Levor & Co., Inc. 


TANNERS OF CABRETTAS 
New York Gloversville, N. Y. 
Boston St. Louis 
Milwaukee 
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Low Prices For Shoes 


jf you want to be sure that you are buying shoes 
made from leather that we are selling on re- 
placement basis of the present low hide prices— 


—get your manufacturer to fig- 


ure shoes made out of WILO 


Side Leathers 


Color 18 Color 14 
eee usa Medium Brown Dark Brown 










































C. D. Kepner Leather Company 


137-139 South Street, Boston, Mass. 
223 W. Lake Street, Chicago, III. 






























































q 3}c CS} (1 ft ait I 1 IC =} ee 
' Pump Converting Instep Straps The Tongue Pad U 
ll They change the plain pump to You Are Looking f] 
4 the fashionable low cut strap l 
U effect. Simply attached by a For— 
n button on each side of the pump. + 
4 | DOUBLE THICKNESS 
q Heavier than any other : 
j f on the market. fl 
‘ U The above strap comes in Black Satin with a * ~ 
4 f] Steel Beaded Design. Price is $12.00 per dozen Made = Elastic n 
i Pairs. 
i U So that the tongue of the U 
q - shoe can slide through 
; easily fl 
; U $1.50 per dozen pair y 
» ii $18.00 per gross pair ] 
{ The above strap is made in Black Satin, White sictialal aie: 
4 u Satin, Patent Leather, Gun Metal and Glazed U 
q Kid. Price $7.20 per dozen pairs. Colors: Black, Dark Brown — 
, Delivery in One Week and White 
j 
|| H. L. HYMES COMPANY 19 East 11th Street : 
f Manufacturers of Shoe Novelties NEW YORK l 
=I [= jit Jie IL 2) fed | ey ees" BD") BSS) ED 









































ALL OUR SHOES GUARANTEED TO CARRY 10 
OZ. DUCK LININGS EITHER IN WHITE OR 
KHAKI COLOR. WE SPECIALIZE IN 9 IRON 
OUTERSOLES WITH NATURAL BOTTOMS. 


Let us line you up on our Spring Oxford Samples 


Send for samples on our new combination 
Panama Last. You'll like it. 
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No. 6012—Gray Ooze Doris Pump. Patent 
diamond tip and patent tailored om ~ 


No. 6013—Same in Black Suede.... 8.00 
No. 6014—Same in Dull Mat. Kid.. 8.00 


No. 6015—Same in Brown Suede... 8.00 





Boston Office 


THE LAST WORD 
IN NOVELTIES 


As Novelty creator 


l1-strap models. 
They offer a splendid 


nity to secure some real business 


designed two new winners in 






we have 





No.: 6011—Medium Light Russia Calf 
paste Pump, tailored strap, covered Louis 


hee! 7.50 
No. 6005—Same as above in black satin, 


opportu- 


and pro fits. No. 6009—Same as above in brown satin, 
No. 6008—Same as above in gray suede 
For Immediate Delivery Ne, 600t—~Aegentaubenbhibeenisiede’ 


Write or wire orders at once. 


* 
Ss 
= 


SINE LIVE WIRE 


NEW YORK, NY. 


117 Lincoln Street 





‘B SoMa a hall” eta COZ 


LEECKER SHO 


H 
YL RES 
NOVELTIES & STAPLES 
WOMENS -MENS-BOYS-GIRLS 
148 150 Duane Srreet 





Ed. Donaldson, Representative 


$7.50 
No. 6006—Same as above in black as 
7. 











No. 4004—Gray Suede. .$7.50 
No. 4005—Brown Suede. .7.50 


No. 4006—Black Suede ..7.50 
1 Button 


No. 4001—Black Satin, Baby 
err eee 6.50 


QUSE= 


SSS: 
> 







































































CHRISTMAS 
In Stock 





Sizes 2% to 8. 


2% 30 Days poms. 


SALEM SHOE COMPANY 


SALEM, NEW HAMPSHIRE 





BOUDOIRS for 








Order DIRECT from 
MANUFACTURER and 
pet better values. Fine 

lack hanjd turned bou- 
doirs. Quilted sock lin- 
ing and large silk pom- 




















plete the appearance and close fitting qu 
model— 


“ “7"HE BROADWAY” —that brings forth the acclaim 


“EVERY PAIR A PICTURE’ 


IN STOC k- be py A cara and Strap. 


Sizes 3to7 —- Widths A-B-C — Price $7.00 


——__—————_ORDER NOW: 


JACOBS & THATCHER CoO. 
Makers of 


LADIES’ SHOES 
Fourth Avenue & Baltic Street 


‘*I°J°”’ IS the symmetrical lines that grace the feet and com- 





alities of our new 


"IT! 








Trade-marks in Foreign 


Countries 
Eth 








BROOKLYN, N. Y. 
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There’s N othing Proud About This House 
— just good sense and values 


pyoury in business is all right, unless Present conditions make us more necessary 
it is figured into cost and selling price. to the average shoe merchants’ business than 

With us dignity plays no such part. We ever. : 

buy in quantity for cash to sell quickly for a 


We can give you the shoes your customers 
small profit. 


will buy—that will keep your sales force 
Just plain, good business, with interested busy and happy. 


courtesy on the side. But if you are looking for shoes to sell at 


Our customers must have found our methods proud prices, which your customers can ad- 
good or we should not have so far outgrown mire, but rarely buy—we don’t carry ‘em. 
our present quarters. 





























—look at this value “, vot and here’s another 





Men’s black Split Whole Quarter if wl Women’s fine black cabretta comfort 


ie kins ore ae? peor L ev oxford, tip, Rubber heel, Hand Turned 
Long outside back stay. : —— dugg EE, 4-8 and 5-8 


$1.75 ii g $2.25 


Sizes 6-11 ee : 
24 Pr. Case Lots Only dg —— fel , A 36 Pr. Cases Only 
Terms net 30 days % 2 Terms net 30 days 

















New Home of S. & Son, 140-146 Essex Street, Boston 
to be ied by Us, January 1, 1921 


S. Rosenberg and Son: 


“King of Jobs”’ 
BOSTON MASS. 
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WE are ready to take care of you on 
filling in any size from our stock 


department. — 
Send for ‘“‘Keith’s Konqueror’’ catalogue 
and price list. 


The PRESTON B. KEITH SHOE COMPANY 
BROCKTON (Campello Station), Mass. 
New York Office, 299 Broadway, Room 415 Boston Office, 207 Essex Street 

















_ 

















ONE DOLLAR 


under the market price! 








SAC 


Aen eseussernas 
BIBS 


Just in time for an extra profit 
on your Christmas business. 


ShZ.n47in4 


UN 


MEN’S 
IN-STOCK 
SLIPPERS 


Immediate 
Deliveries Men's Brown and Black 


Men's Brown and Black T 
Fo Sole Romeos. tao wy $1.85 


- greene ; Sold in 36Pr. Case Lots Only = Sizes: 6-9 6-10 Men's ‘Brown ‘and’ Black 
Pri 


re rag and Black 
—thegaese T Terms: 3% 10, Net 30 


pears ; CEO. H. ROSEN 


641-643 Atlantic Avenue 
BOSTON 
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STOLL MeL eL MeL eL MeL OULU OL LULL ALL 4 


Suede 


NOVELTIES 


on 








Gus. styles are selling like 
We manufacture our own hot cakes in the big cities. 
Suede Calf, giving you 


ria of Black, Grey or Let us make you some at a big 
saving—and give you better 
leather than most manufacturers 
of medium grade shoes can afford 

to use. 


WHOLESALERS | 


Book Your Orders Now and Be 


— en il GLOBE SHOE 
this year and we have C O M P A N 7 


Already 75% of our January Pro- 
duction Sold Up. Women’s Welt and McKay Shoes 


Our prices are without doubt the lowest that 
can be quoted for shoes of such value. Factory: Chelsea, Mass. 








: 
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WHY DAD STAYS HOME 


Some member of the family gave him 
a pair of our 311 oxford gray leather gg 
sole everett, costs you $1.65. 


Why don’t you write us to send you 
sample pairs of our live styles in wo- 
men’s and men’s felts together with 
our men’s leather slippers. 


We will send sizes 8 or 9 prepaid. 
ONLY 19 days'to Christmas! 


CHIPMAN-HARWOOD COMPANY 


564 ATLANTIC AVE. .*. BOSTON, MASS. 

















y» IN STOCK 


Black kid boots of superior quality 
and serviceable construction — in 
stock ready forimmediate delivery. 


Style No. 288—Paris Kid Polish on No. 57 Style No. 431—Paris Kid Polish on No. 240 
Last, Medium Toe, Kid Tip, 1}4-Inch Heel, Last, Medium Toe, Kid Tip, 1}4-Inch Heel, 
Turn Sole. se ay nate? tenon taas + oes $8.00 Flexible Welt. Price.................. $8.00 
prppepteten IN STOCK—AA to EE 
Style No. 292—Paris Kid Button. Exactly KK . . : 
similar to Style No. 288 in style and quality. SSeS ee Ss 
SES EPP err fe a s , r ° 
IN STOCK—A to EE IN STOCK—A to EE 


J. J. GROVER’S SONS CO. 


“Makers of Soft Shoes for Tender Feet” 
Boston, 183 Essex St. LYNN, MASSACHUSETTS New York, 47 W. 34th St. 
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WOMAN'S HIGH GRADE TURN SHOE 
WITH POPULAR PANEL FEATURE 


The possibilities in this pattern for most attrac- 
tive shoes are great. We make it up in satins of 
all colors. Also to be had in leathers and com- 
binations. It is conceded to be a strap style of 
unsurpassed beauty. 


SALESMEN NOW ON THE ROAD: 


Pacific Coast, Arthur J. McDonald and J. J. Flannagan; Southwest, E. M. 
Daniels; Middle West, Frank Law; New York and Philadelphia, Frank 
Harris; South, Charles Loppino; New England States, C. E. Miller. 


F. E. ADAMS SHOE CO. 


SEABROOK, N. H. 


Boston Office— 215 Essex St. New York Office — Marbridge Bldg., Room 433 


Appress Att Marz to Seasroox, N. H! 
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BASS “The Essex” 
Oil Field Boot 


One of the many specialized models for HARD 
SERVICE that will be displayed at Milwaukee 





No. 220— Mahogany 
calf, Bal, Whole quar- 
ter, Perfora’ 

Goody ear Wingfoot 
Rubber Heels. 


A top grade shoe—selling big—at an attrac- 
tive price. We are turning them out as 
fast as men and machinery will permit, full 
capacity. Therefore prompt delivery is 
assured—just when you say the word. Wire 
or write for prices. 


TOMO eT eT eM urenniniiiit ellis 


VICTORY SHOE CO., Ince. 
Manufacturers of Men’s Fine Welt Shoes 


18 No. Montello St., Brockton, Mass. 


: 
5 
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IN STOCK AGAIN 
Sofia No. 101 











| 
| ALL THE CHARM 


OF THE SULTAN’S COURT 


This distinctly Turkish slipper is a true re uction 
of the footwear now being worn in the Near East. 
: Hand made over an American last. Leather sock lin- 

OIL FIELD SPECIAL ing, dainty silk pompom, silver embroidered vamp. 
Ready to sell in single pair cartons. Furnished in | 





Staak Ne. Designed, built and sold especially for the oil fields black. blue, pink, tan, lavender. "s k 
1367—Tan Waterproof Grain Blucher, 16 inch, tip, full bellows tongue, wo dave thom in sock Ang i te P t. 








leather lined vamp, brown Klondike eyelets, double water- 
fed sole, Goodyear welt, Munson last. 
tock, 6 to 12 D, E, to order, 6 to 12 A to EE. 


See our exhibit in the New England section at the big convention. K -ST0 (\ EC ip () RT] (Y G C0: 


G. H. BASS & CO. FOOTWEAR ORIENTAL” DOMESTIC 
12-14-16 East 22nd Street - New York 














WILTON Shoemakers MAINE 
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Louisville 


RETAIL BUSINESS DULL 


Wet Weather Helps a Little in the 
Higher Grade Stores 


Rainy and mean weather during 
Thanksgiving week resulted in slightly 
better shoe business with the Fourth 
Avenue stores of Louisville, but the side 
street stores, and those handling me- 
dium priced and cheap shoes, especially 
grades for the working class of people, 
report that business is dull. Rapid re- 
ductions in running hours of numerous 
industries are beginning to be felt by 
stores which get the percentage of their 
business from the family of the weekly 
payroll man. However, business has 
been as good as could be expected in 
view of the fact that prices have been 
breaking sharply, and that the mer- 
chants and newspapers, between pub- 
licity and advertising, have gotten the 
consumer to a point where still lower 
prices are freely anticipated. A wave of 
hesitancy has been seen on every side. 


Prices Being Averaged Down 
In the meantime prices continue to 
break as manufacturers continue re- 
ducing prices, and work off merchandise 
in hand. Further breaks of 10 per cent 
on the part of two St. Louis manu- 
facturers were reported during the week, 


and local merchants are reducing prices ° 


as wholesale prices decline, and taking 
the loss on stock in hand. Granville 
Burton, president of Crutcher & Starks, 
TInc., and of the Retail Merchants’ Asso- 
ciation, was quoted during the week in 
the press as stating that Louisville 
merchants were generally repricing their 
merchandise to meet wholesale reduc- 
tions. ’ 

There has been very little if any 
change in style tendency locally. There 
are more high shoes selling now, as 
colder weather is making the low shoe 
fad short lived, even where woolen 
hosiery has been used. Colors, tips, 
etc., show no material change, partly 
due to the fact that retailers are not 
buying, and not showing much new 
merchandise of any kind. 

. aot eee 
Merchants Hold Annual Meeting 
Announcement notices were sent out 
during the week by Secretary Roger 
Dougherty of the Louisville Retail 
Shoe Association, calling the annual 
meeting at the Tyler Hotel, on the 
evening of Tuesday, Nov. 30, at 6.30 
o'clock, when a dinner was served. 


Says Prices May Increase 


J. C. Fedler of the Boston Shoe 
Company in a recent interview stated 


that manufacturers were now selling 
their stocks at sacrifice prices to raise 
money, and that shoes are now selling 
for less money than they will in the 
Spring. He further said: ‘Present 
shoe prices are an average of $2 a pair 
lower than they were last year.” 
Granville Burton of Crutcher & Starks 
said: “Shoe prices have dropped one- 


third in the last sixty days, and local 


retailers are quick to reduce prices as 
soon as the wholesalers make them new 
quotations. All Louisville merchants 
are selling in accordance with whole- 
sale quotations, and as soon as manu- 
facturers quote us new prices we drop 
our own. There is a steady tendency 
toward decline in cheaper goods es- 
pecially. Raw materials are cheaper, 
although labor costs are just as high 
as ever. Labor, not raw material, is 
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responsible for costs of high-grade 
goods.” 


Says Prices Have Touched Bottom 


A. H. Morris of J. Bacon & Sons 
claims that department store prices 
are about as low as they can go, as 
many lines are selling at prices equal to 
those prevailing in 1914, this being es- 
pecially true of dry goods. 


Byck Bros. Win Prize 


Byck Brothers, Louisville, won. a 
silver cup at West Baden, Ind., a few 
days ago in connection with the Na- 
tional Style Revue, in which the com- 
pany exhibited shoes in connection with 
high-grade garments from Kaufman 
Straus Company, Louisville, and 
jewelry from William Kendrick’s Sons, 
Louisville, exhibited on a live model 
from Kaufman Straus Company, the 
latter concern winning first prize. 


Lynchburg 


SHARP PRICE CUTS 


Gradual Trade Increase Reported 
by Merchants 

General reductions in price of both 
men’s and women’s shoes are being 
announced by the retail merchants of 
Lynchburg in a sweeping cut which 
started about November 20 and which 
has been followed by almost every shoe 
merchant in the city. One merchant 
has advertised a 20 per cent reduction 
on all men’s shoes. Another, dealing 
exclusively in women’s footwear, has 
published cuts of from one to seven 
dollars a pair while still a third has 
announced reductions on all shoes of 
varying amounts. 

Good business is reported by most of 
the merchants who say that they can 
notice a gradual increase in their trade 
since the weather became colder. But 
in spite of the cold, low cuts are main- 
taining their lead in the lines most in 
demand. Brogue oxfords and satin 
strap pumps continue to be the big 
sellers. The sales of boots are still said 
to be light and if anything more spats 
are being worn than high cut shoes. 
Wool hosiery is going strong. 


Wholesale Prices Also Cut 

Wholesale price reductions, all of 
which are below the dollar mark, have 
been announced to the trade this 
month by the Craddock-Terry Com- 
pany. This cut, which covers prac- 
tically the entire line of shoes manu- 
factured and sold by the company, is 
said to have been made to bring their 
output down to the price level of the 


leather market. Of the three Craddock- 
Terry factories in Lynchburg one is 
operating on full time, and the other 
two on four and five days a week. 
Business is reported to be holding up 
fairly well, especially in the mail order 
department. Buying from the cotton 
belt, however, has now reached a very 
low ebb and is consequently affecting 
the shoe trade supplying that section. 


Wholesale Leather House Opens 


The opening up of the Lynchburg 
Leather Company, dealing in whole- 
sale leather, completes the chain of the 
shoe industry in Lynchburg from the 
leather hide to the shoe on the mer- 
chant’s shelf. Until this company 
started in business the city had no 
wholesale leather house. The concern 
which is located at 109 Sixth Street is 
headed by F. L. Walker. 


Cutting Down Small Sizes 


There is at least one Lynchburg shoe 
merchant who has cut his line of small 
sizes in women’s shoes to the minimum 
on account of the difficulty he has had 
in pleasing his customers. They are 
not only the hardest to satisfy of any 
class of shoe buyers, according to this 
man, but most of them are content to . 
wait until the end of the season when 
they can get their sizes at sale prices. 
“There is one woman in Lynchburg who 
boasts that she has not paid over one 
dollar for a pair of shoes in five years,”’ 
he says. Consequently this firm’s 
smallest size is two and a half. 
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POPULAR PRICED 
SATINS 
IN-STOCK 


Write or Wire Your Order Now! 


No. B-120 No. B-110 


Black Satin Turn Anklette, 16-8, % LXV Fine Grade Black Satin Turn, 1 Strap, 
Heel, Aluminum Plate, Leather Lined. Leather Lined, 16-8, 4 LXV Heel, Alumi- 
Cand D a 3to8 num Plate. Colors, Black and White. 


Cand D 3 to8 
$3.25 


No. B-140 


Baby Louis, Black Satin 1 Strap, Turn. 
C and 3 to 
Price $3.25 


Minimum Orders One Dozen Pairs 
ERMS 2% 10 days, net 30 days. Cash with order 


extra discount. 


WRITE OR WIRE TODAY 


HANNAHSONS 
No. B-125 SHOE CO. Black Satin Turn Pump, PH ng A 


Black Satin Turn Theo Tie, 16-8, LXV 16-8, LXV Heel, Alumi Plate. Col- 
Heel, Aluminum Plate. . IN STOCK DEPARTMENT = 
3to8 


Tae og aR HAVERHILL, MASS. oe ote 


IN STOCK 


Trimmed 
Juliet Turned 


COLOR—Red 


Sizes: 5 to 8 
8Ytoll... 
1l%to2... 

Net 


Case Lots Only 


Hand Sewed Corduroy Slippers 


COLOR S—Copen- 
hagen, Old _ Rose, 
Pink, Blue, Lavender, 
Purple. 

$1.35 Net 


No. 412 Case Lots Only 
Sizes 3 to 8 


Goldschmidt & Loewenick, Inc. 


129 — Street 
NEW YORK 


SLIPPERS SLIPPERS 
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Luke W. Reynolds Co. 


Established 1898 Incorporated 1912 


HAUNT CTA 


IO ee 


Makers of 
MEN’S MEDIUM GRADE 
GOODYEAR WELTS 


For Retail and 
Jobbing Trade 
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WE USE GOODYEAR WINGFOOT RUBBER 
HEELS AND GUARANTEE THEM 


Office and Factory 
165 Centre Street 
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Possess that distinctive character found 
only in merchandise of unusual quality. 
The shapely lines, luxurious softness 
and beauty of coloring reflect a style 
note favored by your most 
fastidious patrons. 


PROMINENTLY KNOWN AS 


“THE SLIPPER BEAUTIFUL” 


_ BLUM SHOE-MANURACTURING COMPANY: 
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Dérsville New York, 
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Changes in Business 


Current Events in Failures, Suspensions and Ac- 
tivities in the Shoe and Leather Trade 


Detroit, atee-Rieage & Bjorge, shoes, etc., 
closing ou 


Hagerstown, ‘Ma. ewe Leather Co., 
recently commenced busin 

Redwood Falls, Minn.—H. G. ;. Schmahl & Co., 
shoes, etc., closing out. 

Long Island City, N. Y.—Julius Miller, Inc., shoe 

reco incorporaied with capital of 


N. Y.—F. G. Manzer, shoes, etc., suc- 
led by Davis & Beams. 


ee 








Failures saa ~ reported. pottioned A ving fone), iaaan, Greenville, N. C.—Y. E. Touma, shoes, etc., ad- 
Boston—Joseph Hamer (96 Green St.), shoes, re- Ren Bn pe Wg epoeintel bankruptcy vertising to sell out. - 
ported assigned. ‘Suality Sample Shoe Co. (1883 Third Ave.), Howe, Neb.—Stumpp & Rounds, shoes, etc., 


Toby Miro (292 ay om see _ ), shoes, 
reported petitioned into bankru 
Haverhill, Mass.—Anastas E. Xeni 
ported petitioned into bankruptcy. 
ties $5684.40 and Sete $1809. 


“ny heen, re- 
Liabili- 





a ng — of cr 
yn, = Adler “C (719 Myrtle 
Ave.), | coated led meeting of cred- 
itors. 


Morris Hess (537 Blake Ave.), shoes, re- 
ported offering to compromise. 


shoes, reported em Called meeting 
of creditors. 
M. & F. Shoe Co., Inc. (232 E. 102nd St.), 
shoes, reported meeting of creditors called. 
Emil Kaufman Co., manufacturers of 








La Porte, Ind. —" William Stearne, shoes, 
out. 
Hoisington, Kas.—A. Disch, shoes, etc., removed to 
Canon City, Col. 
Clinton, Ky.—Hunt Sie, shoes, etc., ad- 
vertising to sell out 








closing out. 


Binghamton, N. Y.—Fair Price Shoe) Co., Inc., 
shoe manufacturers, incorporatéd with capital 
of $25,000. 

Brooklyn, N. Y.—K. N. G. Shoe Mfg. Co., Inc., 














——— al 
THE BICYCLE 
STEP LADDER 
COMPANY 
67 Randolh St. 
Chicago, III. 





Satin, Covered Louis Heel, 
Chrome Sole Bathing Shoe 
—All Colors and Combina- 
tions. 


$27.00 per Dozen 





Quilted Satin Boudoir 
Chrome Leather Sole 


Colors Dark, Light, and Peacock Blue, 
Lavender, Old Rose, Pink, Black. 


$2.10 Pair Less 5% 


Others. Write 


BATHING SHOES and BOUDOIR SLIPPERS 


ORIGINAL STYLES AT REASONABLE PRICES 


These Three Are New And Altogether Different From 
The Ordinary—We Have Many 


STAR MANUFACTURIN G CO. 


157 Division Ave., Pi o%e 


Us. 


Brooklyn, N. Y. 












IN STOCK 
































ae lene Mass.—Harry Yerovitz, shoes, etc., . g 0 
titi ioned ints te bank Pog Kepsings, shoce x ere — ~ > 1 mao incorporated with capital V 
‘z Bridgeport, Onn. ~ Snax off, shoes, etc., re- a bond of $3,000. The! iabilities are estimated 
i: ported through bis attorney, is offering his 00, New Brighton, N. Y.—William Glatkowski, shoes, ] 
at $100,000 and the assets at $15,000. 
| creditors a settlement on basis of 25 per cent, Findlay, dens Baker, shoes, etc., reported left town. x 
} payable 10 yo cent in cash upon acceptance closed by sheriff. New York City—Embe_ lity Children’s Shoe - 
of this offer by his creditors -— 15 per cent Wirt, Okla.—Wehba Bros., shoes, etc., reported Co., incorporated with capital of $25,000. 
six months thereafter secured y a note pay- petitioned into bankruptcy. Restaits Bros. (22914 2nd Ave.), shoes, 
= day —. as d by a . Philadelphia, Pa.—Chas. Senker & Son, shoes, re- ete., reported sold out. ie 
Ee KY: his stock at ported offering to compromise at 25 per cent. Shoo Shop, incorporated with - 
fee tne would Pe wach inthe teigthes, © Erna Zackerman’(1e0l “Jackson St) opens 
ml and both at forced sale would probabt “ event ree offering to compromise at 25 witio | Stein “1409 Ave. A), shoes, reported 
not realize more than or His , Pa.—E. C. , ' ed neti- 
outstanding obligations amount My St. aS ieee bankruptcy. shoes, reported pe Cleveland, : " Ohio—W., B. Davie rats. Co., 
SOS.SSS, cones of eoccunte payeltc St = Memahia, Tenn—I Woldofsky, Sample Boot Ohio,-E M. Boker sh ee 
merchandise of about $28,500 and two notes shop, sh oes, reported filed a’ voluntary peti- “Te Ohio. er, shoes, remo 0 
ondibons th amaie other for $500. The tion in bankruptcy. Reported merchandise Fa etteville, Tenn.—J. C. Drennan, shoes, etc., 
$9,000 nate fe escured by chattel mortgage on creditors total. $10,363.60 and liabilities on “a tak : 
the , ly petition — to North clude st Savings —— — 
Y , » etc 4 are Assets_include stock in trade, 
' ed into — na and has filed his a $11.0 000; machinery, ete $250. A Aesesiiee 2 the De ont caatee beg 
j pont ro gti tay tw Ben Hanover Fashion Shop), shoes, etc., es Teather and ki , lines in the United States 
- reported petitioned into bankruptcy. .: 
; ane of creditors on November 30 last. De hase, Texas—Economy Store, Inc., shoes, etc., and Rouen fo against 23 for th — ee 2 
Dub! a.—W. O. Coward, shoes, etc., reported ted meeting of ait wes the preceding 
: Petitioned into bankrup Lg vi oa eduled for November 27 last. 13 for the corresponding period of 1919. The 
a —_ Ga. at my ey tere , shoes, Princeton, W. Va.—Brown Shoe Co., shoes, re- — of the week "wae of an le 
' . — “go — into ptcy. petitioned into bankruptcy, with assets 
‘ Sorted it ‘cone a 2 my K-03 = at approximately $6,500 and Miia ilities about 
i last month and a settlement has just been the came amount. 
j made ae the eenenee _ mpa — = oe 
‘g of receiv ides the US 
t insurance money he claims to have certain Boston—Old Colony Leather Lo. sole leather, ° MISCELLANEO = 
; badly damaged that might value about M. C. Cornez, treasurer 
t 4,000, ma his entire assets about $14,- Worcester, Mass. ys ‘8 Shoe ~~ Inc. ° 
i 000. ‘Against this he owes to merchandise Lynn, Mass.—Alfond Shoe Co. ae manuies 1c e J 
} creditors and bank i $37,000. turers, incorporated with authorized capital ( 
Rs Mt. Sterling, I1l—M. V. Perry, shoes, etc., re- of $50, TEP 
Ported itioned into bankruptcy, with Nation imby Shoe Co., Inc., name has Ss 
assets of $5,045, of which ty 000 is stock in been cha to Fd Mathieu Shoe Co. ame 
} seen Niabilities qa New Bedford, Mass.—Ellis Shoe Co., Inc., shoes, LADDERS | 
4 inneapol ete. inn.—A. teen shoes, re- incorporated capital of Pan Aen 
iF Ly went into - oo —_s $25,000. ee the de 
_ — a year ago in a ition to his — 
i shoe business and in this project he is said to Springdale, a A . — Maer’ Se i ( 
( have lost about $12,000 cash and owes about Lee Angeles, Calif. —Specialty Shoe Co., wholesale nm many 
} $18,000 in addition to what he owes his chews Albert Olcovich resident, retires. styles and | 
wv general jitors in = shoe business. Those Denver, > Miller & Nolan, sh shoes, etc., suc- fi t all 
EY yt ed by N- A: Miller & Co to fi } 
i Gorter ane ust oneth over tlienben sieaee men ee RR. I fom, ae, kin d s of | 
i —, Shavers Boot Shop, shoes, reported Herrin, Hi South th Side Supply Co., shoes, ete., shelving. 
P St. Louis Mo. —Morris Scissors (2027 Broadway), la Sati, I Ie Martin’s Shoe Sesee, Inc., shoes, Send for ies | 
‘ shoes, etc., reported petitioned into bank- ted with capital of $20,000. ovis de. 
| re J.—William Aronson, shoes, etc., re- Peoria, Ti. fel ee TILK, aeaete sham, prices. 
¥ 
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WANTED TO PURCHASE MISCELLANEOUS MISCELLANEOUS 








GHOE STORE in Harlem, doing $35,000 yearly . 
We buy quick and pay highest cash price business on a $5,000 stock with 35 per cent : 
for retail and wholesale stocks of shoes or any profit, carrying job lots and samples, known as a 
other merchandise. sale store, must be sold at once. Good reason. 

uantity no object. Address K369, care Boot and Shoe Recorder, 127 


or 30 years our ialty. Duane St., New York. 
Bank and Sesenesille agiueenen. —E With Ctutse Oubien Tws.c 


‘ P 3 ; Rolling 
ROOKLYN PURCHASING SYND ILL BUY modern, good-grade retail shoe busi- j PEELE Gedpomize every inch of wall making 
» OORRANE WALKER, Pro — Len Full particulars in first letter (confiden- sala r 13H shatving doar to ening ooecde 
610 Broadway, Brooklyn tial). Address C326, care Boot and Shoe Recorder, = AllM FOR = le Li 
Phone, Stagg 1757 207 South St., Boston, Mass. » == All oo e Lines 
WANTED to rent a desirable space in live wire 2 
The NEW YORK EXPORT ready-to-wear or department stores for shoe 
department. Address C314, care Boot and Shoe 
PURCHASING CORPORATION Recorder, 207 South St., Boston, Mass. 
515-517 Broadway, New York City, N. Y. 


WILL [stow Setters FOR — 
BUY lemme? CASH ang Shoe Fitting Stools 


Mirrors 



































MISCELLANEOUS 











WANTED TO PURCHASE 











== No. 141 To Shoe Manufacturers 


) : or THE CHICAGO ish medium priced men’s, women’s 
WINDOW DISPLAY FIXTURES ) | Ztei8% WIRE CHAIR CO. | | sedauuaen sees tr chy nna sous 


The OSCAR ONKEN Co. trade. 
621 N. LA SALLE STREET DELLMER CRANDALL 


1154 4th St., CINCINNATI, OHIO CHICAGO, ILL. 218 East 120th St., New York City 





























SOKO OO OO OK OS 


JOBBERS — BUY NOW! 


Just now there is much being said about heavy buying after Christmas—an in- 
flux of orders beginning January first. Buying of what? Spring or Fall foot- 
wear? Only a few weeks, comparatively, span the space to the time when Fall 
shoes will be cut. The present season, however, is sadly overlooked. What are 
people going to wear next Spring, then? It is up to the jobbing trade to answer 
the question. On our end of it, we want to help jobbers answer. 
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We are running full capacity, SYEAF These shoes are built on popu- 
turning out medium grade : lar lasts, with Goodyear Wing- 
footwear for youth and man. t/a foot Rubber Heel, and calcu- 
‘We offer a highly desirable, . lated to meet the demand of 
complete line, made from TODAY. Don’t delay. Get 


carefully chosen leathers. PRICES AND FULL DETAILS in touch with us at once. 
ON REQUEST 


GIVREN & BLUNT SHOE CO. 


102 Lincoln Street : | Brockton, Mass. 
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CLASSIFIED AND OPPORTUNITIES DEPARTMENT 








“Recorder” rates for space less than one-eighth OSITIONS WANTED—Four cents per word for each insertion. 
page per issue: eT ay RG 
Space l time 7 times 13 times 26 times 52 times ne Ads under this heading will be received up 
y “Se yey $5.00. $4.00 $3.50 $3.00 $2.50 of det allan, teobry works ugen bo ined bs cok abemtiemans ie 
| ee 10.00 8.00 7.00 6.00 5.00 po i ae ee et LS RO 
B ime... 200. 15.00 12.00 10.50 9.00 7.50 and paid for accordingly. Answers to ads must be sent under letter 
ry 20.00 16.00 14.00 12.00 10.00 eee 


Payment in advance is required, except when regular advertisers, as amounts are too small to open accounts 








SALESMEN WANTED 





SALESMEN WANTED 


SALESMEN WANTED 





pak gr ee pe salesmen for city retail 
trade to misses’, children’s and little 
gents’ welts at eight per cent commission. This is 
a short line of excellent quality at ‘war prices— 

an in-s proposition. Address C322, omer Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 


SALESMAN WANTED—To yy 4 in Connecti- 

cut, Western Massachusetts, fi or Boston whole- 

sale house ‘specializing in women’s shoes. Must 

have acquaintance in the territory. Address C323, 

= a and Shoe Recorder, 207 South St., Bos- 
m, Mass. 


City SALESMAN to sell Chicago, trade. Long- 
established high-grade women’s welts and 
turns and strong line of “‘In-Stock’”’ staple, ortho- 
pedic and combination last s a State experi- 
ence and references in fullest detail. Wm. Henne 
& Co., Inc., 957-971 Kent Ave., Brooklyn, N. Y. 


m SOUTHWESTERN PENNSYLVANIA.”—Na- 

thaniel Fisher & Co. of 144 ane St., New 
York City, want an experienced salesman to repre- 
sent them in the above territory. A man who 
makes his headquarters in the territory is pre- 
ferred. Write, or call at the above po NS for 
complete information. 


WELL-ESTABLISHED Rochester house 
making high-grade women’s turns and welts is 
desirous 0! Siting in touch with a live salesman 
with an established trade in New England. Good 
opening for the right man, who must have an es- 
tablished business on women’s shoes in this terri- 
be in order to qualify. Address C324, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass 


WANTED— Experienced live-wire salesmen on 
straight commission on men’s medium grade 
dress welts, in stock, with “gy the — — 
ing territories: Minnesota akota, Sou 
Dakota, Nebraska, Ohio, bee Ivania, — 
Colorado, Wyoming. Give full details of past ex- 
perience and name of concern now connected with, 
which will be treated ~ oo a? Ogden Shoe 
Cc pany, il isconsin. 


ANTED—Two e: ienced live-wire salesmen 

to carry a line of high-class children’s stitch- 

downs, Jersey leggings and leather ee. for re- 

tail or jobbing trade. Give experien territory 

covered, etc. Address C325, care Boot’ and Shoe 
Recorder, 207 South St., Boston, Mass 


HOE SALESMAN, men’s Cqertmens, retail, 
high-class Providence store. Combination man 
desired. a. t be good window a J and card 
en. ermanent position; correspon ny * strict- 
hy confidential; sate salary expected. Address 
328, care Boot and Shoe Recwden, 207 South St., 
ton, Mass. 
GALESMAN wanted to handle full line of soft 
soles and moccasins on commission. Men 
wanted who can turn volume of sales. Send refer- 
we. Stark-MacDuffee Shoe Co., Inc., Waverly, 
































ALESMEN WANTED— ienced shoe sales- 
men to carry line Men’s Medium a Dress 
Welts in either of followin — territories: Penn- 
sylvania, \p tk gy an Veone. (3) Missouri 
4) North Dakota and Dakota, New 
exico and Arizona, (6) 6) Republic of Mexico. 
Only Al men, with road experience in selling shoes 
and a record of achievement, need apply. Lund- 
Mauldin Company, St. Louis, Mo. 
GALESMEN wanted to carry a specialty side 
line of men’s fine Goodyear sacies two samples 
only; direct from factory in Brockton district; a 
quality proposition, in stock; 6 per cent 
comm: Give full experience in first 
letter. Address C272, care Boot and Shoe Re- 
corder, 207 South St., bates, Mass. 


a= jd apne otal in 4 ay district 
eoveseh ta wt Every dealer handling a 








medium grade - men’s dress shoes is e 
The mn oy Volume can be hy 
cent commi Give full experience 





writing. , Address 3, care 
corder, 207 South St., Boston, M. 





SALaaEn WANTED—Road shoe sal 

Western Manufacturer of medium grade 
Chik *s and Growing Girls’ ada ies the states 
a Michigan, Ohio, Indiana, Wisconsin, 
Iowa, Minnesota, North Dakota, ‘South Dakota. 


Preference given to men with established trade in 


those states. Men only wanted who will devote 
entire time to the line. A very liberal commission 
roposition to a who can results. Address 
Csn. care Boot and Shoe Recorder, 189 West 
Madison St., Chicago, Illinois. 
WANTED live wire salesman for Iowa. Ladies’ 
specialty shoe line and felt slippers. Give 
experience and erences. Address C313, care 
— and Shoe Recorder, 207 South St., Boston, 


“IMMEDIATE ACTION” 
LIVE WIRE SALESMAN AT ONCE 


To t m having a tremen- 
dous quantity of Government Merchan- 
dise for immediate delivery. Includes 
Army and Navy Inspected Hip Boots, 
Short Boots, Arctics, etc. Manufactured 
by Hood Rubber Co., U.S. Rubber Co., 
Converse, etc. Prices 30 per cent below 
market. Applicants must have good con- 
' mections for large of busi 
Give full particulars and references in 
first letter. Address Box K, Shoes, No. 
277 Ist Ave., New York City. 




















SALESMEN 
NEXT SEASON 


We have the following territories 
open for the trip starting Janu- 
ary, 1921: 


ALABAMA, GEORGIA, NO. 
AND SOUTH CAROLINA, 
KENTUCKY AND TENNES- 
SEE, KANSAS NORTHWEST 


We have a large business in these 
territories, and carry a complete 
line of Young Women’s, Misses’ 
and Children’s Shoes in stock. 
We want men with real road ex- 
perience in the shoe game, and 
who have establish trade in 
these territories. Straight Com- 
mission with traveling expenses 
advanced for the first season. 


Applications considered only 
when stating age, present con- 
nection, past connection and 
annual volume of business. 


All communications treated con- 
fidential. SAMUELS SHOE 
COMPANY, ST. LOUIS, MO. 














SALESMEN WANTED 


Experienced salesmen in all territories 
to handle in stock line, Infants’ and Chil- 
dren’s Turns, popularly priced. Commis- 
sion 6%. Give Experience, Reference. 
Address C304, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 








SALESMEN WANTED 


The Hannahsons Shoe Co., Haverhill, 
Mass., manufacturers of white canvas and 
satin womien’s McKay and Turn novelties 
and staples, high grade 


tores. 
oroettene it proposition or a high grade man. 
le story in your first letter. 














POSITION WANTED 


(COLLEGE MAN, 23, wishes to make a connec- 
tion with shoe manufacturer. Thorough know!- 
yy tod of the retail business. References furnished. 
C327, care — and Shoe Recorder, 207 

South St., Boston, Mass. 


Pi os WANTED—Shoe salesman, having 

lished trade to retailers, desires to 
represent manufacturer’s or jobber’s line shoes, 
commission basis, with Doane s account, for Great- 
er New York, Long Island. Furnish ‘best refer- 
som. Address , 1725 Linden St., Brooklyn, 











SHOE MAN, live wire, American, married, 34, 
16 years’ experience manufacturing and retail, 
at present m r of chain store. ighest refer- 
ence. Can handle any proposition. Good appear- 
> hw go anywhere in United States, Canada 

Address K370, care Boot and Shoe 
Pane ag 127 Duane St., New York. 


R° AD — wants connection January Ist rep- 
resenting live house, women’s welts and turns. 
Experienced traveling New York State and Con- 
necticut. hw yond kindred lines. Address K371, 
care Boot and Shoe Recorder, 127 Duane St., New 
York. . 
EXPERIENCED SALESMAN desires to rep- 
resent manufacturers to shoe manufacturing 
and finding trade New York, Pennsylvania and 
West erred. Hustler who can guarantee re- 
quite. Hamilton, 115 Franklin St., New York, 











POSITION WANTED 


A progressive shoe buyer and manager 
with a successful record in one of the larg- 
est department stores in the Middle West 
will consider a change in positions Janu- 
ary first. Has thorough knowledge of 
men’s, women’s and children’s shoes. 
Know how to secure the best results from 
salespeople. Married, can furnish the 
best of references as to ability and charac- 
ter. ill consider only first class proposi- 
tions. Address C315, care Boot and Shoe 
Recorder, 189 W. Madison St., Chicago, Ill. 














: HELP WANTED 





BASEMENT | SHOE BUYER wanted for men’s, 
women’s and children’s lines. Must be capable 
of general lucing results with 


management cond 
quick turnover. P. O. Box 1582, “Boston, Mass. 
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HELP WANTED 


WANTED TO PURCHASE 





A LARGE dry goods house in Middle West with 
good shoe department, selling high-grade men re 
= wae shoes, we id _ ig — 

roug! - Syn tent buyer who has ha i- 
ence in th _~ of the better gate of qhoes 
Position ae splendid re man of 
ability. Coammaniientions treated lutely = 
fidential. Address C321, care es and Shoe Re- 
corder, 207 South St., Boston, M ass. 





Retail Shoe Executive 


RETAIL SHOE EXECUTIVE—A shoe 
manufacturer about to open a chain of 
retail shoe stores wants an able executive 
to take charge. Must be an experienced 
shoe man and willing to invest from 
$10,000 to $15,000. Investment is re- 
quired only as assurance of faith in your 
ability and willingness to make good. 
An exceptional opportunity for the right 
man. All replies will be treated strictly 
confidential. Address C317, care Boot 
and Shoe Recorder, 207 South St., Boston, 
Mass. 

















LINE WANTED 


ALESMAN wants line of women’s shoes for 

Western Pennsylvania and West Virginia. 
Trade established. Traveling now, but desires to 
make change. Address C318, care "Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


HOE SALESMAN, a line of men’s 
shoes in Montana, wants line of ladies’ , and 
misses’ leather and yw. shoes; also boys’, on 
commission basis. C. A. Collins, Sun River § = 


WANTED— Manufacturer's line for Pacific 

Coast. Must be strong line with some estab- 

lished trade, on commission basis. No expenses 

to be advanced for traveling. Address C320, care 

a and Shoe Recorder, 207 South St., Boston, 
ass. 














WANTED—ch lose-outs on men’s, women’s and 
children’s shoes, to sell to trade in California 
for cash. Have been in close touch with the retail 
trade in California for sixteen a. Will sell 
your goods on commission basis. Address bs 
care coat and Shoe Recorder, 207 South St., 

ton, Mass. 








FOR SALE 


OMPLETE children’s shoe factory in West 
Hoboken, New Jersey, to sacrifice. Vartanian 
12 John St., New York, phone Courtland 5921. 
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We Buy for Cash 


Manufacturers’, Jobbers’ and 
etailers’ Surplus Stocks, Jobs, 

Close-outs. 

NO QUANTITY TOO LARGE 

We also purchase entire stocks 

from retailers or manufacturers. 

Send us particulars of what you 

have for sale. 

Short Term Leases Taken. 

We pay Highest Cash Value. 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
459 ett, Martie New York, N. Y. 
Telephone 2248-2249 Spring 


TTT re TTT © TTT Ti T© 





Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. Quan- 
tities no object. Retail or wholesale. 
Short term leases taken off your 
hands. 
Wire or Phone us 
Correspondence Confidential 
stablished 1890 


GLAUBERG & CO. 
387 Broadway, New York, N. Y. 
Phone Canal 4119 
We also purchase clothing, 
hats, furnishing goods, etc. 








CASH PAID 


Se Gp tite & eee nate ft dm ot 
We a cuguenentatl to satigate 

ew a ive to inves 
and make offer upon request. 


Kalter Cerf. Mercantile C Co., I Inc. 


591 Broadway ork City 
Phone Spring 5160-S101s162 











FOR SALE 


Complete new Shoe Factory—Lakeside 
Shoe Co., Racine, Wisconsin, in new mod- 
ern factory building. Turn on current 
and manufacture shoes. Excellent ship- 
Ping facilities. Write for booklet. Lewis 
J. Quinn, Racine, Wisconsin. 








DO YOU CONTEMPLATE 


Retiring or going out of business? 
5 See alee Sen: gute: Gaiiee ee coupes 


eneeres an term to run taken over. 
Established 
I. OLENICK 








413 Broadway, New York. Tel. 9531 Canal 
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No. 467—The Plaza. Semi- 
brogue bal, black and tan cor- 
dovan, two full soles, rubber 
doubler, stitched around heel, 
pinked and perforated. 














No. 406—The Plaza. Semi- No. 400—The Plaza. Semi- 

e oxford, black and tan e oxford, black and tan 

> heavy single sole, per- » heavy single sole, stitched 

forated vamp and quarter. — heel, pinked and per- 
orated. 


The shoes pictured on this page are made of the finest cordo- 
van and calf. They are strictly top grade and will please your 
customers who want the best at a reasonable price. And our 
price and quality we know will be a pleasant surprise to you. 























| eae Old Colony Shoe Company 
84 East Railroad Ave. BROCKTON, MASS. 
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THE BILTMORE 
Made in black and 
tan calf and kid. 
Classy and excel- 
lent fitter. 













THE SNAP 
Made in black and 
tan calf and kid. A 
conservative round 
toe for comfort. 
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STILL RUNNING 
FULL CAPACITY 





Our Big Specials 


The two shoes shown here are at present selling big. They are 
made in either fine calf or kid, and carry Goodyear Wingfoot 
Despite unsettled conditions, we have obtained 
the best materials on the market, and can offer you thoroughly 


Rubber Heels. 


made footwear. 


We are equipped to receive your order NOW and give it imme- 


diate attention. 









Wholesale Trade Exclusively 


149 Crescent St. 
BROCKTON, MASS. 


Dec. 4, 1920 






Killory - Moriarty Shoe Co. 




















Trade Mark Reg. 



































NEAT APPEARANCE -+ SERVICE 


Two features which appeal to your Customers. 


“HUBTIP’?’ “NO METAL TIP’? SHOE LACES 


TIPS NEVER PULL OFF, FRAY OUT, LOOK TINNY, OR CATCH IN 
CLOTHING—OUTWEARS SEVERAL PAIRS 
ORDER A CABINET TODAY. THERE IS A LIBERAL PROFIT FOR YOU. 





27 in. per gro. Strings........ . 36 in. per gro. Strings....... "$3. 45 in. per gro. Strings....... 
e 30 in. per gro. Strings........ 2.80 40 in. per gro. Strings....... 3. 3.60 | 54in. per gro. Strings....... 
* 63 sg per gro. ta me See 4.80 G ASSORTMENT CABINET 
; 72 in. gro. Strings........ 5.25 EERE 
: F ASSORTMENT CABINET 24 pair 45in............... $3.65 D ASSORTMENT CABINET 
3 48 pair 36in............... $3.55 EO rere 
; 24 pair 45 in.. A ASSORTMENT CABINET BS wake BG Gis 0. 660 ic oc civce 
ASSORTMENT CABINET eee Cs. i OP ae ere 
SO eke BO tan. ci ices cece $3.60 NT Sree ere $3.75 | 18 pair 45im............... 
NN errr AR ee 18 pair S4im............... 





FRANK W. WHITCHER CO.--Mfrs.--Boston and Chicago, U. S. A. 





OF THE ORDINARY LACE. 
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—Felt Slippers 


for the 


mS yd 








are 


foot ¥ e 
ned Stock Style X2024 
i Blue Felt Juliet 
thly Leather Sole, Plush 
. Trimmed 
Sizes 3 to 8 
Price $1.65 
me- X2013—Same in Black 


(4° OD felt slippers 


are by no means 
plentiful. Perhaps you 


Stock Style X2031 . 
“og need some right now. 


Gray Felt Juliet 
Leather Sole, Ribbon 
Trim 


Sizes 3 to 8 


ores. | <a) If so,-we can give you 
the promptest possible 
service—and provide you 
real quality merchandise. 





—J 


Stock Style X1809 Remember, felt goods 
on ae will sell all through the 
Sizes 4 to 8 


vemaroe, S48 winter as well as during 


aes the Holidays. 


e in 
Black.... 1.40 
Same in 

Red... 1.45 











Stock Style X1893 
Gray Felt Lapel Slipper 
_ Leather Sole 
Sizes 4 to 8 
Price $1.30 











a - Stock Style X127 
Red Felt Bootee 
Chrome Cushion Sole 
Sizes 84 to 11. .$1.30 
Sizes 5 to 8 1.25 





Parker Holmes & Co. 


Boston “The House That Helps” Mass. 
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Entered as second-class mail at the Post Office at Boston, under the act of May 24, 1918 








































BOSTON, 














Price, $6.00 


Sold only in even dozens, on a width in 
following size ruse: 

A—4-7, 44-74, 5-8 

B—3-7, 4-7, 4-8 

C—2% 

D—2-64, 34-7, 4-7 


FACTORY 
13 WORMWOOD ST. 


MASS. 


Valk “Croft. 


New bien 3 Ready hs Ship 


FULL Pusteeine Pump. 





















perfect pump 
BROGUE for all occasions. 
No. 21 — Full Smart, Neat, New! 


0.4—Biack 
Satin. Full Louis 
covered heel $5.00 
ewest Pump 
ae —very flex- 
ble. 


and 
Widths Only 






chrome, fine ma- 
jogany calf. 
Heavy fair stitch- 
ed sole. 10- 

Military heel. 
Pinked and per- 
forated vamp, fox 
and real outside 
wing tip. 










































No. 11—Fine Russia Calf 84-inch, 34 Fox 
Lace. » Pinked vamp and tip with perfora- 
tions, blind eyelets, white fairstitch, 10-8 
military heel. Stylish street last. 00 
No. 12—Black Kid 8%-inch, yu Foxed 
Lace. Pressed and perforated vamp and 
tip, blind eyelets, black fairstitch, 10-8 mili- 
taryheel. Last as above.......... $4.00 







-64%, 34-7, 4-7 


No. 18—Glazed Kid, leather Louis heel. 


No. 20—Black Ooze Calf, full Louis cov- 
eee - ovicasenademeaene $6.00 
No. 19—Brown Kid Vamp and Brown Ooze 
Quarter, with brown ooze full Louis cov- 
GUO = > wasisasseedeseuaen $6 
Sold only in even dozens on a width 
in the following size runs. 
A—4-7, 34-7, 34-6 
B—3-6 %, 3-7, 34-7 
C—2%-6, 3-7, oe 
D—2-6, 244-614, 3-7 


2% 10 DAYS, NET 30 

























No. 14—10}-in. 
Brown Kid. 
LeatherLouis heel 

$6.00 





No. 17—Same 
shoe, Black Castle 
Ki $5.00 






No. 10—Same as 
above, except 
9-inch Camel 
Kid, Plain Toe 

$4.00 









No. 8—Fine Russia Calf 5-Eyelet Oxford. 
Perforated straight tip, 14-8 Cuban heel. 
NE MB cc ccsninnges badsouemiena 

No. 3—Brown Kid 5-Eyelet Oxford. Per- 
forated vamp and tip, 14-8 Cuban heel. 










No. 1—Black Kid 84-inch, 3% Fox Lace. 









DINGS 0 6.0066060066066040000RR0Ne $4.00 Fudged edge, perforated vamp and tip, ¢ 
Numbers 1, 2, 3, 9, 10, 11, 12, 14and 17 blind eyelets, 14-8 Cuban heel. New last. 
as follows -00 
A—4-8, 4-8, 414-714 No. 2—Same as above in Brown Kid. $5.00 
B—3-7%, 4- No. 9—Same as above in Fine Russia Calf, 
C—2%-8 3 , 37% with white fairstitch............... $5.00 


D—2-8, 34-7, 3-7 


BANCROFT WALKER COMPANY _ cosrow orrice 


Rooms 404-5 


MAKERS OF SMART SHOES FOR WOMEN RICE BUILDING 
We invite you to try a dozen. We pay express if unsatisfactory. 
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Darkness Before Dawn 


today are being sold below replace- 
ment value. It is just as obvious 


that this cannot continue. 


|’ is obvious that many products 





Is it darkest now? Is the dawn immi- 
nent? We don’t know, and probably 
no one does know. The average per- 
son is generally wrong in prophesying. 
None the less, we do believe that 
leather today can be bought with a 
chance of gain far greater than a chance 
of loss. 


We are practically always guided by 
probabilities. Very few things in this 
world are certain. The probabilities 
seem to warrant purchases at today’s 
level. 


Raw skins today are low. We are 
selling a good deal of our leather below 
today’s replacement value. 





Standard Kid Manufacturing Co. , ‘The Leather 
Boston, Mass: for Fine Shoes 


Branches in New York, Philadelphia, Rochester, Cincinnati, 
Chicago, St. Louis and Montreal. 
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ARE CHRISTMAS BUYERS 
OVERCROWDING YOUR STORE? 




















IF NOT---LET 


W's 


BRING THEM 
IN! 





No. 7836—Brown kid vamp. No. 7837—Child’s low heel, 844 No. 8583—Brown kid vamp, 
field mouse top, Lenox last, low i. ree 50 field mouse top. Vogue last, 
heel. Misses’, 1144 to 2. .$3.85 No. 7838—Child’s spring heel, 84-inch oop. fox. 2% to 8; 
| Seer $3.50 C, D and E widths..... $5.00 
No. 7839—lInfant's spring heel, 
errr. $3.00 

























NOW is the season of good cheer, the gift season. It is 
also the time when people need good shoes more than any 
other articles of apparel. Children especially must be 
presentable, as Christmas visits and parties are made for 
little folks. 

Act quickly! Parents are coming to your store. You 
will be asked to produce. It is your one big opportunity 
to develop new business, add to your list of customers. 
There is no reason why your store should not accommo- 
date a large holiday crowd. 3 W's will draw parents 
into your store—make them buy for children, and prob- 
ably buy for themselves. 

Ready for delivery NOW. A complete assortment rang- 
ing from infants’ sizes to womens. Brown kid vamps 
and field mouse kid tops; made with 3 W's LENOX 
exactness. 

We advise you to send your order TODAY! 
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Weimer, Wright & Watkin Co. 


Manufacturers 


35 S. SECOND ST. - : PHILADELPHIA 
New York Salesrooms : Bush Terminal Sales Building, 42nd and Broadway 
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Style that is “Bread and Butter” 


White Kid Shoes are some- 
thing like White Kid gloves. 
No. woman’s wardrobe is com- 
plete without at least one pair. 


They are ‘‘Style’’ in almost 
any season and are harmonious 
with almost any costume. 


Thus, they represent style and 
at the same time are in prac- 
tically the same “Bread and 
Butter’ class as your regular 
run of staples. 


Over a. period of 
yeas F. B. & C. 
White Washable Kid 
has been largely re- 
sponsible for accentu- 
ating the staple mer- 


chandising value of White Kid 
Shoes. 


It is the only dependable high 
quality white kid tanned in this 
country. Not only is it elegant 
in appearance, but its high 
glaze finish prevents dirt from 
penetrating the pores. It is 
easily cleansed,’ wears well 
and holds its shape. | 


F. B. & C. White Washable 
Kid means shoe beauty that 
is practical. It will have even 
a greater popular 
following next Spring 
and Summer than in © 
past years. 


Write for sample 
skins. 


Amalgamated Leather Companies, Inc. 


Formerly F. Blumenthal Co. : 
General Offices: 22 North Fifth Street, Philadelphia, Pa. 


Factories: Wilmington, Del. 


BOSTON 
103 South St. 


ST. LOUIS 
911 Locust St. 























ELROD it SS OEE! CELE AGEL LET: LAO TE! TOILE NS RL PLES EEL LE LG BO TSE LM SEMEL IAIE ARREARS 





PP OUT OE AA ET REEL TONLE A AE NI ES ARE EERIE La SE ROR EE: 








Se 
2 


~ 

re >. 

5 

! . 

rw Yy 
‘4 


Rog US Pot EVIE 





Hosiery 






Children’s “ONYX” Sport 
Hose with Cuff tops 


of the kind that win the child’s heart and appeal 
to “‘mother’s practical sense”’ as well. 


These come in Wool, Mercerized and Silk-and- 
Mercerized, in varied weights, styles and colors. 






Priced to retail at popular figures and ready 
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for immediate delivery. 








Emery 6 Beers Company, inc 


SOLE OWNERS OF “ONYX” HOSIERY 


~BROADWAY AT 24th STREET 


2 aC NARI NR ey ot —— 








Chicago Office: North American Bldg., State and Monroe Streets Philadelphia Office: 1033 Chestnut Street 
Boston Office: 31 Bedford Street Buffalo Office: 210 Pearl Street, Mutual Life Building 
San Francisco Office: 259 Geary Street 











NEW YORK 4 










































| ipa forty years the high ideals of the founder have 
found expression in the work of the organization of 
the F. Mayer Boot & Shoe Co. This sincerity of purpose; 
this constant, successful desire to make good shoes—to 
make the Mayer dealership a creditable distinction and to 
sell shoes for the merchant as well as to him—has been 
responsible for the steady growth of the demand for Mayer 
Honorbilt shoes. It is the reason why the capacity of 
the Mayer factories today is 240: times greater than it was 
forty years ago. 








The officers and executives of this organization will be anxious to meet 
visiting merchants and their salesmen during the N. S. R. A. Convention— 
Milwaukee, January 10, 11, 12, 13. Let us help make your visit pleasant. 


F. Mayer Boot & Shoe Co. 


Administration Building Factories: Milwaukee 
288 East Water St. Seattle 
Milwaukee, Wis. Ludington, Mich. 
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CGhis durable buch ~ 
finished cabretta » 
inahes a temptingly 
dainty shoe ata price 
that urges the ultra = 
pessimist to purchase 


CG: ry this appeal - 


yoRK MILWAUKEE GLoy, 


w ERSv, 
NENGSTON ST. Louse My, 
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IN STOCK 


Black Kid Boots With Military Heels 
At The Price You Want To Pay 

































































Style B 0171D 
Net 30 Day 
Woman’s Bright Soagee Kid McKay 


Style B — 
Net 30 Days 
Woman’s Bright Dongola Kid Welt Boot, 













































































Boot, Windsor last, 8-inch height, three- 
uarter = lace, imitation tip, 1)4-inch 
Cubed = 


Arlington last, 8}4-inch height, three- 
quarter fox, lace, i imitation tip, perforated 
vamp, — Cuban heel. 


Black Kid Boots with Military Heels will be the leading style in foot- 
wear for Fall and Winter. 


Just as soon as seasonable Fall weather arrives there will be an 
extremely heavy demand for shoes of this character. 


UTZ & DUNN CO. 
ROCHESTER «~ NEW YORK’ 


BRANCH OFFICES: 
NEW YORK CITY 
Bush Terminal Sales Buildin 


130 West 42nd St., Room 1521 , 
S. A. MCOOMBER 


LOS ANGELES 
718 Story Bid, 
G. C. McATEE 
Representative 


DENVER 
218 Charles Buildin 
TIGER & McN 
Representatives E 
Representative 


Spite sices 











Star 
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NEW DESIGNS 
ee BUCKLES FOR SPRING FOOTWEAR 


SEASON OF 1921 
Unsurpassed for Variety of Attractive Finishes 


~ 


OUR PRODUCTS CAN BE PURCHASED FROM ALL LEADING JOBBERS 


[Composition Metal] 
[Non Corrosive ] 


[Composition Metal] 
[Non Corrosive] 
BRANCH 
SALES OFFICES 
NEW YORK 





NORTH & JUDD MFG. CO. 
NEW BRITAIN, CONNECTICUT 


Write us Direct for Free Samples 
"es. P 


127 DUANE ST. 


CHICAGO, 
326 W. MADISON ST 


ST. LOUIS, 
608 VICTORIA BLDG. 
SAN FRANCISCO, 











POSTAL TEL. BLDG 






































ANCHOR BRAND NEWS 


Dee. 11, 1920 


























Published by NORTH & JUDD MFG. CO., New Britain, Conn. 








Stylish European Women Wearing Buckles Upon the Newest Types of Footwear 


Women who set the fashions are now 
wearing strap shoes adorned with buckles 
of various designs. 


This information is verified by a copy- 


right dispatch to the New York Herald from — 


our style observer abroad. 


Shoes with straps are in demand every- 
where in European Capitals. The news dis- 
patch says: 


“Women’s shoes with straps will be 
stylish all winter, according to leading 
boot and shoe makers. Boots in bottle 
green leather with = ged pointed 
a toe tips also will in style. 

uede shoes. will have two straps. 
They will also be shown in l, 
steel gray, brown and dark navy blue.” 





Buckles are now universally demanded 
for ornament. Referring to this, the dis- 
patch says: “Buckles will be oval, round- 
cornered and square.” 

North & Judd Manufacturing Company 
is now prepared. to supply the entire shoe 
trade with the very newest styles in buckles. 
Special attention has been given to creating 
finishes which harmonize with popularshades 
of leather which will be worn in the United 
States during the coming Winter, Spring and 
Summer: Exclusive patterns have been 
originated by our designer and can be found 
only on “Anchor Brand” Buckles. 

WE SHALL BE PLEASED TO FURNISH UPON 
iT OF JOBBERS AND WHOLESALE MANU- 


FA RERS SAMPLES SHOWING A VARIETY OF 
DESIGNS AND FINISHES. WIRE FOR THEM TO- 
DAY OUR EXPENSE. 
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“Decidedly Thompson’ 
Brogue Oxfords 


They Are Stimulating 
Business Everywhere 


IN. STOCK 


Stock No. $622 


Brown Cordovan Brogue 
Blu. Oxford. Perforated 
wing tip and heel foxing. 
“Thompson’s” Brogue last. 
Code Word—“Night.” 


Price $9.50 


‘[ HOMPSON BROS.. SHOE ce 
MEN'S FINE SHOEMAKERS : 
BROCKTON 


NEW YORK BOSTON CHICA’ 
930 Marbridge Building 207 Essex Street 35 Gan ne 


Address all communications to Brockton (Campello), Mass. 

















\o CVCYV’S 


“FLOWER| ; 
CITY” 4 


“MAKES BETTER SHOES STILL BETTER” 














] These Are Some of Our {1 N ordering shoes nowadays leather 
selection should be a more than 


Most Wanted Shades |) 
MIDNIGHT BLUE No. 14 ever important consideration. 


BELGIAN BLUE No. 21 . ° ° 
aids tmemiare os Select Scherer’s Kid for your fine 
BOOZIE BLUE.No. 38 shoes and it will give your customers 
HAVANA BROWN No. 10 {V7 - 
eigen at a glance a convincing assurance 
BEAUTY BROWN No. 5 . of quality. 
CHAMPAGNE No. 18 ns 

; The care and experience of many 


TERRA COTTA No. 3 : : : 
BRONZE No. 34 ; years makes Scherer’s Kid what it 


ee , is—the utmost in fine colored kid 
leather. 


OSCAR SCHERER & BRO ite 


29 SPRUCE ST NY. 


FACTORY NEWARK N.J. 
ORIGINATORS OF AND LEADERS IN FANCY COLORED H/D 
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Miss SHUKRAFT Says: 


This model for Fall and Winter is making 
good. Better make up a hundred dozen 
pairs for immediate delivery and we will 
sell them at a price that will interest trade. 





We have a big stock now for instant de- 
livery. Let us have your order at once. 


BE NOTE DANE SAE YF CARTERS CMS, PPD a 8 


PERATURE LAT CRA NET ECT CE ES MeN POT TO LI ER RE li we 





Quality Footwear 


No. 81—With 13-8 military heel, 9-inch 3-4 lace Our Confidence in SHUKRAFI. shoes 


boot, made in size runs 2 1-2 to 8, widths AA to prompts our persistence in wanting you 
E, also sizes 8 1-2 to 10, width E. Any kind or 

color of leather desired. 8-inch tops if wanted. to stock them. 
Same style last in circular fox and circular vamp 
oxfords. Straps, colonials and pumps. 








Siaconabile e & & Shoe Lo iseanable 


Shoes at Co lum bus O : Prices 
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ROVILLA 


Calf and Sides 
Kid Finish 


for 


FALL and WINTER 
WEAR 


Stylish, Strong, 
Serviceable, 
Lustrous 


Impervious to Water and Weather 


NOVILLA makes the right Kind of 
Shoes—to: sell at the right price. 


CASTLE KID CO. INC. 
Originators and Makers 
CAMDEN.N.J. 
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“Look” For Our Exhibit’ 


UTA 


* Street Pump with Wood ‘Covered 
Baby Louis Heel. In Black 
Leathers and Satins. 


“Our complete line of new styles in Strap 
Effects, Pumps and Oxfords in all shades 


of best materials will be on exhibition at 
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the Milwaukee Convention.” 


“Exclusive makers of Satin Kid Shoes.” 


The Val Duttenhofer Sons Co. 


Cincinnati, Ohio 








HINT 


ANANTH 











anit BEACON 


THERE ARE NO BETTER 


SHOES 


STOCK SHOES CAN BE SHIPPED WITH “BEACON” 
OR “SPEEDWELL” TRADE-MARKS OR UNBRA NDED 
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A NEW ONE THAT'S A WINNER 


OUR LATEST MEDIUM BROAD ENGLISH LAST 
In Reality This Shoe Is a 1921 Spring Style--That’s In-Stock Six Months in Advance 
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Let Us Send You a Sample Pair From Stock. 
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IN-STOCK IN-STOCK — 
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B113—Gun Metal Bal, Goodyear Wingfoot Rubber 
Heel PRICE $5.00 


B139—Chippendale Russia Bal, Goodyear Wingfoot 
Rubber Heel PRICE $5.00 


Sizes on Both Styles, A and B, 6-11; C and D, 5-11 
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DON’T LOSE SALES FROM LACK OF SHOES! 


F. M. HOYT SHOE CO., Manchester, N. H. 


STOCK DEPARTMENTS LOCATED AT 


I 


Th 


Manchester 
New Hampshire 





18 South Wells St. - 
Chicago, Ill. 
. oa) 6% 


eT Zain 
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NUBUCK 
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White and Thirteen Modish Colors 


UBUCK is the one sure, safe 
and satisfactory answer to the 
demand for suede shoes at popular 
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MEN’S | 
FINE 
SHOES 


‘The Custom “6 At Once’’ 


Mepium round toe, slight spring and 


the liberal measurements that give ease F 
and comfort. HE trade mark which you 


110—Black Kid Bal see above is sufficient 
warrant of the shoes we are 
offering you for prompt de- 
livery. 














The Asheville is a combination model 
with low instep, and quite similar in 
general appearance to the Custom 
90—Bleck Kid Blucher Having pleased the most crit- 
ical buyers, we know we can 
just as surely please you. 
May we have the opportunity? 


Completely illustrated Fall 
and Winter Style Book with 
prices and full ordering in- 
formation sent on request. 





Price of either 





French, Shriner and Urner 


63 Melcher Street ‘fs Boston, Mass. 
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Above is the Coat-of-Arms of the LOWELLS, a family long dis- 


tinguished and honored in America’s “Aristocracy of Brains.” 


In the “aristocracy” of beautiful and practical leathers no name is 
more justly famous than 


NEW CASTLE KID 


It represents the utmost in fine glazed kid—in finish, feel, color and 
satisfactory service. 
Its Coat-of-Arms— 





BLACK WHITE COLORS 


—is the seal of the approval of increasing hosts of satisfactory users. 


New Castle Leather Company, Inc. 
NEW YORK 
MONTREAL, CANADA BOSTON CHICAGO CINCINNATI 


and the Principal Leather and Shoe Centres Everywhere 
Factory: Wilmington, Del. 
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Immediate 
Deliveries on 
These Latest 
Boot Styles 


Don’t Lose Sales 
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PRICED FOR ACTION! 


Each Style 
Slashed to 
Bed-Rock 
Prices 


From Lack of Shoes! 











No. 808—Nine-inch Surpass 
Black Kid Lace, Imitation 
Tip, Louis Heel, Paris Last, 
Goodyear Welt. AA to D. 

$6.00 


No. 809—Same in Brown 
Kid. AA to C $5.00 











No. 821—Nine-inch Black 
Kid Vamp, Dull Cab. Top, 
Imitation Tip, Cuban Heel, 
5th Avenue ; ns Goodyear 
Welt. AA to D $3.50 


No. 824—Same Style in 
Brown India $3.50 














BRANCH OFFICES: 


CHICAGO 
20 W. Jackson Boulevard 


MINNEAPOLIS 
422 Boston Block 


DENVER 
512 Jacobinson Bldg. 





Watch For Us 














No. 810—Nine-inch Black 
Coltskin Kid Lace, Imitation 
Tip, Paris Last, Louis Heel, 
Goodyear Welt. AA to D. 

$3.00 


| 138—Same Style in Mc- 
$2.50 




















No. 863—Nine-inch Brown 
India Lace, Imitation Tip, 
Low Cuban Heel, Broadway 
jg 2 Goodyear Welt. AA 

oD $4.00 

















BOSTON 


Roxbury Crossing 


BRANCH OFFICES: 


NEW YORK 
127 Duane St. 


PHILADELPHIA 
119 S. Fourth St. 


LOUISVILLE 
26 Kenyon Bidg. 





At Milwaukee 





Thomson-Crooker Shoe Company 


MASS. 
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Samples For Fall 


During the next few weeks, the making of Sample Shoes for the Fall of 1921 
will absorb the attention of Shoe Manufacturers, and directly afterwards, their 
salesmen will attempt to absorb the attention of Jobbers and Retailers by 


showing and talking about those self-same samples. 


What Will Sell Shoes For Fall? 


What are salesmen going to talk about when 
they show them? Will it be price regardless 
of quality? Or will it be more quality, be- 
cause quality costs less than it has for a long 
time? 

What constitutes quality in a shoe? Is it 
simply a smooth appearance and snappy 
shape? Or is it an attractive combination 
of enduring materials which means long life 
for, the shoe, and consequent satisfaction 
and economy for the Wearer? 


What parts of a shoe are called upon to en- 
dure most? Certainly none more than the 
lining. Everybody who wears shoes—and 
thinks—knows it. 


Shoe linings are hammered and twisted and 


Panle)cam aS], ii, fe: 
Vv. H.HOLGROOK 207 UTH ST 
OMPANY 3OSTON, MASS 


Aas 





stretched and rubbed. They stand between 
foot and leather. They take up the wear 
while the upper leather is barely touched. 
Surely they must have unusual qualities if 
they are to endure. 


Why not emphasize the value of linings, in 
selling Samples for Fall? Wouldn’t it be 
big sales-talk> Of course it would—pro- 
vided the lining value is there to talk about. 


Will any piece of cloth supply a talking 
point? Surely not. It must be a shoe lining 
IN FACT, as well as inname: which means 
that it must possess wear-resisting qualities 
to an unusual degree; that it must have been 
built for shoe lining purposes from the 
beginning. 


Ls romm| No 2 


E 


Weer Wel 


SHOE LINING 


W.H HOLBROOK 207 SOUTH ST 
COMPANY BOSTON MASS 


Are Shoe Linings In Fact 


By which we mean that they are constructed from 
the beginning with the knowledge that they are to 
be subjected to the hardest treatment a piece of 
cloth ever gets; and that the material which goes 


. into them must be combined in such manner as will 


present the greatest possible resistance to this pe- 
culiar kind of wear. 


“‘Doubletwill” is our response to a demand for a 
lining which is a departure from the ordinary twills 
so long in use. An attractive lining of obvious 
quality, which cannot be confused in appearance 
with cloths of lower quality, as is the case with or- 
dinary twills, and which combines with elegance of 
effect a measure of durability appreciably greater 
than is possessed by twills of ordinary construction. 


A lining worthy of the very highest type of shoe. 


‘Wear Well” linings are made with but one end in 
view; viz.—wear-durability-lining value. Plain as 
a “hedge-fence” but “‘gluttons for work,” they offer 
a range of lining values sufficiently wide to meet the 
needs of any Manufacturer who is striving consci- 
entiously to give the largest possible wearing-value 
for the price he asks for his shoes. They do this be- 
cause they are built upon a principle which pro- 
duces resistance to wear, and which, of course, 
makes them wear well. 


Any of these linings, appropriately placed, would be 
strong talking points in your SAMPLES FOR FALL. 


PTT Ts sms Ts ts en 
Doubletwill and Wear Well Linings are Sold Only By W..H. Holbrook Co., Boston 
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C.H.ALDEN CQ 


U.s.& 


ONCENTRATION of our efforts has enabled us 
to offer that which the times and the trade 
require. 


° ° ° ° ° 


—best quality of Stock with our Standard of Workmanship, 
at prices lower than could have been accomplished in any 
other way. 


° ° ° ° ° 


We are also able to give quick deliveries on certain lines. 
But: this is not in any way an in-stock proposition. 





This illustration represents one of the styles that 
can be delivered promptly, made in black vict. 








FACTORY BOSTON OFFICE . 
ABINGTON, MASS. 10 HIGH STREET | 
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The Largest Makers of Boys 


























The above are sketches of the Kreider Factories, exclusive makers of Best Shoes for Boys, 
Girls and the Babies. Carried in stock for Immediate Delivery. We have recently com- 
pleted a new, modern, up-to-date factory at Palmyra making exclusively Boys’ Goodyear 
Stitch Shoes. 


We now have six factéries producing 30,000 pairs of Kreider Shoes per day, and we’are prepared to take 
care of the requirements of our several thousand dealers. The quality of Kreider Shoes will not change. 
We endeavor to make them better and better each day, keeping up the high standard of material and 
workmanship. 

Mail your orders today, shipment will be made tomorrow 


MCAS YraidovCe. 


Exclusive Makers of Best Shoes for Boys, Girls and the Babies 


SEND YOUR ORDERS TO THE FOLLOWING DISTRIBUTING HOUSES 
CHICAGO, 312 W. Monroe St. NEW YORK, 123 Duane St. BOSTON, 100 Summer St. 
ST. LOUIS, 1408 Washington Ave. PITTSBURGH, 123 Penn Ave. PHILADELPHIA, 51 No. Third St. 
FACTORIES 


Annville Lebanon No. 1 Middletown Palmyra Lebanon No. 2 Elizabethtown 
PENNSYLVANIA 
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A Regular Shoe for 
Regular Feet— 


It is the first and only shoe with double-arched 
steel shank embodying the scientific principles 
of bridge construction—easily fitted and per- 
fectly fitted from heel to toe. 











A shoe to fit properly and retain the pleasing 
appearance which is a credit to the dealer sell- 
ing it as it is satisfying to the man wearing it 
must fit the arch. And the arch of the shoe 
when designed to fit the arch of the foot must 
moreover be so designed that it will carry the 
weight and do the work which the foot arch 
does, without breaking down. All these things 
have been carefully thought out and provided 
for, thus making the 


4 i ogahane ARCH PRESERVER 
Prt, «man xe a SHOE FOR MEN 


of themsel 1. 
. i der, aristocra . + - LJ 
That is why such RCH PRESERVER the most scientifically designed, perfect fitting 


Te « Len can be worn without the and satisfactory wearing that you can sell. 
8. F 663 hing.” 
+ bit of “pine ‘ 
aes preference. It marks one of the greatest advances in shoe- 


making and shoe-fitting. It signalizes the be- 
ginning of a better era in shoe values—an en- 
tirely new type of shoe and modeling of last, yet 
a regular shoe for regular feet—of which your 
customers will be quick to say, ““That’s the best 
fitting, best feeling, best looking pair of shoes 
I ever had on my feet.” 


There’s 8 style for every 








We Advise Sampling on the Following Styles 


No. 156—Cocoa Tan Calf Bal. 

No. 139—Black Glazed Kid Bal with Kangaroo Tip. 
No. 137—Gun Metal Calf Bal, Mat Calf Top. 

All on last illustrated. Other styles are shown in our 
catalogue. Ask for copy. 





At the N.S. R. A. convention at Milwaukee (New England Display) we shall show 
our general line of ready to ship and made to order shoes, together with that crown- 
ing achievement in modern shoemaking—the ‘“‘Just Wright” Arch Preserver shoe. 


E. T. WRIGHT & CO., Ine. 


ROCKLAND, MASS. 


PHILADELPHIA 
713 Denckla Bldg. 











——— — - 


————— 
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CHICAGO 
Republic Building 
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VICI KID 
FOERDERER 


Should always be thought of as one 


PrOERDERER originated and FOERDERER 
still maintains VICI KID quality. 


The will of the originator to give the world a better 
shoe leather is the will of ourselves to keep VICI 
KID at the head. 


There is only one VICI KID. There never has 


been any other. 


Robert H. Foerderer, Inc. 


Sole Producers of VICI KID 
Philadelphia - : - Penn. 
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enor & SHOE 
WORKERS UNION 








ASymbol of Satisfaction 


--- THE UNION STAMP 


The stamp of the Boot and Shoe Workers’ 
Union is the official credential of a shoe made 
under clean, sanitary conditions by well-paid, 


satisfied workmen. 


Under the standard of Organized Labor are 
millions of men and women who look for the 
Union Label on every possible purchase. 


Show them that you wish their trade—sell 
shoes bearing this stamp of approval. 


Send for our list of manufacturers using this 
stamp. It’s free. 


, 


Boot and Shoe Workers’ Union 


Affiliated with American Federation of Labor 
246 SUMMER ST., BOSTON, MASS. 
COLLIS LOVELY CHAS. L. BAINE 


Gen’! Pres. Gen’! Sec-Treas. 
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In Stock 
#998 ii 
ime-tri r, C 
Ci timveiieaed Doreeg Cones! 


10 last, an_8 inch welt is 
pargen : eo Wingfoot rubber FR 


oo a 12/8 military. 


nd ¢ bean ie ee 


piace ti Spor i! ina la 
shoe stores ~ ba 


OG B to EE-~-Sizes 4 to 9 
Price $7.00 Net 30 days. 


MOORE-AJAFER 
E-/iJAFED 
BROCKPORT. N.Y. ULA. 


e. 
NEW YORK OFFICE: beat A Ae ovre. BROAQWAY AT 34ST. 
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LuciUs BEEBE & SONS 


129 SOUTH ST. BOSTON, MASS. 








BLACK AND COLORED CHROME SOLE 
SHEEPSKINS FINDINGS 











AYER TANNING CO. 
MANUFACTURERS OF 


RUSSIA CALF 


BOARDED AND SMOOTH 
BLACK AND COLORED SIDES 


CALF LININGS ELK SIDES 
SPLITS | BAGLEATHER 
MAT CALF METAL CALF 


AYER’ 
[TANNING =e 


BOSTON. 


PATENT 
COLT 
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Stock Styles, Just What is Wanted, 
Brogues for Outdoor Wear, A Dress 
Shoe for Evening Oc- 
casions. Price Will 
Please You. 


Ask us 
to quote 
you today. 





Stock No. 524— 
Brogue Last. Gallun’s 
orwegian Brogue 


Rawhide Slip 





Stock No. 642—Brown Cor- FENWAY LAST 

dovan Brogue Bal. Rawhide Patent C. S. Oxford, 3 Bevel Edge, riegitne 
Slip Sole. Sizes and Widths: Sole. Sizes and Widths: AA, 6% to 11; A, 
AA, 7 to 11; A, B, 6 to 11; C, 6 to 11; C, D, 5 to 11. 

D, 5 to 11. 


‘‘Dalton’s’’ will be Exhibited at the N. S. R. A. Convention at Milwaukee 


; Look Us Up. 
Stock No. 587—Brogue Last. Gallun’s 4 Norwegian Brogue a 


Oxford. Rawhide Slip Sole. Stock No. 679—Regent Last. Brown Cordovan Varsity Ox- 
Stock No. 693—Brown Cordovan Oxford. Rawhide pao i ab wins as Sizes and Widths: AA, 7 to 11; A, B, 6 to 11; 
Sizes and Widths: AA, 7 to 11; A, B, 6 to 11; C, D, 5 [od § to 11 


= 


The Dalton Company, Inc. 


Men’s Fine Shoes 
BROCKTON, MASSACHUSETTS 


BOSTON: 183 Essex Street NEW YORK: 651 Marbridge Building Chicago: 1415 Great Northern Building 

















id 








BOOT AND SHOE RECORDER Dec. 11, 1920 








Going Big With the Holiday Trade 
FOUR SNAPPY 


M-C-MSKAYS 


AAA AEE IEEE GIGI SE E 


For the Christ- 
mas dance—the 
trip to the coun- 
try—the week- 
end party. 


The moderate price of M-C-McKays sells the shoe to 
the woman customer who wants a dressy last for wear 
during the days she must play the hostess. Young 
college women in your town are now seeking attractive 
footwear that will lend them added charm, and at the 
same time, insure absolute comfort all through the 
vacation period. Give them what they want. It 
means new business for you! 





Orders are pouring in 
rapidly. Send yours 
by wire today. We will 
ship promptly — just 
when you specify. 


MITCHELL-CAUNT CO. 


Factories - LYNN, MASS. Boston Office - 72 LINCOLN ST. 
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Several Manufacturers Have Ex- 


pressed a Willingness to Place 
In Their Shoes 





PAT OFF, LA ¢ ES 


So we suggest that you specify Cordo-Hyde on your future 
orders, knowing that by doing so you not only improve the 
appearance of the shoes, but will please your customers by 
securing for them a lace that outwears by months ordinary 
laces, stays tied and never looks shabby. 





IMITATIONS — By Al. Foss 


Webster has defined, “IMITATE—TO COUNTERFEIT.” 


Imitation is not only a counterfeit of the real thing, but a recognition of the merits 
of the article imitated and a frank confession of a poverty of thought by the imitator. 


The inventor and moral owner of an invention naturally takes a pride and interest in 
the things that his genius gives birth to, but the imitator is never animated by any senti- 
ments such as inspire the inventor to produce a good article—He can take no possible 
pride in the inventions of others—the only interest he can possibly have is a desire to reap 
where the inventor has sowed. This is why imitators never turn out a good article, 
and the reason why an imitation is only a counterfeit andcan never be anything else—IT 
HAS NO SOUL. 











LACE DIVISION 


O. A. Miller Ereeing: Machine Co. 


Brockton Massachusetts 
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IN STOCK 


BRANDED OR UNBRANDED 


SEND FOR STOCK STYLE CATALOGUE 
MANY STYLES SHOWN WILL INTEREST YOU 


B538—Winsor Last. AA-D. 


MIRROR 
PATENT 
OXFORD 


Light weight construction. 
Has flexible sole. A widely 
sold shoe for dancing and all 
dress occasions. 


$7.00 


We shall exhibit at the National Shoe Retailers’ Association Conven- 
tion, New England Display, Kilbourn Hall, with J. Howard Field in 
charge of booth, assisted by J. J. Kaltenbrun, Fred J. Coens and Al 
Wiskochel. 


Charles A. Eaton Co. 


“The Sterling Shoemakers of New England” 


Brockton, Mass. 


ATLANTA—238 Peachtree Arcade 


BOSTON—207 Essex Street 
DETROIT—461 Book Building 


NEW YORK—127 Duane Street 
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SMALL FEATUDE 
BUTA Big FACTOR 
IN ECONOMICAL 
SHOE MAKING 


_—— =< = os 
_—— a as j 


In these days of 
keen competition, 
_ it is more than ever 
essential that ad- 
vantage be taken 
of every economical 
waste — checking 


method or device. 


. _———— = 


In BARBOUR GROOVED ENDLESS WELTING 
You are offered an opportunity to REDUCE 
WELTING, WASTE. 


The ends of each 50 yd. Hank are Scarfed, Cemented, and protected by a 
Patented Waxine Paper Envelope—these ends may be readily joined to- 
gether by a simple pressure of the fingers. 


The resulting saving in Welting is a REAL economy. 


BROCKTON RAND CO. 


BROCKTON, MASS. 
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The Crawford Arch-Supporting Shank 


The only arch-supporting appliance in the market based on 
surgical science and knowledge of shoe-making and fitting 


It is an integral The finished, fash- 
















This is common 





ease to the foot. 


part of the shoe; - ,° A ages neces 
is locked to the 9" . = 
insole. It cannot z % ” ae 
abrade the skin. 9 c er. ies 
It preserves the - : foot, injure the 
shape of the shoe, . > me and destroy 
Ss 

gives support to 2 . the shoe. 
the arches and A Pa, 

. 
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7 

7 








The shoe is for 
the foot and not 
a store house for 







Don’t put a quart 


into a pint meas- 





ure. appliances. 









The Crawford Arch-Supporting Shank is an 
integral part of the shoe, not an appliance 
added to the shoe after it is made and worn. 





It is fitted between the inner and outer soles of the shoe in the making and is a combination 
of ae and sense. It is the answer to weak and brokenarches. Ask for shoes equipped 
with it. 


United Shoe Machinery Corporation 


BOSTON 


eeercesesescee «WE SVAESEE = JUEREOUES NAALY, tNe See eeeee tHe IVIBITR 8 =606INCW EOP 4. ccc cccccccse 
eecceceees Fe VARIO 8 Ls VOIR, IVERES. 2. cee ccscees 
eee Coens 
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OUR shoes made and shipped 
| two weeks after your order 
is received! 


OUR own shoes for men, made accord- 


‘6 ‘ 4, mat I 
Kor T cr ing to your own specifications, with 
Other retailers 


your own markings. 


are keeping up stocks and keeping down 


S hap 4 #3 | investments with our 
Emergency 
Quick Delivery 


S€rvice 


Why not you? 


Send us lining numbers (if of our make) ora 
sample of what you require. We'll have 
your shoes on the way to you two weeks 
after we receive your order. Prices based 
on lowest market quotations at time, your 
shoes are. cut. 


(NOTE—Months of careful planning are back of this plan for meeting the emergency that 
exists today. No time has been saved in those processes of manufacture of which time is an 
element. The shoes stay on the lasts the required number of days. They are as high quality 
in every respect as they would be were they in the making for several months.) 


(SEE OUR EXHIBIT IN KILBOURN HALL, MILWAUKEE CONVENTION) 


FIELD & FLINT CO. é 


svecEe TO BURT & PACKARD COMPANY _ feo ; 
2m@-MONTELLO STA. BROCKTON, MASS. @ eal —— 
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Berry’s Stock Shoes 
Priced on Today’s Market 


Staple Styles—Each One a Seller 
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WRITE US FOR PRICES! . WRITE US FOR PRICES! 
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THE COMPLETE BERRY LINE WILL BE ON DISPLAY AT 
MILWAUKEE—PLAN TO MEET US 
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EVANGELINE Welts for Women 
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FAMOUS DAVIS 
NEW PROCESS 


Crumbs of Comfort A FLEXIBLE 
(Reg. U. S. Pat. Off.) CUSHION SOLE 
Yy IMPROVED CUSHION SOLE 
SHOES SHOES, DR.A. REED, PAT- McKAY 
ENTEE, 1900, 1901. THIS IS 
NOT THE ORIGINAL DR. A. 
REED CUSHION SHOE PRE- 


VIOUSLY PATENTED BUT 
HIS LATEST INVENTION. 


A. H. BERRY SHOE COMPANY 
STO? ee ey 428-430 ALBANY BUILDING 
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COL eL eet el OL I be : eH eMMMMeM Me MUU erent 


STORES WITH NOVELTY STYLES 
ARE DOING THE BUSINESS 


E-E NOVELTIES ARE 
STRONG SELLERS 


No: 814—Black Satin One Strap. Heavy Turn 
Sole, Baby Louis Heel. Widths AA, A,B, C, D. 
asi <oi 5 bh on cabs ¥ ceva t onus $6.00 


No. 843—Barnet’s Russia Calf One Strap, 
with Brass Harness Buckle, Heavy Turn 
Sole, Baby Louis Heel. Widths AA to C. 
DEG ng nis cccvccves cscs s gnpeeeeeee $5.50 


THESE SEASONABLE SPECIALTIES 


IN STOCK 


PLACE YOUR ORDER WITH US TODAY 


No. 842—Fine Satin Two Strap. 17-8 Full 
Louis Heel. Heavy Turn Sole. Widths AA 


to C. 


TR xk is ded inks tle huh oe) $6.00 


No. 845—Hunt-Rankin Black Velvetta Ooze 
Calf Two Strap. Nickel Harness Buckles. 
17-8 Full Louis Heel, Heavy Turn Sole. 
Widths AA to C. 

TRB i ai ape oes ae $6.50 


No. 844—Same as 845, made up in Barnet’s 
Medium Shade Russia Calf. 
PEL. cvcpbinnneeAes 66 cdceihetans ane $5.75 


TERMS: NET 30 DAYS 


ELLIS, EDDY COMPANY 


Shoemakers 
Haverhill - - Massachusetts 
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ALL OUR SHOES GUARANTEED TO CARRY 10 
OZ. DUCK LININGS EITHER IN WHITE OR 
KHAKI COLOR. WE SPECIALIZE IN 9 IRON 
OUTERSOLES WITH NATURAL BOTTOMS. 


Let us line you up on our Spring Oxford Samples 


. Send for samples on our new combination 
Panama Last. You'll like it. 
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“CONSTANT COMFORT’ 


America’s Best Comfort Shoe! 


50 
Staple Styles 





IN -STOCK 


EVERY STYLE 
HAS BEEN RE- 
PRICED TO CON- 
FORM WITH TO- 
DAY’S LEATHER 


MARKET. 
No. 18—Black Kid, 11-8 Cpe Paw R. H., 
No. 5—Black Kid, % Fox, Pl. Toe, 84 P: Polish. In Stock—B, C, D, E. Price. . $5.50 

ape Ba Each style still has 
akg ~ my Kid, % Fox, Pl. Toe, Hh ee, that high quality of 
No. $4—Black Kid, 3 Fox, Imt. Tip, 734 ied, material and finish 
» All in Stock—A, B, C,'D that will always be 
found in “Constant 
Comfort.” 








a I 


Each style is a busi- 
ness builder and a 
profit-maker for you 
—Don’t lose sales by 
not having enoug 
“Constant Com- 
forts.” 


Every retail shoe 
merchant should at- 
tend the big Conven- 


No: 2° Bik Kid’ Stk Tie’ 93 RE Pose, || tion at Milwaukee. 


— _ & - > 
Putep 06.50 Make our Booth No. 34—Bik.. Kid, Imt. Perf. Tip, 7% in. 


your Headquarters No. penn OR Pl. Toe. 
Both In Stock—A, B, C, D 
Price $6.50 


AULT-WILLIAMSON SHOE CO. 


Manufacturers of 
AMERICA’S BEST COMFORT SHOES 


AUBURN Los Angeles Branch, 109 E. 8th St. MAINE 
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them throw | 
their good old | 

: shoes away too 
soon: Thete’s com/ort left in them:| 
you can supply a new appearance. 


Thousands of shoe stores are giving their customers the benefit of Goodyear Shoe Repairing which 
brings trade to all branches of their business. Shoes are more than repaired — they are remade 


with all the fine appearance of new shoes. 
You may obtain a Goodyear Shoe Repairing Outfit on very easy terms. We install the machines, 


teach their operation and give the full benefit of Goodyear Service. 
Write for plan by which you can establish a modern shoe repairing plant with Goodyear Shoe Repairing Machinery. 


United Shoe Repairing Machine Company, 4 Albany Street, Boston, Mass. 


(18 So. Market Street 37 Warren Street 93 Centre Street 130 Mill Street 306 Broad Street 
Chicago New York Brockton Rochester 
,1423 Olive Street 276 Main Street 145 Essex Street Missi 221 No. 13th Street 11 Florence Street 
Se. Louis Johnson City, N.Y. Haverhill San Francisco Philadelphia Marlboro 
708 Broadway 30 Euclid Arcade i lo. Hi 216 Chartres Street 
Cincinnati Cleveland - ua Harrisburg, New Orleans 
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Full Grain Russ. Calf Bal on our Lakewood Last, single 
sole, invisible eyelets, 


T. D. BARRY COMPANY 
BROCKTON, MASS., U.S. A. 


ADDRESS ALL COMMUNICATIONS TO BROCKTON, 
NEW YORK OFFICE 


Py 2 OFFICE 
3 ESSEX STREET 
OM 204 


SAN FRANCISCO OFFICE 


MARKET & FOURTH STREETS 


451 PACIFIC BLDG. 
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Just Stop and Think! 


The style illustrated has been a big 
seller the past three seasons and con- 
tinues to have its innings. A real 
overtime game of popularity that ap- 
pears far from being finished. Judg- 
ing from the demand, it will round out 
the present season as the leader of the 
first division. There are many reasons 
for its continuous demand, but we need 
only mention its wearing qualities and 
of course the price. 
Complete catalog is yours 
for the asking 


Stock No. 966 


No. 1 construction throughout. 


Price $7.00 





MASS. 
CHICAGO OFFICE 
187 WEST MADISON STREET 


H AVE. 
200 TOM ROOMS 201, 202, 203 


ROOM 608 


LONDON OFFICF 
44 ST. MARY AXE. 
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What is the cause of “burning feet”? 


Burning feet can be traced to three causes. 


1. Health of the individual. When a 
person’s respiratory system is not functioning 
properly, the waste matters are not thrown off from 
the skin. At such ti. es the foot feels smothered. 
l‘vet in this condition will naturally be hot and 
uncu.nfertable. 


2. Shoe fitting. Tight shoes produce friction, 
which tends to overheat the skin, causing many 
people to complain of the “burning of the feet.” 


3. Condition of the innersole. The above 
causes are onlytemporary. Real burningof the feet is 
due to the condition of the innersole. If the innersole 
is porous, perspiration from the foot will soak into it, 


and there it remains until the shoe is set aside for 
several days to dry out. Porous materials make 
soggy, sticky innersoles, and it is this damp condi- 
tion that irritates the foot, causing “burning feet.” 
Dry, smooth innersoles will not burn the feet. 


Korxole (cork) innersoles repel moisture and per- 
spiration does not permeate them. The moisture 
that collects in a Korxole innersoled shoe evaporates 
during the night. 

Therefore, it is seen that there is no innersole. 
better suited to prevent burning feet than Korxole. 
For it is always dry, smooth and comfortable under 
foot: : 
Write today for a sample of Korxole and the in- 
teresting booklet, “What Does the Public Want?” 
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Factory: Avon, Mass. 


Cocoa Calf Bal, On New Marne Last 























Upon Eighty Per Cent 
"They Are Chosen. | 











Sales statistics on last year’s 
business show that.more 
than 80% of the shoes 
delivered in this country 
with branded rubber heels 
were factory-equipped with — | 
Goodyear Wingtoot Heels. 
Such predominant use surely 
indicates that there is no 
satisfactory substitute for 
Goodyear Wingfoot Heels. 


















Tue GoopyvEarR TirE & RuBBER COMPANY 
Offices Throughout the World 
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“WHICH KIND2” 


WHEN the grocer 


asks that question 
because he has several kinds 
of the same goods on his 
shelves, the customer invari- 
ably names the brand whose 
merits are best known 
through advertising. 
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The grocer may not have ar a i i 


Every National Educator Ad 


advertised that product but 
he reaps the benefit of the FDUCATOR 


manufacturer’s campaigns. SHOE® 


So it is with the retailer who carries Educator Shoes. He reaps 
the benefit of our widespread advertising. The familiarity of the 
name attracts customers; the superiority of the shoe holds them; 
the combination spells success for the retailer. 


Rice & Hutchins Distributing Houses 


pace & Hudson Sts. New York City. 210 St. Clair Ave., N. W., Cleveland, O. 
ys 90 South Street, Atlanta Ga. 


pSee toa 


Com bong an ny, 
614 Atlantic Avenue, 
101 Hopkins Place, Baltienese, Ma. 


RICE & HUTCHINS, Inc. 
10 High Street, Boston, U. S. A. 
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